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This unusual shape is a profile of a 
useful automotive device—the spark plug. 


NUNeENVWF SERVICE FOR NUNeENVI RISKS! 


Service from Illinois R. B. Jones—on all high capacity or unusual risks—is fast 
and complete. Binding authority from Lloyd’s London on nearly all special risks 


makes this possible. 


A word to agents—Here’s an opportunity to increase your premium volume and 
enlarge your service and prestige! Simply contact Illinois R. B. Jones on all special, 
unusual risks. Keep your present connections for normal risks . . . use Illinois 


R. B. Jones as one convenient source for unusual risk underwriting! 


A word to companies—Your agent's large risks or your own reinsurance problems 
are handled quickly and completely at Illinois R. B. Jones. Thus, you build more 
and better agent good will. And one convenient source cuts down time and 


headaches for you. 


Fire @ Casualty @ Inland Marine ® Reinsurance ® False Arrest 
Earned Contingents ® Overage Accident ® Excess Insurance 
Chattel Mortgage Non-filing ® Errors and Omissions 
Personal Accident and All Special Coverages 


We Serve Only Agents, Brokers and Companies 


NEW BOOKLET gives you the whole story of the scope 
of service offered to you by Illinois R. B. Jones. 
Write today. Your copy will be in the return mail! 


Illinois R. B. Jones Inc. 


(R. B. JONES & SONS INC.) 





175 West Jackson Blvd., Chicago 4, Illinois 
Telephone: WAbash 2-8544, Teletype: CG-2249 
C. Reid Cloon, Vice-President 
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\ Will this 


mterruption be 


Many a thriving business has 
been plunged from success to 
bankruptcy by an unforeseen event. 
Fire, windstorms, explosions of 
similar disasters Can wipe Out in an 
instant the hard work and sound 


planning of years. 


Business Interruption Insurance 
is the best protection against these 
gtim possibilities. With it, a wise 
businessman can be sure that wages 
will be paid, profit on lost trade will 
be reimbursed, and fixed expenses 
will be covered during the period he 


is forced to close. 


Make sure your business clients 
have this assurance that an inter- 
ruption they may suffer will not be 


permanent. 


You'll find that BI is easy to sell. 
Every store or business in your 
community is a prospect. Your 
Travelers Field Man will be glad to 


help you get started. 


THE TRAVELERS 
FIRE INSURANCE COMPANY 


Hartford, Connecticut 
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Insurers Charged 


With Blame for Court 
Calendar Congestion 


President of N.Y. 
County Lawyers Assn. 
Lodges Criticism 


Court calendar congestion can be 
\ justly laid to casualty insurance com- 
‘panies, Edwin M. Otterbourg, New 
York city attorney and president of 
New York County Lawyers Assn., told 
the section on judicial administration 
of American Bar Assn. at its meeting 
at Boston. 

If the moral climate and ethical 
point of view toward accident cases 
can be changed, calendar congestion 
| will largely disappear, he said. If 
not, some politicians are going to take 
advantage of the situation. 
| His paper dealt with log jams in 
metropolitan trial courts, and reviewed 
the efforts, partly successful, to reduce 
the congestion in the courts serving 
New York City and Westchester, Nas- 
sau and Suffolk counties. 


Mr. Otterbourg said that at the end 
of the June, 1953, term the clerk of the 
calendar part of the supreme court in 
New York reports that approximately 
85% of all actions on the general cal- 
endar for trial were tort actions. About 
64% of tort actions of all kinds are 
being defended by insurers. There are 
3,419 accident cases on that calendar, 
of which 72% are being defended by 
insurers. Yet when they come up for 
trial, finally, it is found necessary to 
try 10% of them or less. 

Many of the cases do not belong on 
the litigation side at all because the 
fact and amounts involved are ascer- 
tainable and can be determined by fair 
men. 

The existence of a few lawyers and 
a few adjusters who are unfair does 
not change the fact that the majority 
of all of these men are perfectly hu- 
man, fair and capable of dealing with 
this problem if only a decent moral 
climate and the basis of approach on 
ethical lines can be established, he said. 


The casualty insurance business has 
grown and grown like Topsy. Adjusters 
and insurer counsel seek to please their 
masters, who are the top men in the 
insurers. If they can see that it is 
sound business and good public rela- 
tions to settle cases rather than to save 
a few dollars by taking advantage of 
a possible delay in litigation, they will 
be really performing what is their true 
social function. This is a practical not 
a Utopian idea, he declared. 

At present adjusters generally are 
interested in settling on the least pos- 
sible amount. He is a good adjuster 
when he settles for a little. He is a bad 
adjuster when he settles for more. To 
hold his job, the best thing is to offer 
an inadequate amount. So the claim 
goes to the litigation department. So 
meny people settle for pittances rather 
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Production Cost 
Loading Subject of 
Company-Agent Meet 


NEW YORK—A group of top exec- 
utives of companies that are members 
of National Bureau of Casualty Under- 
writers were scheduled to meet Thurs- 
day of this week at National Bureau 
headquarters here with representa- 
tives of National Assn. of Insurance 
Agents, National Insurance Brokers 
Assn. and National Assn. of Casualty 
& Surety Agents to discuss the produc- 
tion cost loading in the rating of auto- 
mobile casualty coverage. 








than wait two or three years for a 
trial that many adjusters are influ- 
enced by that fact alone. 

Insurers go to the public, solicit bus- 
iness and advertise that for premiums 
they issue policies under which they 
will pay all just claims. 

He urged responsible officials of cas- 
ualty insurers to change the attitude 
toward claims by adjusters. A good 
adjustment is not necessarily a cheap 
one. An adjustment avoids litigation. 
If a plaintiff is fairly treated, his claim 
can be settled. But if it is treated like 
a piece of merchandise and valued en 
bloc with other claims it cannot be 
disposed of except through litigation. 
When an impartial judge and jury are 
about to hear it, it is settled. Why can’t 
this be done while it is still a claim. 


s e 2 

Casualty companies are a part of the 
free enterprise system. Mr. Otterbourg 
expressed great admiration for the men 
who have developed them and for their 
general counsel who are doing their 
job to the best of their ability. But the 
insurers’ view on claim adjustments 
is wholly unsound, he charged. 

Unless they soon adopt a much more 
forward-looking and liberal policy, he 
said he fears the time may be near 
when because of increased accidents 
and the cry of dissatisfied injured 
claimants, politicians will take advan- 
tage of the situation. A law would not 
be unpopular today that enables the 
state to indemnify and pay for street 
accidents. Lawyers don’t want this any 
more than insurance companies. It is 
high time the matter be called to atten- 
tion by courts and lawyers and more 
importantly that companies act wisely 
on their own initiative. 
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Colo.Commissioner [Lessons from G. M. 


Sneers at New Rate 
Plan and Rejects It 


Commissioner Kavanaugh of Colo- 
rado rejected the new automobile in- 
surance rate schedule proposed by 
National Bureau of Casualty Under- 
writers on the grounds that it is too 
complicated and the rates are too high. 

He said he saw no justification for 
the complicated new formulas and re- 
groupings in Colorado which, accord- 
ing to studies by his office, would force 
the average Denver motorist to pay 
$35 for personal liability and property 
damage protection now available for 
$31. He said the proposed new classi- 
fication for drivers under 25 would 
boost rates in Denver for teen-agers 
from $50 to $57. 

Also criticising the Sept. 8 deadline 
set by National Bureau Mr. Kavanaugh 
said: “These people take several 
months to figure this out, and they ex- 
pect us to act in a couple of days. 
There may be some merit in this pro- 
posal but I’ve been unable to locate 
| Bye 

e e _ 

He termed “ridiculous and unneces- 
sary in Colorado” a section of the new 
insurance proposal which sets up sep- 
arate classes at separate rates for per- 
sons who drive more than and less 
than 10 miles to work. He also assailed 
proposals to set up separate insurance 
classifications and rates for three 
groups of young drivers. That he as- 
serted, would create “endless com- 
plications.” It is absurd to assume that 
because a young driver happens to be 
married or has a child he is a better 
automobile insurance risk than one 
who is single, he contended. 


Am. Fore Tells of Opening 
of Cleveland Building 


America Fore announces that in 
August it opened a building of its own 
at 3740 Euclid avenue, Cleveland, for 
field headquarters and service faci- 
lities for all companies in the group. 
This is a modern two-story fire resis- 
tive building. The fire companies of 
the group formerly had offices in 
various locations throughout the city 
while Fidelity & Casualty was located 
in the B. F. Keith building. 








Pan-American and Pan-American 
Casualty of Houston have moved into 
a new home office at 2905 Louisiana. 








Late News Bulletins... 








James A. Dooley New Head of NACCA 


James A. Dooley of Chicago was elected president of National Assn. of Claim- 
ants Compensation Attorneys at the convention at Chicago. 


Four States O.K. New National Bureau Plan 


Washington, Minnesota, Michigan and Wisconsin have approved the new clas- 
sification plan of National Bureau of Casualty Underwriters for private pas- 


senger automobile casualty coverages. 


In Washington, where some of the bureau companies had followed the lead 
of Fireman’s Fund in filing deviations a few weeks ago, the filing is effective 
Sept. 14, retroactive to policies effective July 1 or thereafter. 

The class 3 rate remains the same. In Seattle, where that rate is $74, class 1 

(CONTINUED ON PAGE 382) 


Catastrophe Are 
Being Catalogued 


F.I.A. and N.F.P.A. Cite 
Conclusions—Wholesale 
N. J. Inspections Ordered 


Factory Insurance Assn. in a re- 
port on the General Motors transmis- 
sion factory loss in Livonia Township, 
Mich., notes that there are several 
other plants similar in construction and 
occupancy on F.I.A. books throughout 
the country. The pool is analyzing 
them and expects to make a report to 
the executive committee in September 
as to just what the situation is. 

“We feel that manufacturing and 
fire insurance industries must take a 
new and different approach to the mat- 
ter of properly protecting risks in this 
category.” 


According to the report the loss 
teaches F.I.A. and fire protection en- 
gineers generally that their previous 
idea that buildings of this particular 
construction and occupancy will not 
sustain serious combustion is wrong 
and there is sufficient oil and tar in- 
volved in risks of this character gener- 
ally to cause serious loss. 

The report emphasizes three safe- 
guards. 

The plant should be completely 
sprinklered. F.I.A. believes that if this 
plant had been thoroughly sprinklered 
the cooling effect would have been suf- 
ficient to prevent any collapse and the 
fire could have been extinguished with 
chemical extinguishers and hose 
streams with little damage. 

Buildings of such tremendous area 
must have fire walls to permit public 
fire departments to fight any fire that 
may get away from the sprinkler sys- 
tem for any reason. This fire was not 
extinguished. It burned itself out. 

A thoroughly trained, organized and 
equipped private fire brigade is vitally 
necessary. 

Y a a 


Also, the whole loss could have been 
prevented had proper cutting and 
welding precautions been taken. F.I.A. 
says it has time and again tried to drill 
into the minds of policyholders the 
necessity of proper handling of cutting 
and welding operations. The hazards 
still continue as a very serious menace. 

The report notes the roof construc- 
tion of steel and tar and the presence 
of cutting, lubricating and quenching 
oil. The system for distributing oils 
was Satisfactory and similar to that 
used in other metal working operations 
of this kind. There were some 6,000 
metal working machines in the build- 
ing and there was some congestion in- 
volved. The oils and tar roofing ma- 
terial plus a small amount of com- 
bustible contents were the only con- 
tents of the building to sustain combus- 
tion. 

Percy A. Miller, Jr., New Jersey la- 
bor and industry commission, has 

(CONTINUED ON PAGE 20) 








2 


FeNATIONAL UNDERWRITER 


September 10, 1953 








Ralph Learn, Aetna 
Veteran, Retires 


Ralph H. Learn, secretary of Aetna 
and assistant manager of the fire com- 
panies for the western department, has 
retired to the reserve force after 45 
years with Aetna. 

Mr. Learn’s long and distinguished 
career in the insurance business began 
when he joined the company in 1908 
at Cincinnati as a filing clerk. He is 
one of the few remaining employes 
who moved from that city to Chicago 
whien the western department was es- 
tablished there in 1910. He served as 
special agent in Ohio from 1924 to 1929, 
when he became an agency supervisor 
in the Chicago office. He became as- 
sistant manager in 1934. Mr. Learn was 
elected secretary and assistant manag- 
er at Chicago in 1950 and was ‘made 
secretary of all companeis in the group 
in 1951. 

Mr. Learn will make his home at 
Sarasota, Fla., where he has purchased 
a house. 

Mr. Learn is a former president of 
the old Insurance Club of Chicago. In 
his earlier days he was with the Mil- 
waukee railroad and with Franklin En- 
graving Co. 


U.S. Marine Men on 
International Card 


Participation by American marine 
underwriters in the September confer- 
ence of International Union of Marine 
Insurance at San Sebastian, Spain, will 
include submission of several reports. 
F. B. Zeller, Royal-Liverpool, president 
of American Institute of Marine Un- 
derwriters, will head the American 


delegation and will submit a report on 
clean bills of lading. Harold Jackson, 
Wm. H. McGee & Co., union’s commit- 
tee on cargo loss prevention, will pres- 
ent a report for his committee which 
will include references to causes of fire 
aboard ship, international uniform la- 
beling of harzardous goods, and uni- 
form regulations for stowage of dan- 
gerous goods. John T. Byrne, Talbot, 
Bird & Co., will report on continuing 
progress in the campaign for freedom 
of transit (marine) insurance. Mr. 
Jackson and Mr. Byrne are directors 
of the American Institute. 

Other members of the American del- 
egation to the conference include O. E. 
Barker, Marine Office of America, and 
Carl E. McDowell, first vice-president 
and executive vice-president respec- 
tively of American Institute of Marine 
Underwriters, H. C. Thorn of North 
America, a director of the institute, 
and W. A. Bonner of Chubb & Son, 
president of Assn. of Marine Under- 
writers of the United States. 


O’Connor, Diakoff to 


Handle Excess in East 


Roy F. O’Connor, who has been with 
Excess Ins. Co. 13% years, since 1947 
as secretary, is assuming charge of the 
New York office of the company, as- 
sisted by E. G. Diakoff, assistant vice- 
president, in offices at 161 William 
street, New York City. The home office 
of Excess has just been moved to the 
Kemper group home office base in 
Chicago. 

Mr. O’Connor was 10 years with New 
York Compensation Insurance Board 
before he joined Excess. Mr. Diakoff 
has been with the company six years. 
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Write for booklet which describes all facilities. 
Business accepted only from Agents, Brokers 
and Insurance Companies. No direct business. 
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J. H. Martin Heads Blue Goose Officer List 


New Blue Goose officers shown at 





the grand nest meeting at Winnipeg: 


Seated, John Henry Martin, Standard Forms Bureau, San Francisco, most loyal 
grand gander; Alex B. Young, Hartford Fire, Kansas City, grand supervisor; R. 
L. Wiseman, Washington, D. C., adjuster, grand custodian; Jules Simoneaux, 
Steckler & Co. general agency at New Orleans, grand guardian. Standing, H. L. 
Mauritson, Fireman’s Fund, Milwaukee, grand wielder; S. L. Sterling, Winnipeg 
adjuster, past most loyal grand gander; R. L. Fenerty of the Calgary law firm 
of Fenerty, Fenerty & McGillivray, grand keeper, and H. O. Wolfe, Milwaukee 


attorney, judge advocate. 


It was noted that Blue Goose membership now stands at a new high of 12,479, 
up 640. Highlights of the program, reviewed in detail in a recent issue, 
included the presentation of new charters to the Garden City pond in New 
Jersey and the Edmonton pond. The membership trophy was won by Oregon. 








Corrected Score Card 
on Term Pay Plans 


The score card on installment and 
annual renewal payment of term pre- 
mium plans carried on page 17 of the 
Aug. 27 issue of THE NATIONAL UNDER- 
WRITER contained several errors. Fol- 
lowing is a list of states in which each 
plan is in effect, corrected to Aug. 15: 

The installment plan is in effect in 
Alabama, Arizona, Arkansas, Califor- 
nia, Colorado, Connecticut, Delaware, 
District of Columbia, Florida, Georgia, 
Idaho, Illinois, Indiana, Iowa, Kansas, 
Kentucky, Maine, Maryland, Massa- 
chusetts, Michigan, Minnesota, Monta- 
na, Nebraska, Nevada, New Jersey, 
New Mexico, New York, North Caro- 
lina, North Dakota, Oklahoma, Oregon, 
Pennsylvania, Rhode Island, South Ca- 
rolina, South Dakota, Tennessee, Utah, 
Vermont, Washington, Wisconsin and 
Wyoming. 

Also, in West Virginia at least 
one insurer has filed its installment 
plan as a deviation and secured ap- 
proval of its use though the install- 
ment plan has not been promulgated in 
that state by the rating bureau. 

The annual renewal plan is in ef- 
fect in Alabama, Arizona, Arkansas, 
California, Colorado, District of Co- 
lumbia, Florida, Georgia, Idaho, IIli- 
nois, Indiana, Iowa, Kansas, Kentucky, 
Michigan, Minnesota, Montana, Neb- 
raska, Nevada, New Mexico, North 
Carolina, North Dakota, Oklahoma, 
South Carolina, South Dakota, Tennes- 
see, Utah, Washington, Wisconsin and 
Wyoming. 

Thus only seven states do not have 
either plan, Louisiana, Mississippi, Mis- 
souri, New Hampshire, Ohio, Texas 
and Virginia. 

The following states, in addition to 
the foregoing, do not have the annual 
renewal plan: Connecticut, Delaware, 


Maine, Maryland, Massachusetts, New 
Jersey, New York, Oregon, Pennsyl- 
vania, Rhode Island, Vermont and 
West Virginia. 





Underwriters Salvage 


Opens Minneapolis Unit 


Underwriters Salvage Co. of Chicago 
is opening a branch at Minneapolis 
consisting of warehouse, sales room 
and office. Manager will be Harold J. 
Junge. He was formerly the manager 
at Columbus, O., and he is succeeded 
there as manager by Fred J. Garvin, 
who was his assistant. 


Bonito Buys 26,000 Tickets 


The New York agency of Alan H. 
Bonito & Co. has purchased tickets to. 
the first New York insurance day Sept. / 
22 for 26,000 brokers in the metropoli- 
tan area. The agency’s executives be- 
lieve that the all day program being 
sponsored by New York Insurance 
Brokers’ Assn. will help agency and 
broker alike in improving service to 
policyholders and is taking this means 
to stimulate participation. 








State Farm Nashville Move 


State Farm Mutual Automobile has 
taken a lease for 8,000 feet in the 
Broadway National Bank Building at 
Nashville for a new branch adminis- 
trative office with Cecil F. Adam of 
Bloomington, Ill., as manager. There 
will be about 75 employes. Eventually 
State Farm expects to put up its own 


office building at Nashville to house a | 


branch to look after Tennessee, Ken- 
tucky and Arkansas. 





Six New Kansas City Mutuals 


Six new Kansas City mutual insur- | 
ers have been incorporated. They in- | 
clude Farmers National, Jackson Mu- | 
tual, Midwestern Mutual Automobile, | 
Security National Fire, United Mutual | 
Automobile and United States Mutual. 
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Aviation Insurers 
Hope for Slightly 
Better 1953 Year 


Airlines Are Doing 
Well; More and Larger 
Corporation Planes 


This is apt to be (knocking on wood) 
a fairly good year for the aviation in- 
surance business, though competition | 
in the field is keen, and underwriters 
always live on the edge of a volcano. | 
However, the airline business is quite | 
good—one estimate is that the airlines 
will carry a 20 to 30% greater passen- 
ger load in 1953 than in 1952. As a 
consequence, some more planes are in 
use, but more important, as the pay | 
load increases the insurers also get a 
little more on the per seat liability. 

In addition, there has been a further 
fairly substantial increase in the num- | 
ber of corporation planes, and there 
has been in particular a further in- 
crease in value of the planes used by 


business firms for the purposes of | 


transporting executives and key per- 
sonnel over the country. The aviation 
insurance markets regard these risks 
favorably. Prior to the second world 


war, there were only a handful and | 


the values were a lot more modest 
than they are today, possibly around 
$50,000 or less. Today not only has the 


number increased, but the value of | 
planes runs from $100,000 to $200,000 


in many cases. 


There are today probably fewer 
small planes than there were 10 years 
ago. Planes have become larger, such 
as those for corporation purposes. This 
trend to larger and larger craft has 


been notable also in the airline classi- 


fication. 
This has tended to multiply the 
catastrophe possibilities of losses for 


the aviation insurers. Passenger planes | 
worth $1,250,000 are not at all uncom- | 


mon today. The premium basis of the 
whole market is not large, and_of 
course the airlines themselves classify 
as target risks in competition. The 
values represented in hulls have risen 
very sharply since the late 1940s. The 
traffic has increased and with it the 
demand for planes, and as the demand 


for planes has intensified, costs have | 
gone up. Traffic on airlines began to | 


pick up in 1950 and to surge in 1951. 
A recent estimate showed that inter- 
national airlines operating into and out 
of the Port of New York carried 80,000 
more passengers in the first six months 
than did boats. This is said to be the 
first time that the airlines have done 
more business than the steamships. 


Even though the catastrophe pos- 
sibilities for the insurers grow as time 
goes on, the safety record of the air- 
lines becomes more impressive. The 
top year in fatalities from scheduled 
airline operation was 1947 when 199 
passengers were killed in domestic, 
scheduled operations. This figure was 
96 in 1950 and 46 in 1952. Thus the 
airlines are doing a quite good job, 
and undoubtedly this has influenced 
favorably the flow of traffic. The lines 


how seem to be running about two or | 


three fatals a year in scheduled opera- 
tions, domestic and overseas, which is 
considered good. This does not elimin- 
inate the catastrophe potential, but 
(CONTINUED ON PAGE 22) 
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“DELIVERED” SERVICE 


Today a successful insurance agent or broker must 
be equipped with all the tools of the trade. His ability 
to render “delivered” service to his clients depends 
upon it. 













Fireman’s Fund producers have available for their use 
a wide range of effective selling tools. Newest among 
them is the FIREMAN’S FUND FACT FINDER. More 
than a year of research went into its preparation. We 
think it is the most complete commercial survey ques- 
tionnaire available. 


We're sure the FACT FINDER will help any producer 
to build both friendship and business. We would 
like to have you see this aid to better selling. The 
coupon will bring you a free copy. 
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on a eam a as ewan ananananes amanenananasamasana = 
| e ? Advertising Department, Fireman’s Fund Group | 
CeCwtated “ett 401 California Street, San Francisco 20, California 

FIRE « AUTOMOBILE * MARINE * CASUALTY + SURETY FIDELITY Please send me a copy of FIREMAN’S FUND FACT FINDER. i 
REINSURANCE ] 

Home Office: 401 California Street, San Francisco 20, California | 
Departmental Offices: San Francisco * New York * Chicago * Boston | 
Atlanta « Los Angeles « Seattle Address j 

FIREMAN’S FUND INSURANCE COMPANY ] 

HOME FIRE & MARINE INSURANCE COMPANY State ] 

FIREMAN’S FUND INDEMNITY COMPANY x | 

J 





WESTERN RATIONAL INSURANCE COMPANY == (“Rte emenenemenieeanenencnememinmimun _ 











This giant project provides vitally needed power 
and irrigation to a vast section of our great North- 
west. Costing over 733 million it created fertili 
and prosperity where barreness and hardship existed. 
The Northern Assurance has provided reliable 


Insurance Protection for over 117 years. 
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Direct Billing Is 
Trespass on Agency 
System, Inglis Says 


Ralph L. Inglis, president of Foun- 
ders of Los Angeles, told Oregon Assn. 
of Insurance Agents at its annual con- 
vention that direct billings of automo- 
bile policies by insurance companies 
would relegate the local agents to the 
sole role of a salesman. “I don’t like 
it because it is an abandonment of an 
economic system. This is a tri-partite 
system.” 

Mr. Inglis said companies that enter 
the direct billing field are trespassing 
on the agency system. He said there 
must be an intermediary. “I hope you 
can retain and expand your profes- 
sional status,”’ he asserted. He charged 
that direct writers do not in fact have 
agents in the same sense as independ- 
ent agents who represent their insured. 
Speaking on the commission structure 
of automobile business, Mr. Inglis 
said 25% is too high in all cases. 

If the agent will write policies and 
render other required services under 
production expense and put the busi- 
ness in the company office ready for 
filing, he is entitled to 25% commis- 
sion; otherwise the rate structure will 
not allow this scale, he asserted, point- 
ing out that in 1952 the leading direct 
writers had a combined underwriting 
and production cost of 24%. Last year 
State Farm’s production and under- 
writing ratio was 18.7%. 

2 . . 

As to auto merit rating, Mr. Inglis 
said his experience with the system a 
number of years ago was that it proved 
too costly to be feasible. It cost more 
to operate it than the amount refund- 
ed. It would have been less costly to 
allow the merit credit to everyone, he 
said. Merit rating works only when 
there are large premium units. 

Of the new classification plan an- 
nounced by National Bureau of Cas- 
ualty Underwriters, Mr. Inglis said he 
hoped the agents applied it accurately 
to enable the bureau to collate proper 
experience which will give statistical 
confirmation or refutation to their 
judgment of the classifications. How- 
ever, he had considerable misgivings 
about the plan meeting competition. He 
was inclined to oppose the plan be- 


cause the competing direct writers have 
absolute control over their salesmen 
and misclassification results in im- 
mediate correction or cancellation. He 
also fears that the plan will impose 
increased expense of handling on the 
agency companies in the form of much 
paper work, correspondence, credit re- 
ports, all made necessary to check ap- 
plication of the plan. 

Mr. Inglis said he would much rather 
entrust complete underwriting of auto- 
mobile business to a good agent who 
would be compensated on a _ higher 
scale than the agent who renders in- 


complete service. 
e e e 


There is growing interest in the es- 
tablishment of a Pacific Coast rating. 
organization, the speaker declared. He 
said that “we could make rates better 
fitted to conditions on the coast than 
people in New York. We could prob- 
ably put together a better plan which 
will enable our agents to get rates 
closer to direct writers.” He expressed 
the view that the formation of a coast 
bureau appears to be a distinct like- 
lihood. 





Sees Change in Status of 
Far West Agents Conference 


In his report at the Oregon Assn., 
of Insurance Agents meeting, Harold 
B. Larson, Oregon state national di- 
rector, who is now serving as chair- 
man of the Far West Agents Confer- 
ence, expressed confidence that the 
by-laws of that conference will soon 
be amended, possibly at forthcoming 
N.A.I.A. convention at Washington. 
There is growing sentiment, he said, 
among the larger states to see the con- 
ference revert to its originial function 
as an open forum body and to strip it 
of its present powers to speak for the 
component state units. Mr. Larson 
pointed out that the Washington asso- 
ciation withdrew from the conference 
on this issue, stating that it would 
participate only on the basis of a for- 
um. 





U.S.C. Insurance Courses 


University of Southern California 
will offer three courses in property and 
casualty insurance at the fall semester 
beginning Sept. 21, covering advanced 
theory and practice, insurance law, 
and insurance financing and account- 
ing. Instructors will be John Adair, 
special agent of Founders; Gene Groff, 
attorney, and Paul Turner, consulting 
actuary. 


Maloney Hands World 
10-Day Suspension on 
Advertising Charges 


LOS ANGELES—Commissioner Ma- 
loney has signed an order suspending 
the license of World of Omaha to 
transact A. & H. business in California 
for a 10-day period from Nov. 1 to 
Nov. 10, inclusive. This grows out of 
the charges of the California depart- 
ment that World was engaging in the 
use of false and misleading advertising 
in California. The charge was made 
originally about a year ago. 

The order affects the right of the 
company to solicit, negotiate or execute 
disability insurance or to advertise 
disability insurance during the 10 day 
period. It does not affect its right to 
transact life insurance business or ex- 
ecute original or renewal policies of 
A. & H. where the solicitation and ne- 
gotiation took place prior to the sus- 
pension period, if no “prohibited act” 
takes place during that time, nor does 
it affect the ability of the company to 
handle and to pay claims during the 
10 days. 

o a a 

Mr. Maloney’s action followed an 
18-day hearing before Jerome P. Herst, 
hearing officer for the state division 
of administrative procedure. Mr. Ma- 
loney adopted Herst’s proposed deci- 
sion, but reduced the proposed penalty 
from a 15 to a 10 day suspension. Herst 
said that World had knowingly caused 
or permitted to be issued, circulated 
and used by its officers, agents and 
employes misrepresentations of the 
terms and benefits of disability poli- 
cies in violation of section 780 of the 
insurance code. He specifically found 
that the acts done by World did not 
show that it had conducted its business 
fraudulently in California, and he took 
into consideration certain mitigating 
circumstances dealing principally with 
the substitution of new advertising ma- 
terial for that found objectionable. 

After the original charge was issued 
against World, in 1952, the company 
went to court to require Mr. Maloney 
to issue subpoenas on 31 A. & H. in- 
surers to require them to submit sam- 
ples of their advertising copy on A.&H. 
insurance. World claimed that its ad- 


vertising was no different than that 
of other companies doing a similar bus- 
iness, and said Mr. Maloney was de- 
liberately singling it out for prosecu- 
tion. 

After World had accumulated its 
samples of advertising from other in- 
surers, the hearing officer refused to 
admit them as evidence, although he 
did allow several company men to test- 
ify during the 18-day hearing. 

After the charge against World, Mr. 
Maloney also went after United of 
Chicago on similar charges, and Na- 
tional Travelers of Des Moines. United 
took Maloney to court on charges of 
discrimination and has enjoined the 
commissioner from holding a hearing. 
This matter is now on appeal. 

The World suspension begins on a 
Sunday and runs up to Armistice Day. 

In the last few days, the California 
department has charged Westland Life 
of San Francisco and Radio Insurance 
Agency, Inc., its general agent, with 
false and misleading advertising in 
solicitation of A. & H. business. Mr. 
Maloney said that Westland recalled 
advertising material and copy which 
had been the basis of the charges as 
soon as it heard of the “imminence of 
the charges.” 


Whitlock Is Bulau Aid 


in Home “Ad” and PR Setup 


Home has transferred F. Edgar Whit- 
lock, assistant to the company’s per- 
sonnel manager, to the advertising and 
public relations department as assist- 
ant manager, under supervision of As- 
sistant Secretary A. E. Bulau. Mr. 
Whitlock joined Home in 1936 as a 
special agent at Chicago and later 
served at St. Louis. In 1950 he trans- 
ferred to the head office as personnel 
manager of the marine department 
and in 1951 became assistant to the 
personnel manager. 





Policy Restrictions Barred 


Commissioner Kavanaugh of Colo- 
rado has issued a ruling that no en- 
dorsements or amendments limiting or 
otherwise restricting the definition of 
the insured or lessening the legal ap- 
plications of the insurer under Colora- 
do laws shall be attached to any auto- 
mobile liability policy. The recent 
decision of the Colorado supreme court 
in Traders & General vs. Pioneer 
Mutual sustains this position, Mr. Kav- 
anaugh said. 
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NACCAns Get 
Tips on How to 
Be Gruesome 


Brain in a Jar 
Is Better Than 


10,000 Words 


One of the talks that made the big- 
gest hit at the Chicago convention of 
National Assn. of Claimants Compen- 
sation Attorneys (NACCA), and which 
seemed to hold exceptional practical 
significance to the group, was that of 
William H. DeParcq of Minneapolis. 





“Prescription—for Clarity—the Medi- | 
cal” was his topic. He was introduced | 
especially as an expert on federal em- | 
ployers liability act (FELA) cases. 

He said the lawyer should master 
textbooks on anatomy and physiology, 
and he said there needs to be workable 
cooperation between doctor and law- 
yer. The claimant has to have the co- | 
operation of one or more doctors. There | 
should be established a greater degree | 
of cooperation between the medical and 
legal field, he said. They are both 
faced with the common threat of gov- 
ernment boards and bureaus. Both | 
doctors and lawyers are threatened 
with socialization unless the opposition 
is held in check. 

American Medical Assn., he de- | 
clared, has only temporarily thwarted 
the “do-gooders”. The same kind of a 
movement is under way in the legal 
field, such as the agitation for accident 
bureaus handled by government. Such 
things, he predicted, will increase. 
NACCA could have a joint committee 
with American Medical Assn. on com- 
pensation of doctors, not, he added, on 
a contingent basis, of course. 

He said the good will of doctors 
needs to be maintained. If a doctor has 
a bad experience in court and is sub- 
jected to a lot of delay when he is due 
to testify as a claimant’s witness, and 
if he gets pushed around on the witness 
chair, he is likely to get sour and if 
his compensation seems small to him, 
he may be ready to go to work for the 
railroads and insurance companies. 

He said that the conference with the 
doctor should be held in the lawyer’s 
office after working hours so that the 
doctor won’t be subjected to interrup- 
tions, likewise the lawyer. All the hos- 
pital records and x-rays should be at 
hand. The doctor should be asked to 
explain the medical problems and at 
the same time the lawyer explains the 
legal issues to the doctor. He should 
make clear the legal proposition that 
he will be trying to prove, and why. 
Unless the doctor understands this the | 
case can end in disaster on cross-exam-. | 
ination of the medical witness. A se- 
lection should be made of the x-rays 
that will be used for exhibit purposes. 
The office records of the doctor should 
be examined closely and it is often well 
to suggest that the doctor forget to 
bring these to court. The doctor should 
be told that it is as much his duty to 
the patient to help in his financial re- 
habilitation. He should be asked if 
there is an optimistic or pessimistic 
view that can be taken of the claimant’s 
future which the doctor would be like- 
ly to see. It could be pointed out to him 
that the insurance company or rail- 
road will, of course, take the optimistic 
view. 

Technical medical jargon and Latin 
phrases are impressive to jurors, es- 


pecially the silly ones, but the doctor, 
in using these terms, should also follow 
up with plain English and that will 
impress the discerning jurors. Every 
possible advantage should be taken. A 
skeleton should be brought into the 
court room if at all possible, or portions 
of it. Sometimes the judges will refuse 
to let this be done. Very often the doc- 
tor can lay the foundation for getting 
such an exhibit into the court room by 
saying that he can illustrate best his 


points by having a skeleton at hand 


just the way “we do it in the medical 
school.” 

Mr. DeParcq carries around in his 
pockets pieces of vertebra and said 
“they have made me a lot of money.” 
These can be pulled out of the pocket 
and the doctor can point out there 
what a disc is. Then Mr. DeParcq has 
three vertebra with elastic substance 
between to show the pupose of the disc. 
He showed an X-ray of a knee joint. 
The actual X-ray was a small one, but 
he had a commercial photographer 


blow it up four times. He said that 
many doctors are skillful in drawing 
and the lawyer should capitalize on 
that ability. For instance, if it is an 
ankle joint that is up for discussion 
and a model is not available, the law- 
yer can get the doctor to draw one. 
Sometimes it is possible to show the 
amputation stump to the jury. He told 
about one case in which the jurors 
were permitted to feel the end of the 
stump. In Texas, a claimant was per- 
mitted to remove and replace a false 
(CONTINUED ON PAGE 20) 
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Experienced Fire Man Thinks Tenant 
Should Collect His I. & B. Loss 


The following comments on im- 
provements and betterments coverage 
are from a fire insurance executive 
with many years of experience with 
such losses: 

It seems to me that the insurable 
interest of a tenant in the betterments 


and improvements he makes to the 
landlord’s building, in full accordance 
with his lease agreements, is not in 
the betterments and improvements the 
tenant makes to the building, for it is 
legally understood those belong to the 
landlord as soon as they are made a 
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part of the building. 

The tenant should have full use of 
those improvements during the term of 
his lease. 

His insurable interest is in the cost 
and expense he must incur, should 
those betterments and improvements 
be destroyed by fire, to duplicate them. 
They would be new items, and no part 
of the building until they were made 
a part of the building after the fire. 
When the repairs had been made they 
would then become part of the land- 
lord’s building; but the tenant is ob- 
liged to pay for them, hence his in- 
surable interest. 

If, according to the terms of the 
lease, a fire cancelled the lease, and 
the tenant moved out of the premises, 
the landlord, having insurable interest 
in the original improvements, can col- 
lect from his insurance companies the 
cost of restoring them. 

The problem seems to me to be just 
that simple. For example, assume the 
betterments made by the tenant con- 
sist of elaborate painting and decorat- 
ing; they are destroyed by fire; the 
new paint and decorating material is 
in some store or supply house, and 
the labor is still to be contracted for 
by the tenant, and when he does so, 
these items consist of something en- 
tirely new, brought in from the outside 
to restore his “improved” rented prem- 
ises to the same condition they were 
in before the fire. 

And when we say, “We insure the 
house,” don’t we mean we insure the 
dollars and cents cost of replacing it, 
should it be destroyed by fire? 

And if the tenant insures his im- 
provements and pays the premium, 
why should he not collect the full 
amount of the loss, less depreciation 
even if his lease does expire shortly? 
The landlord is not obligated to put 
his collected insurance money back 
into the building in the way of re- 
pairing the fire loss, so why should the 
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tenant be penalized for not doing so? 
The landlord and the tenant both pay 
the same amount of premium on the 
improvements, if they both insured 
them, so why should the tenant collect 
less than the landlord, in case of a 
fire loss because of the expiration of 
the tenant’s lease? 





Fire Association Forms 
Marine Base at K. C. 


Fire Association is opening a marine 
service office at 916 Walnut street, 
Kansas City, to look out for the agents 
in Iowa, Kansas, Missouri, Nebraska 
and South Dakota. It will be in charge 
of Eugene L. Graf, marine special 
agent. He started in the insurance bus- 
iness in 1940 in the marine end and 
served in the merchant marine during 
the war. He has had extensive travel- 
ing experience in Iowa, Nebraska and 
— Dakota with Phoenix of Hart- 
ford. 





Am. States Correction 


The figures quoted for the American 
States on page 136 of the new Under- 
writers’ Hand-Book of Indiana, are 
incorrect. The tabulation calls for di- 
rect premiums written and net losses 
incurred in Indiana. The figures shown 
for this company are direct premiums 
written and premiums in force based 
on their total business. 

The correct figures for Indiana busi- 
ness are as follows with the premiums 
first and losses second: Fire and EC 
574,677 and 138,300; A.&H. 8,000 and 
8,035; W.C. 419,393 and 238,964; other 
liability 184,587 and 27,084 auto 
4,848,126 and 1,882,744; fidelity surety 
67,921 and -4,859, and total 7,349,010 
and 2,719,906. 





Safety & Claims Expands 


Charles A. Daly, who has been with 
the Illinois Industrial Commission 20 
years, serving 16 years as an arbitrator 
and the last four years as an industrial 
commissioner representing industry, 
has joined the claims staff of Safety 
& Claims Service, Inc. of Chicago. Fred 
A. Schulze has joined the engineering 
staff making the seventh field safety 
engineer. He has many years experi- 
ence in plant safety work in connec- 
tion with heavy manufacturing. S. & 
C.S., Inc., is preparing to mark its 19th 
anniversary in enlarged and modern- 
ized office in a new location on the 
llth floor of Insurance Exchange 
building. 








Principals at Agent School 





Paul E. Jack, center, vice-president 
of Vernon General, during the in- 
surance school conducted on his island 
in Lake Vermilion, Minn. He is flanked 
by the two instructors, left, James C. 
O’Connor, Cincinnati, executive editor 
“Fire, Casualty & Surety Bulletins,” 
and, right, Prof. J. Edward Hedges of 
Indiana University. A total of 43 agents 


and branch managers attended the | 


school, in two one week sessions. W. J. 


Donovan, agency superintendent, as- | 
sisted Mr. Jack with the many opera- | 
tional details. 
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N. Y. Cities, Others, 
Have Trouble Getting 
Liability Coverage 


Municipalities in New York state 
have found it increasingly difficult to 
get liability coverage and Mayor Mich- 
aelian of White Plains, who is president 
of the state conference of mayors, 
reported last week that Globe Indem- 
nity, which had carried the White 
Plains cover since 1949, would not 
renew, even with an increase in pre- 
mium from $21,000 to $50,000 a year. 
Hartford Accident is reported to be 
taking the risk on a binder basis until 
more permanent coverage can be ob- 
tained. 

Some New York municipalities have 
gone to London for protection. Rates 
have steadily gone up. 

In connection with the White Plains 
cover it was brought out that a decision 
two years ago by the state court of 
appeals upset the old legal theory that 
a defect in a sidewalk or pavement had 
to involve a variance of at least four 
inches to justify payment of damages. 
Claims multiplied after the ruling, 
which practically guarantees liability 
of cities in the state where there is any 
variance. During the past year White 
Plains has been sued for $536,000 in 13 
cases, about twice the number of pre- 
ceding years and there has been an 
increase in claims involving defective 
traffic signs and signals. 

. a 2 

The state conference of mayors will 
attempt again at the next legislature 
to get a law through outlawing claims 
against cities involving defects that the 
city has not had 48 hours to repair. The 
last legislature passed such a measure 
but Governor Dewey vetoed it. 

The appeals court ruling on sidewalk 
defects has made the New York state 
situation worse than it is elsewhere 
but inflation and increased claim con- 
sciousness has taken the bloom off such 
business country wide for companies 
that write it. Its placement is subject 
to political change so that an insurer 
seldom has a chance to get well after 
a bad case, and there usually are poli- 
tical pressures for payment of claims. 





Safety Drive Launched 
by New York Agents 


New York State Assn. of Insurance 
Agents is making available to news- 
papers a series of free safety messages, 
based on the theme of “bet your life’, 
and dealing with proper traffic signals, 
how carelessness with fire can cost 
lives, municipal traffic surveys by 
Assn. of Casualty & Surety Companies, 
and the importance of young driver 
education in high schools. The first of 
the series will be ready this month. 





Preferred Buys Building 


Preferred of Grand Rapids has pur- 
chased the six-story Young & Chaffee 
building. This will be razed and a new 
five or six-story building of ultra mod- 
ern construction will be put up as a 
home office. 





Doran Smith Special Agent 


Doran Smith, with Grain Dealers 
National at Wichita for seven years, 
has been named special agent succeed- 
ing F. S. Rexford, retired. 





Ex-Employe Wins Verdict 


Quentin Soit, by a nine to three vote 
of a jury in superior court of San 
Francisco, was awarded a judgment of 
$20,000 against General Adjustment 
Bureau, against Harry J. Boyle, Pacific 
Coast manager of the bureau, and 
Pacific Indemnity. Soit was employed 


by G.A.B. from December, 1950, to 
Aug. 15, 1951. He charged that Pacific 
Indemnity caused his dismissal from 
the bureau when he refused to drop a 
$60,000 action against Pennzoil. This 
arose out of a minor accident with a 
Pennzoil truck in May, 1951, in which 
a fender on Soit’s car was dented. He 
asked for $60,000 on the grounds that 
he had an asthmatic condition that 
was aggravated by the accident. Be- 
fore the start of the trial, he dismissed 
his suit against Pennzoil without re- 
covery or settlement. He claimed that 
he was blacklisted by the defendants 
and prevented from obtaining other 
insurance employment. 


Founders’ Assets Highest 
in Company’s History 


Assets of Founders Ins. Co., as of 
June 30, 1953, amounted to $8,085,267, 
the highest in the history of the com- 
pany, according to the semi-annual re- 
port to the directors by President Ralph 
L. Inglis. 

Net premiums written during the 
first six months of the year, after rein- 
surance, totaled $3,468,667. This is an 
increase of $510,000 over the same 
period last year. Premiums earned dur- 
ing the half year were $3,098,494. Re- 
serves for unearned premiums totaled 


$3,687,153, an increase of more than 
$370,000 from the begining of the year. 
This compares with an increase of $4,- 
232 in unearned premium reserves for 
the full year of 1952. Reserves for out- 
standing future claims and claim ex- 
pense totaled $2,033,589. This reserve 
as of January 1 was $2,011,257. 

Financing charges incident to the in- 
crease in the volume of business, com- 
bined with the decrease in the market 
value of stocks owned by the company, 
reduced surplus to $717,703 from $927,- 
076 at the beginning of the year. Sur- 
plus to policyholders at June 30, was 
$1,717,703. 
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C. of C. Survey 
Shows Gains in 
A.&H. Coverage 


The U. S. Chamber of Commerce has 
conducted a survey on the purchase of 
A. & H. insurance which shows that 
at the end of 1952, 22,254,000 individ- 
uals were protected against hospitali- 
zation expense, a gain of 3% over 1951. 
This total includes 10,090,000 policy- 
holders and 12,164,000 dependents. 

On surgical expense, the figure is 
19,196,000, a 17% increase, while for 
medical there is a 21% increase to a 
total of 5,118,000. 

There was only a slight increase in 
the number of persons insured against 
loss of income because of accident or 
sickness, the figure in 1952 amounting 
to 12,656,000 persons as compared with 
12,558,000 in 1951. In addition there 
were 4,835,000 individual policies pro- 
viding weekly or monthly payments 
for disability due to accident alone, and 
281,000 policies for sickness alone. 

The figures do not include group or 
Blue Cross-Blue Shield plans, mutual 
benefit associations, salary-continu- 
ance plans, union plans or others. 





Texas Meetings Planned 
Conferences to familiarize insurance 


people with the mechanics of work- 
men’s compensation inter-state experi- 
ence rating are being held at Austin 
Sept. 12, Houston Sept. 15 and Dallas, 
Sept. 16. These meetings will be at- 
tended by ® K. Bach, manager of In- 
terstate Compensation Rating Bureau, 
and J. A. McCormack, assistant secre- 
tary of National Council on Compensa- 
tion Insurance. Angus McDonald, cas- 
ualty actuary of the Texas department, 
will speak at the Houston meeting. 


Vt. Agents Get Commission 
on Assigned W.C. Risks 


Vermont agents have won a victory 
in the action that has been taken in 
that state to pay 5% commission on as- 
signed workmen’s compensation risk. 
This will be paid on all new assign- 
ments and renewals subsequent to 
Sept. 1. Even American Mutual Lia- 
bility will make such a payment but 
will engage in circumlocution and call 
it “mandatory service fee.” The plan 
has been approved by Commissioner 
Miller. 


Shift Leonard to Detroit 


Harry B. Leonard, manager at Flint, 
Mich., for Western Adjustment since 
1934, will become senior general ad- 
juster at Detroit Oct. 1. He joined the 
company at Saginaw in 1928, and went 
to Flint later that year when the of- 
fice was opened. 
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Asst. Attorney General 
Feels Insurance Firms 
Owe Examiners S. S. 


CHARLESTON, W. VA.—The insur- 
ance companies, which pay the exam- 
ining fees, should be required also to 
pay the social security contributions 
for the insurance department examin- 
ers, is the opinion expressed by Assist- 
ant Attorney General Virginia Mae 
Brown in answer to a query from 
Commissioner Gillooly. 

“The particular problem that has 
arisen,” Gillooly wrote, “is in connec- 
tion with social security contributions 
and who is liable, if anyone, for the 
payment of the employer’s share to 
the social security fund.” 

Miss Brown noted that, although the 
examiners receive their instructions 
and assignments from the insurance 
commissioner, they are paid by the 
companies under examination. 

“Tt is our opinion,’ Miss Brown said, 
“that matching funds equal to social 
security contributions are necessarily 
a part of the costs of the examination 
and legally chargeable as such to the 
company, organization, group or asso- 
ciation so examined.” 





Program Features Given 
for Mo. Agents Parley 


Program details are given for the 
convention of Missouri Assn. of Insu- 
rance Agents at Hotel President, Kan- 
sas City, Oct. 25-27. Program chairman 
is Herbert A. Sloan, Jr., of Altman- 
Singleton Co. of Kansas City. The 
executive committee will have a ses- 
sion the afternoon of Oct. 25 that will 
be open to the general membership 
commencing at 2 p.m. That evening 
there will be an informal gathering. 

There will be a breakfast meeting 
Oct. 26 for rural and small town agents 
with L. D. Gunn of Kennett, presiding. 
Insurance Superintendent Leggett will 
take part and P. H. Bevan of Aetna 
will discuss the farm equipment 
floater. That afternoon the speakers 
include Arthur M. O’Connell of Cin- 
cinnati, chairman of the property in- 
surance committee of N.A.I.A., and 
O. D. Evans, president of Standard 
Underwriters Agency of St. Louis, 
who will speak on tax matters. 

The business session will be held 
Oct. 27 and election of officers, and 
there will be a panel on automobile 
insurance with Donald C. Brain of W. 
B. Johnson & Co. of Kansas City, 
serving as moderator. Percy S. Lorie, 
Jr. of Kansas City, will talk on the 
insurance market for automobiles; 
E. C. Kottmeier, St. Louis manager 
of Fidelity & Casualty, will speak on 
compulsory insurance vs. FR laws; 
Roy L. Davis, Chicago manager of 
Assn. of Casualty & Surety Companies, 
on legislation, and John Brodhead, Jr. 
of George D. Capen & Co., St. Louis, 
on the agent’s place in the business. 

F.V. Griffith, Jr. of W. B. Johnson 
& Co., Kansas City, has been appointed 
convention chairman. 





Colo. Renewals Simplified 


Commissioner Kavanaugh of Colo- 
rado has put out a bulletin on the 
simplification of the renewal of agents’ 
and brokers’ licenses that will go into 
effect Jan. 1. Hereafter the licenses 
will expire Jan. 1, instead of March 1, 
but the present system of license re- 
newals will be continued through 1953. 
After Jan. 1, the requirement for ex- 
tending a license for another year will 
consist of a brief typewritten letter 
with carbon addressed to the Colorado 
insurance department containing the 
mame and addresss of each agent, 
agent’s employe or broker whose li- 
cense is to be continued, a statement 
that it is intended to renew such li- 
cense and a check for $2 for each 
agent or agent’s employe and $10 for 


a broker. The letter must reach the 
department before Jan. 1. The carbon 
copy will be returned marked to in- 
dicate approval or disapproval and 
notations will be made on the records 
of the department. 





The Show Went on, With 


Insurance in Hero’s Role 


A last minute check nearly prevent- 
ed the staging last weekend of the 
telethon benefit program over WGN. 
TV at Chicago to raise some $105,000 
in pledges for the City of Hope, sani- 
tarium and research center for tuber- 
culosis and cancer victims in Duarte, 
Cal. 

Not long before the 15-hour program 
was to begin, the station management 
discovered that certain hold harmless 
agreements which they require in such 
circumstances had not been obtained. 

Last minute telegrams and telephone 
calls between San Francisco and Chi- 
cago resulted in Stewart, Smith (Il- 
linois) providing indemnity in a mat- 
ter of minutes which enabled the 
telethon to be staged. 





Theater Not Unoccupied 


THE NATIONAL UNDERWRITER was 
mistaken in reporting that the Oakley 
Theater at Chicago that burned with 
a loss of about $200,000 had been un- 
occupied for a year. As a matter of 
fact, it was doing business and the ex- 
plosion occurred at 3 a.m. only three 
hours after the theater had closed for 
the night. 











Aé&H 
MANAGER 


A multiple line company is going 
into the A & H field and needs an 
experienced man to head this de- 
partment. He must be able to handle 
all phases of the work including 
sales, underwriting and service. 

Salary $10,000 
Send your qualifications confiden- 

tially to: 

Guy Fergason 
FERGASON PERSONNEL 
330 So. Wells St. Chicago 6, IIL 

HArrison 7-9040 











THE OLDEST INSURANCE 
COMPANY IN THE WORLD 
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55 FIFTH AVE., NEW YORK 
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REINSURANCE 
UNDERWRITERS 


incorporated 


OTIS CLARK, 


wesident 


Complete Facilities in the 

Domestic and London Markets 
256 Montgomery St 
1122 Wilshire Blvd 


+ San Francisco 4 


+ Los Angeles 17 
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Ore. Assn. Blasts 
Direct Billing, Urges 
N.A.I.A.To Act 


Oregon Assn. of Insurance Agents at 
its annual convention issued a strong- 
ly-worded resolution declaring that 
direct billing is foreign to the prin- 
ciples of the American agency system. 
Not only did the agents level a bar- 
rage at direct billing, but they went on 
record urging that the forthcoming 
National Assn. of Insurance Agents 
convention in Washington, D. C., the 
latter part of this month, brand the 
practice as “foreign” to the American 
agency system. 

Also passed was a resolution prais- 
ing Gov. Patterson for his action in re- 
appointing Commissioner Taylor for a 
second term. Gov. Patterson warned 
that “we have to watch that we do not 
drive the state too far into regulation.” 
He said he favors minimum regula- 
tion and maximum freedom of action 
consistent with sound insurance prac- 
tices, setting the growth of Oregon’s 
total premium income from $37 mil- 
lion to over $100 million since supervi- 
sion of insurance was pioneered in 
Oregon by Harvey Wells. Insurance is 
a business of good faith and it is up to 
good agents to render insurance serv- 
ice, taking “the risk out of what we 
want to do” in building the state, he 
said. 


. e. a 

Phil Gould of Bend, in his presiden- 
tial report lashed out at some compa- 
nies that skim the cream of the auto- 
mobile business and turn away the less 
desirable classes. He said selective un- 
derwriting was posing a threat to the 
survival of the private enterprise in- 
surance system. He voiced praise of 
most agency companies who take their 
public obligations seriously and accept 
a reasonable share of all types of risks. 
He also said that many young drivers 
are becoming embittered against the 
insurance industry and warned that the 
young driver of today will be the voter 
or legislature of tomorrow. He urged 
adoption of the Wisconsin-type rule. 

John Henry Martin, San Francisco 
manager of Standard Forms Bureau, 
told the agents that the broad dwelling 
form gives producers an opportunity 
to plug heretofore uninsurable expo- 
sures and is a great good-will builder. 
He said among the good-will builders 
in the form are additional living ex- 
pense coverage; the 5% ($250 limita- 
tion) extension of coverage to trees 
and shrubs; coverage of friendly fires 
for the first time; coverage of damage 
by vehicles including vehicles of the 
insured, and application of the $50 
deductible to the amount of loss, not 
the amount of insurance carried. 

e J o 

Unanimously approved was the rec- 
ommendation that the association take 
immediate steps to establish a contact 
committee relationship with the non- 
bureau stock agency companies doing 
business in the state. A temporary com- 
mittee was named to seek establish- 
ment of liaison with the companies. 

Approximately 50% of the members 
in ar- 


Agents or members of their staff would 
be eligible to participate on a volun- 
tary basis, with the association office 
handling the administrative detail. 

At the executive committee session 
it was reported that an admitted mar- 
ket for depreciation coverage is open- 
ing up in Oregon. Crum & Forster has 
made a filing with the insurance de- 


XUM 


partment and it is expected that others 
will soon follow. Special filing pro- 
cedure is necessary, since the Oregon 
Insurance Rating Bureau does not have 
jurisdiction over depreciation insur- 
ance. Harry J. Boyle, general man- 
ager on the coast for General Adjust- 
ment Bureau, was praised for expedit- 
ing the handling of loss adjustments 
and improving bureau procedures fol- 
lowing conferences with the agents’ 
contact committee. The executive com- 
mittee also voted to hold the 1954 an- 
nual meeting at Klamath Falls. The 
dates will not be announced until next 
spring. 


Complete Card for 
Bureau Meeting 


The full program has been printed 
for the annual meeting of Bureau of 
A. & H. Underwriters Oct. 6-8 at the 
Seigniory Club, Montreal. 

Superintendent Georges Lafrance of 
Quebec will welcome the members at 
the first session and E. A. Hauschild, 
Security Mutual Life, chairman of the 
governing committee, will make his 
address. Talks will be given that morn- 
ing by Clarence J. Myers, New York 
Life, on “A Life Insurance Executive 
Looks at the A. & H. Business;” Man- 
ton C. Eddy, Connecticut General Life, 
“Group Insurance—Today and Tomor- 
row,” and Stefan Hansen, Great-West 
Life, “The Evolving Concept of Fi- 
nancing Medical Care.” 

In the afternoon, L. B. Soper of New 
York Life will preside as talks are 
given by W. deV. Washburn, Amer- 
ican Health, on hospital insurance; 
S. G. Dulaney, Travelers, on coinsur- 
ance, Richard L. Glazier, Life of Vir- 
ginia, on the effect of age on the cost 
of hospital insurance, and Carman A. 
Naylor, London Life, treating problems 
in writing group on retired employes. 
That evening after dinner there will 
be entertainment. 
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On the second morning, with Mr. 
Hauschild presiding, Francis Perry- 
man, Royal-Liverpool, will talk on the 
expense factor; Earl M. MacRae, Oc- 
cidental Life, will discuss “What Price 
Complexity;” E. Reginald Brock, 
Great-West Life, will discuss “Frills;” 
Berkeley Cox, Aetna Life, will have 
reasonableness of benefits as his sub- 
ject, and Raymond Ely, General Amer- 
ican Life, will talk on “Duplication of 
Coverage and Over-Insurance as Re- 
spects Group Insurance.” 

The afternoon of the second day will 
be devoted to the golf tournament, and 
there will be a sideline attraction of 
horse-shoe pitching. The chairman’s 
reception is scheduled for that evening 
to be followed by the banquet and the 
dance. 

The business meeting and commit- 
tee reports will take place the morn- 
ing of Oct. 8. 


New Pa. Bond Bill Vetoed 


A bill passed that would have re- 
quired highway contractors in Penn- 
sylvania to furnish bond for payment 
of equipment rental has been vetoed 
by Gov. Fine. 

In rejecting the proposed law he said 
the title of the bill referred to perfor- 
mance bonds, while in the body of the 
law labor and material bonds were 
expanded to include equipment rental 
guarantees. 

He said the efficiency of either bond 
“should not be jeopardized by a defect 
in the title which is misleading and so 
patently violates...the constitution 
of Pennsylvania.” 


Okla. CPCU Study Courses Ready 


C.P.C.U. examination preparation 





courses to be held at University of 
Oklahoma school of medicine are ex- 
pected to get off with a full attendance 
Sept. 14. Dr. Donald R. Childress, Uni- 
versity of Oklahoma associate profes- 
sor of finance, will conduct parts 1 
and 2. Leon F. Lee, assistant professor 
of economics at the university, will 
handle parts 3 and 5. No plans are be- 
ing made for classes in part 4. Sponsors 
are Oklahoma Insurance Study Group, 
Oklahoma Assn. of Insurance Agents, 
Casualty and Surety Assn. of Okla- 
homa, and Oklahoma Fire Underwrit- 
ers Assn., in cooperation with the 
University of Oklahoma extension di- 
vision. 


A.A.A. to Look Into Idea 
of Supplementing FR Laws 


The executive committee of Ameri- 
can Automobile Assn. at a recent meet- 
ing at Chicago, instructed its safety 
responsibility committee to make a 
thorough study to determine whether 
financial responsibility legislation 
ought to be supplemented. A.A.A. is 
firmly opposed to compulsory automo- 
bile liability insurance, but takes cog- 
nizance of the “increasing agitation” 
for this. A.A.A. announces that it will 
take steps to familiarize motorists with 
the facts about compulsory insurance 
and FR laws. A.A.A. contends that 
compulsory insurance is unnecessary 
and inequitable and would add to the 
expenses of motorists and would harm 
their interests. Note was taken of the 
fact that the New York FR law has 
resulted in voluntary insurance of 90 
to 95% of the vehicles and that, there- 
fore, there is “much less reason for 
—" insurance than ever be- 
ore.” 








New Edition of the lowa 


Insurance Directory Ready 


A new, up-to-date Underwriters’ 
Handbook of Iowa has just been pub- 
lished by The National Underwriter 
Co. It provides complete and up-to- 
date information on the agencies, com- 
panies, field men, general agents, solic- 
itors, groups and other organizations 
affiliated with insurance throughout 
the state. 

Premiums and losses by lines in 
Iowa for all fire and casualty com- 
panies and life insurance paid for and 
in force for life companies, are also 
presented in a special statistical sec- 
tion. Copies may be obtained from 
The National Underwriter Company, 
at 420 East Fourth street, Cincinnati 2, 
O., price $12 each. 





Agency Session in N. D. 


North Dakota Fire Underwriters 
Assn. conducted its third agency edu- 
cation meeting recently at Minnewau- 
kan for agencies in the territory of 
Harvey, N. D. Byron Anderson, St. 
Paul F. & M., discussed garage and 
garage dealers legal liability contracts. 

The next session is slated for New 
Rockford Sept. 16 and Richard Erick- 
son, American, will head the panel of 
instructors. 





Couch Adjustment Moves 


The W. C. Couch adjustment com- 
pany of Hammond, Ind., has moved to 
new and larger offices at 7021 Cal- 
umet avenue. The firm is now three 
years old. 
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FTCInsurance 
Program Is 
Being Reduced 
WASHINGTON—Insurance _activi- 


ties of federal trade commission will 
be affected, also staff personnel which 
handle such activities, as a result of a 
cut of about $200,000 in the commis- 
sion’s payroll, which will involve fir- 
ing or reduction of some 35 or 40 em- 
ployes. 

Among other things, Commission 
Chairman Howrey has issued a direc- 
tive to consolidate the work of the in- 
surance and trade mark and industry 
cooperation divisions of its general 
counsel’s office into a new division of 
special statutory assignments. 

The directive abolishes the positions 
of assistant general counsel in charge 
of trademarks and insurance and in 
charge of industry cooperation. 

The order then creates a new posi- 
tion of assistant general counsel in 
charge of special statutory assignments, 
in the general counsel’s office. This 
new division, the directive provides, 
will perform all the functions hereto- 
fore performed by the two abolished 
divisions. 

a * s 

Among FTC staff members princi- 
pally affected by the directive and re- 
duction in force order are Edward W. 
Thomerson, who has been serving in 
recent years as assistant general coun- 
sel heading the insurance and trade- 
marks division, and Henry Miller, who 
has been assistant general counsel 
heading the industry cooperation divi- 
sion. 

Mr. Thomerson has had general 
charge of the handling of insurance 
matters in the commission’s work. Mr. 
Miller has had charge of trade prac- 
tice conference work of the commis- 
sion. This has included the holding of 
trade practice conferences and promul- 
gation of trade practice conference 
rules applying to the mail order insur- 
ance industry and the so-called “auto 
pack”, including requirements regard- 
ing insurance in connection with the 
financing of cars sold on the install- 
ment plan. 
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One of these officials will at least 
have to be reduced in grade and/or 
pay, if not fired, according to high FTC 
sources. In the government service an 
employe with priority rights, seniority 
or preference (such as veterans) may 
“bump” an employe having lower rank - 
or lesser rights to still lower status 
rather than take a reduction himself 
Thomerson is a veteran and as such 
has certain advantages over non-veter- 
ans. 

To this writing it could not be 
learned what the final status of 
Messrs. Thomerson and Miller will be. 
William J. Thomas, a commission at- 
torney who has handled a number of 
insurance laws, is expected to be re- 
tained on the job. 

The insurance program, Howery 
said, “if impaired, will only have a 
pro-rata impairment.” 








Companies’ First Six Months Results 





Increase or 
— new — 
Assets Surplus jurplus First First 
June 30 June 30 from Dec. 31 Months 1953 Months 1952 
$ $ $ 5 
Anchor Casualty 2,616,315 —40,149 4,862,981 4,649,485 
Federal Ins. Co. ........ 32,895,867 —1,388,341 13,974,542 12,254,360 
Marine Ins. Co. .... 5,260,945 24,1 2,336,939 2,182,939 
Sea Ins. CO. cece... 6,126,485 25,777 2,686,017 2,670,366 
Sun Indemnity 3,524,411 —410,769 2,824,347 972,106 
Utica Mutual ............. .. 46,953, 8,148,819 137,892 16,319,864 13,138,511 
. S. Guarantee .. 48,833,713 24,157,912 —1,510,244 9,288,757 7,669, 
Washington F. & M .. 5,443,718 207,005 243,852 142,310 1,095,063 
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It's Smart to get to know PEARL-AMERICAN 


WHERE THE “PROMISE” LIVES UP TO THE “PITCH” 





Sometimes it seems all 
you have to do is talk 
And if you talk fast 
enough, or loud enough, 
or long enough, you 
sometimes write a nice 
piece of business. 


It’s a lot easier to do 
more business,morecon- 
sistently,if you know the 
‘*pitch’’ you’re making is 
something more than 
just empty promises. 


People catch on awfully 
quickly these days. 


The only selling “pitch” 
we make here at Pearl- 
American is this: 






Behind every Pearl- 
American broker and 
agent are the facilities of 
one of the world’s great- 
est companies, ample 
assurance of close sup- 
port from fieldmen and 
underwriters, and fast, 
accurate, dependable 
SERVICE...the kind of 
cooperation that helps 
you make more money. 


MERICAN 


INSURANCE GROUP 


| PEARL ASSURANCE COMPANY, 
t1D. 
EUREKA SECURITY FIRE 
& MARINE INSURANCE CO 
MONARCH FIRE INSURANCE CO. 


HOME OFFICE: 19 RECTOR ST. 
New York 6, N.Y. 
CLEVELAND: 320 Bulkley Bldg. 
PHILADELPHIA: 330 Walnut St. 






Make your “promise” 
live up to your “pitch”... 
profit, too...by doing 
business with PEARL- 


AMERICAN. Get to know 
PEARL-AMERICAN ... It 
pays off. 


SAN FRANCISCO: 369 Pine St. 
NEW YORK: 85 John St. 
CINCINNATI: 1423-24 Carew Tower 
CHICAGO: 175 W. Jackson Blvd, 

















Prospects-Agents want it!!! 
ILLINOIS MUTUAL has it... 
HOSPITAL INDEMNIFYING PLAN! 


Offer your prospects a unique Hospital-Surgical 
policy that shows exact benefits in the hospital .. . 
exact amount paid for surgical work performed. 
Wide choice of plans offered, with varying premi- 
ums and benefits. Makes an attractive selling point. 
Over 43 years offering Accident, Sickness, Hospital, 
Surgical, and Medical Expense Insurance exclu- 
sively. 

Desirable agency openings in Illinois, Indiana, 
Michigan, Minnesota, Missouri, Ohio and 
Wisconsin. Agents inquiries invited .. . 
no obligation. 


illinois Mutual Casualty Co. 


(non assessable) 


HOME OFFICE: 411 LIBERTY ST. PEORIA, ILL. iF 
E. A. MeCORD C. C. INMAN f 
President Executive Vice President 















IF YOU KNOW OF ANY TWO-HEADED 
TRUCK DRIVERS... Don't Read This Ad! 


The two-headed driver can eat and watch the truck too. . . but every time 
the driver with only ONE head leaves his loaded truck unprotected, even 
for a cup of coffee, you and your shipper-assureds buck the hijack hazard. 


WARNING 


PROTTCTOD BY am AvTOMATIC 
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These days cargo thieves are simply driving CS 
valuable cargoes away ... that is, unless they 
are protected by BABACO burglar alarms 
Write us today for full information on how 
to improve the risk with BABACO! 


BABACO ALARM SYSTEMS, INC. - NEW YORK 14, N.Y. 


Effective Burglar Alarm Protection in Transit by Truck Since 1931 


| WOT UNDER_ 
DRIVER'S CONTROL | 









UTAH GOES TO 4-FAMILY RULE 


Uniformity in Dwelling 
Class Scope Is Seen 


The maximum number of families 
for the private dwelling classification 
has been dropped from six to four in 
Utah. All other Pacific Fire Rating 
Bureau jurisdictions continue with 
the six family rule, which is peculiar 
to that territory. Apparently this means 
that the new Pacific Coast dwelling 
broad form policy won’t be available 
to five and six unit habitational risks 
in Utah. 

In most states, other than those of 
the Pacific bureau and those in 
Western Actuarial Bureau territory, 
four families are permitted the private 
dwelling class. In the middle west, 
the rule calls for not more that two 
in most states. 





It has been understood for some 
time that various interests would like 
uniformity on this score, probably at 
four families. The problem attracted 
renewed interest with the introduction 
in 1951, of AEC, since this form 
may be written only on risks in the 
dwelling class. 

Making changes in the scope of the 
dwelling class produces rating com- 
plications. For instance, to transfer a 
risk from the mercantile to the dwel- 
ling class may bring a rate reduction 
but deny the insured the use of coin- 
surance so that his net cost may 
actually be higher. It is not a simple 
matter merely to say “presto” and 
make it a four family rule from coast 
to coast. 


Double Taxation Suit in 
W. Va. Won by Insurer 


Circuit Judge Taylor at Charleston 
has ruled in favor of Fidelity Mutual 
Life in its suit brought there against 
State Auditor Sims, objecting to the 
latter’s contention that insurers must 
pay the state tax to which foreign 
corporations are subject, as well as the 
tax they pay on gross premium in- 
come. The decision applies to all classes 
of insurers. 

At the instance of Sims, a former 
insurance commissioner, the West 
Virginia attorney general in 1951 wrote 
an opinion which held that insurers 
are required to qualify to do business. 
not merely before the insurance com- 
missioner, but also before the secretary 
of state. This ruling, according to Sims, 
made insurers subject to both taxes. 

A bill introduced in the last legisla- 
ture which would have eliminated 
ambiguities in the application of the 
tax laws concerned failed to pass. 
Judge Taylor said that because the 
legislature declined directly to embody 
in the statute the construction argued 
by the state auditor, he gave consider- 
ation to the construction put upon the 
laws by the officials who had admin- 
istered them over the past several 
years. For more than 50 years, he 
said, the officials supervising insurance 
required only the one tax. 

Judge Taylor certified his ruling to 
the supreme court of appeals. 





Pacific Indemnity Half-Year 


Pacific Indemnity reports net pre- 
miums written of $13,859,000 for the 
first six months of 1953, an increase 
of 3.88% over the same period of 1952. 
Earned premiums for the half year 
were $13,590,118, compared with $13,- 
860,074 last year—a decrease of 1.99%. 

At June 30 assets were $44,450,767, 
a drop of $352,064 since Dec. 31. Policy- 
holders’ surplus is $11,574,824, a de- 
crease of $445,785 for the six months 
after dividends to stockholders of 
$225,000. 
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It's a 
GOOD POLICY 


...to continue “going to 
school”’ all your life— 
through reading, attending 
association meetings, ex- 
changing information. No- 
body ever lived long enough 
to learn all there is to know 
about the complex, ever- 


changing insurance business! 


One of a series of Helpful Hints 
from Successful Agents. Watch 
this column for more. 


and it’s a 
GOOD POLICY 
that bears this seal 








a progressive, agency-minded 
Company of unquestioned fi- 
nancial stability, nationally- 
known for prompt, capable, 
friendly service. 


PACIFIC 
NATIONAL 


FIRE INSURANCE 
COMPANY 


HOME OFFICE + SAN FRANCISCO 
FOREIGN DEPARTMENT + NEW YORK AND 
SAN .FRANCISCO 
EASTERN DEPARTMENT « PHILADELPHIA 
WESTERN DEPARTMENT «+ CHICAGO 
SOUTHERN DEPARTMENT + ATLANTA 


INTERNATIONAL FACILITIES 
WORLD-WIDE SERVICE 
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Continuous Policy 


onN.A.I. A.Sour 
List, Sheldon Says 


SEATTLE—“If it is true that the 
issuance of a continous policy will 
lessen the work of the agent, and the 
companies, won’t the elimination of 
expirations by this method also elimin- 
ate the agent’s ownership of expira- 
Gener 

This question was posed by Walter 
M. Sheldon of Chicago, N.A.IA. 
president, in an address to Washington 
Assn. of Insurance Agents here. 

“At the commissioners’ meeting last 
June a representative of one of the 
company organizations suggested a 
possible expense saving through the 
use of a continuous policy,’ Mr. Shel- 
don said. He indicated that he “imme- 
diately challenged this thought” and 
emphasized “that the members of N.A. 
I.A. are opposed to any further devel- 
opment of the continuous policy or 
one without any expiration date.” 

Mr. Sheldon said that with the na- 
tional aspects of insurance growing 
every day, the proper area of operation 
of N.A.I.A. becomes larger. 

e aa . 

The fact that N.A.I.A. is a federated 
organization and cannot act without 
the consent of all its affiliated groups 
is in itself no barrier to constructive 
and useful work, he said. The organi- 
zation procedures should be consistent 
with the desires of the membership 
and necessities of present day opera- 
tion, he added. 

Mr. Sheldon said the N.A.I.A. budget 
has increased only slightly “during 
these hectic days of inflation.” In fact, 
“where the operating cost per member 
in our 1949-1950 fiscal year was $8.09, 
for the year just closed (based on the 
budget) this cost is running about $7.69 
per member. And, the services have 
increased rather than lessened.” 





Cal. Broad Dwelling Form 
Is Spreading Its Wings 


The California broad dwelling form 
which is on its way in Montana, was 
recently authorized in Utah and Ne- 
vada. The new form in those two states 
is similar to that in Washington. It 
differs from that in California in that 
it does not cover damage from admis- 
sion of snow, rain, hail, sand and 
dust through defective roofs, doors, 
windows, ventilators or spouting. This 
is the form submitted by Insurance 
Executives Assn. for consideration in 
states other than California. 





Texas Mutual Agents’ Card 


Speakers for the convention of Texas 
Assn. of Mutual Insurance Agents at 
the Shamrock, Houston, Sept. 11-12 in- 
clude John H. Kroll of Washington, 
president of National Assn. of Mutual 
Insurance Agents; W. V. Houston, 
president of Rice Institute; N. C. 
Flanagin, vice-president of Lumber- 
men’s Mutual Casualty; R. W. Knee- 
bone, vice-president of Houston Na- 
tional Bank of Commerce and John 
Benson, insurance manager for Ten- 
nessee Gas & Transmission. There will 
be golf, a barbecue and dinner dance. 


W.C. Exhibit at N. Y. Fair 


New York state workmen’s com- 
pensation board has an exhibit at the 
Syracuse State Fair that runs until 
Sept. 12 and then it will be on display 
on the main floor of the state capitol 
building at Albany, Sept. 14-Oct. 5, 
except for Sept. 24-26, when it will be 
be on display at Long Beach, L. I., for 
the convention of New York State CIO. 
The display consists of a portable 
theater in which the film is shown “So 





vViines 


You Work In New York.” This brings 
out information on the features of the 
W. C. and disability benefits laws. It 
was produced by March of Time and 
runs for 15 minutes. There are some 
other elements to the exhibit also. 





Dunn Kemper Brokerage Manager 


T. E. Dunn recently joined James S. 
Kemper & Co. at Chicago as manager 
of the brokerage department. He is a 
veteran in company and agency ranks 
in that city, and most recently he had 
been operating the insurance agency 
of Alderman John D’Arco in the In- 
surance Exchange building. 


Walter Hollenbeck Goes to 


Byrnes-McCaftfrey, Detroit 


Walter L. Hollenbeck has become 
connected with the Byrnes-McCaffrey 
agency of Detroit. He has been with 
Chubb & Son at Chicago about 20 
years and in recent years he has been 
in charge of production for the terri- 
tory outside of Chicago. He has an 
extensive acquaintanceship. In his 
earlier days he was with the Byrne, 
Byrne & Hahn agency of Chicago. 


Tenn. Women Hear President Gay 


Insurance Women of Nashville, Chat- 





tanooga and Knoxville met at Cumber- 
land State Park, Knoxville, to hear 
Miss Edna May Gay, Nashville, presi- 
dent of National Assn. of Insurance 
Women. With her was Miss Ethel Hol- 
man, national corresponding secretary. 
Heading the delegations were the three 
presidents, Miss Elizabeth Pegram, 
Nashville; Miss Lee Lundborg, Chatta- 
nooga and Miss Lillian Lennon, Knox- 
ville. 





Mountain Field Club will hold a din- 
ner business meeting Sept. 21 at Man- 
chester, the evening before the annual 
convention of New Hampshire Assn. 
of Insurance Agents. 








and general liability. 


in all parts of the world. 








“Bank shooting” for ore on foreign soil is a job for 
experts. So is the handling of sound insurance 


protection to cover extensive equipment, personnel, 


The American Foreign Insurance Association is an 
expert you can depend upon for arranging protection 
that fits the foreign project whatever it may be— 


conforms to foreign laws and is serviced by specialists 


AFIA is advertising regularly in leading American 





“BANK SHOOTING” on foreign soil... 


needs experienced insurance protection 


business magazines, export and foreign publications 
to lay the foundation for your call upon companies in 


your area engaged in foreign operations. 


It pays you to contact them now—let them know 


you can handle their foreign insurance needs through 
AFIA as efficiently as you handle their domestic 
risks. Increased premium income and greater prestige 


for your firm are sure to follow. 


AFIA will be glad to give you full information on 


any specific risk. Write or call our nearest office. 


AMERICAN FOREIGN INSURANCE ASSOCIATION 


161 WILLIAM STREET «+ 


CHICAGO OFFICE . .. INSURANCE EXCHANGE BUILDING, 175 WEST JACKSON BLVD.. CHICAGO 4, ILLINOIS 
LOS ANGELES OFFICE... PACIFIC MUTUAL BUILDING, 523 W. 6th STREET, LOS ANGELES 14, CALIFORNIA 
SAMS PIANC RSCG PIG es 6c dc cccccdcddedsesccsoaiees 98 POST STREET, SAN FRANCISCO 4, CALIFORNIA 
WASHINGTON OFFICE ........cccee WOODWARD BUILDING, 733 Lith STREET, N. W.. WASHINGTON 5, D.C. 


NEW YORK 38. NEW YORK 


TWENTY-FOUR AMERICAN CAPITAL STOCK FIRE, MARINE AND CASUALTY 


INSURANCE COMPANIES PROVIDING INSURANCE PROTECTION IN FOREIGN LANDS 
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Va. Legislative Group 
Reports on Study of 
“Abuses” in A. & H. Field 


Increased efforts by the Virginia de- 
partment to uncover fraudulent sales of 
health insurance in the state were re- 
commended by a legislative interim 
study committee. The committee said 
the hiring of more investigators would 
enable the bureau to “take affirmative 
action to abate abuses and violations of 
the insurance laws of Virginia.” 

Headed by Senator J. D. Hagood of 
Halifax county, the six-member study 
group also urged that the department 
“give special consideration” to adver- 
tising and selling methods used in sell- 
ing A. & H. insurance. 

The report reviews complaints re- 
ceived by the Virginia department and 
says most of them come from individual 
policyholders, as contrasted with those 
covered by group insurance. The com- 
mittee said inadequate coverage, which 
is back of some complaints, might stem 
from the insured’s lack of knowledge 
as to his contract and benefits that may 
be obtained, or incomplete information 
or misinformation given by agents. The 
committee said it found some cases in 
in which contracts were cancelled 
“when it became evident the insured 
would be a costly risk.” 


Asserting it was “evident” there have 
been instances of misrepresentation on 
the part of agents, the committee said: 
“These misrepresentations seem _ to 
occur mostly where a company uses 
‘itinerant agents.’ These agents work a 
community in groups and then move 
on to another area. This practice tends 
to remove the personal responsibility 


of the agent to the insured.” 

The study group also heard evidence 
on certain hospital and surgical ex- 
pense benefit advertising, which it de- 
scribed as “flamboyant and mislead- 
ing.” Complaints are not confined to 
Virginia, the committee said, adding 
that “they are also found elsewhere as 
evidenced by pending studies in other 
states.” 

The committee held that uniformity 
of accident and sickness benefits, and 
minimum accident and sickness bene- 
fits, would be undesirable “in our 
competitive system.” It warned, how- 
ever, that continued abuses on the part 
of a few will in the end result in added 
regulations and restrictions for all.” 





Rareshide Takes Post 
With Emery & Kaufman 


Louis J. Rareshide, who retired as 
state agent of National Union, has 
become superintendent of agents of 
the New Orleans general agency of 
Emery & Kaufman. Among other com- 
panies, E. & K. represent Delta Under- 
writers of National Union. Mr. Rares- 
hide graduated at Jesuits college in 
1904 and started with the old southern 
department of L. & L. & G. at New 
Orleans. He was in army service in 
the first war and in 1920 became Mis- 
sissippi special agent for the old James 
B. Ross general agency, and in 1930 
became its general manager. He had 
been with National Union 21 years. 


AE. Bell Is Promoted 


Albert E. Bell has been promoted 
from special agent to district manager 
of Phoenix of Hartford for the agencies 
reporting to the office at San Jose, Cal. 
He has been with the group since 1948. 
John E. Frost has been appointed spe- 
cial agent there. He has been with 
Phoenix since 1951. 








BOB CONSIDINE, 
noted columnist, 
reporter, author. 






and Radio weekly 


These Men Are 


“introduced” by Bob Considine 


week on the values of Mutual 
If you would like a career of 


MUTUAL BENEFIT HEALTH 





OF OMAHA‘ 


HOME OFFICE: OMAHA, NEBRASKA 
V. J. SKUTT, President 





When You Sell For 
MUTUAL OF OMAHA 


On NBC Television 
for Mutual of Omaha. 


ARTHUR GODFREY, 


Radio daytimes for 


The welcome mat is out for the salesman who has been 


highly respected performers PRE-SELL MILLIONS of people each 


exclusive health and accident company . . . the company repre- 
sented by CONSIDINE and GODFREY. . 
Department, Mutual of Omaha, Omaha, Nebraska. 


The Largest Exclusive Health and Accident Company in the World 


CANADIAN HEAD OFFICE: TORONTO 


called “best-loved, 
most-listened-to” 
ntertainer. On CBS 
Television and 





Mutual of Omaha. 


On Your Team 


and Arthur Godfrey. These two 


of Omaha protection. 
service with the world’s largest 


. contact Agency 


& ACCIDENT ASSOCIATION 


WRITE TODAY 


If you are between 25 and 55 years, 
and qualified, write Agency De- 
partment, Mutual of Omaha, Omaha, 
Nebraska. 





New Type Substructure of Cement Will 
Ease Insurers’ Fears of Taking Piers 


NEW YORK—Fabricating a 170,000 
ton pier understructure of concrete 35 
miles from its site and floating it 
to location involves a considerable 
amount of construction and engineer- 
ing—and some insurance ingenuity. 
However, the job was done success- 
fully, and the contracting firms are 
following the same general plans in 
the construction of pilings for the thru- 
way bridge across the Hudson above 
New York City. 

The first effort occurred last year 
when Corbetta Construction Co. and 
Merritt, Chapman & Scott were given 
a contract to build the cement base for 
pier 57 on the Hudson river here. One 
reason for the use of concrete was to 
provide a type of pier construction 
from bottom up which would be as 
nearly proof against destruction or 
damage by fire as possible. The wood- 
en piling type of pier substructure has 
proved, time after time, an expensive 
hazard. Once fires get started, it has 
been almost impossible to put them 
out in time to save any of the value 
of the pier. 

Underwriters are frankly pleased at 
the success of the contractors in con- 
structing and getting into place this 
kind of pier substructure, and they be- 
lieve that there will now be a trend 
toward replacement of wooden piers 
and building of new ones of this ce- 
ment, fireproof type. Underwriters al- 
ways have been nervous about writing 
piers. There have been some catas- 
trophic fires in the past. A very real 
and expensive difficulty connected 
with a pier fire is the removal of 
debris and old piling from beneath a 
pier superstructure that may not be 
destroyed or damaged to a great ex- 
tent. In one pier fire in New York City 
this removal job cost $100,000. 

The construction companies’ problem 
was where to build the 70,000 ton, 
reinforced concrete pier in its three 
sections and get them into place safely. 
They found what they were looking 
for at Grassy Point, N. Y., on the west 
side of the Hudson, 35 miles above pier 
57. 

e e . 

The boxes, in effect water tight 
pontoons, form the substructure of the 
pier and are located one foot below the 
surface of mean low water. 

The entire pier is a $5,700,000 prop- 
erty. The substructure consists of two 
boxes or sections of concrete, each 360 
feet long by 127 feet wide and 33 feet 
high, with a third box forming the 


bar of the T mounted on shore and 
measuring 367 feet long, 80 feet wide 
and 26 feet high. The two sections 
extend into the river and form the 
pier’s stem. 

At Grassy Point the construction 
firm located a large clay pit, separated 
from the river by a strip of land 60 
feet wide. 

Operations started with pumping 
the 350 million gallons of water from 
the pit and installing a drainage sys- 
tem to take care of seepage from the 
river and rain. 


After the cement boxes were con- 
structed, the pit was filled with water, 
a section of the bank removed, and 
the 70,000 tons of cement pier sections 
floated out into the Hudson and down 
to New York City. 

The all risk cover on the trip from 
Grassy Point originally was submitted 
to the American market but finally 
went to London on price. The con- 
tractors’ regular casualty cover ap- 
plied to that phase of the operation. 

A new minimum rate for builder’s 
risk on pier construction was estab- 
lished for pier 57 as a result of the 
new substructure. The former con- 
struction rate for superior, fire re- 
sistive superstructure was 45 cents, the 
new rate is 25 cents. After it is com- 
pleted, the pier will be specifically 
rated, but it is expected that it will 
be rated at a lower figure than the 
best rate on a New York City pier. 
One of the very low rates is the 22 
cents on pier 92, which is sprinklered. 
It is used by the French Line. 

There were no claims as a result 
of construction of pier 57 sections and 
floating the boxes down the river. 
After the boxes were placed, a passing 
ocean liner created a wave wash which 
moved the boxes slightly, before they 
were permanently anchored. 


The construction firm presently is 
manufacturing eight boxes, four 110 by 
65 feet, two 124 by 70 feet, and two 
190 by 100 feet, ranging from 32 to 
36 feet high, which will be used as sub- 
structure for the thruway bridge cross- 
ing the Hudson from Nyack to Tarry- 
town. 

The underwriters closely examined 
the unusual construction. A mixing 
plant was built at the pit to supply 
the cement for present and future 
work. The cement has been developed 
over a period of years for durability 

(CONTINUED ON PAGE 21) 





IN LOTS OF 100 AND MORE 


ATTENTION! 
London Lloyds Agents 
NMA FORMS NOW AVAILABLE 


(ALSO MANY OTHER ENDORSEMENTS) 


You are no longer compelled to buy large quantities from 
your own printer in order to secure lower prices. 
USERS FROM COAST TO COAST HAVE FOUND OUR SERVICE 
SUPERIOR. 


@ FOR IMMEDIATE DELIVERY 





727 South Dearborn St. 





Write Us For Price List 


EASON PRINTING COMPANY 


Chicago 5, Illinois 
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Lebens Washington 
Agents’ President; 
Rap Direct Billing 


Stanley Lebens of Yakima was elect- 
ed president of Washington Assn. of 
Insurance Agents to succeed Matt F. 
Maury, Olympia, at the annual meeting 
at Seattle. W. W. Fry, Tacoma, was 
named vice-president; John K. Year- 
out, Aberdeen, regional vice-president 
west side; William Burch, Spokane, 
regional vice-president east side; Wil- 
liam R. Lee, Chehalis, secretary; Stan- 
ley N. Randolph, Richland, trustee; Ir- 
win Mesher, Seattle, reelected secre- 
tary; H. P. Sargent, Seattle, reelected 
state national director. There were 627 
registered, a record attendance. 

The Washington agents adopted the 
same resolution that was adopted by 
the Oregon convention, condemning 
direct billing by companies to insured 
as contrary to American agency system 
principles. 


An additional development after the 
Oregon convention drew heavy fire 
from the producers. This was the re- 
sult of action by bureau company 
members in declaring that the over-all 
production cost factor in the auto BI- 
PD rate structure must be reduced. 


Evidence of close liaison between the 
Washington and Oregon associations 
was present. The three newly elected 
officers of the Oregon association at- 
tended the Washington convention and 
participated in the deliberations, in- 
cluding President Marshall R. Brown, 
Portland; Keith Rhodes, Lebanon, 
chairman of the executive committee, 
and Harold B. Larson, Portland, state 
national director. 


Thomas A. Harman, chairman of the 
casualty committee, leveled a barrage 
at those companies which, he said, 
would destroy the American agency 
system and urged the agencies to do 
business with companies that display 
their friendship by actions rather than 
“lip service.” 

The practice of permitting member 
companies to bill renewals of assigned 
risk policies direct to the insured was 
roundly condemned. Mr. Harman 
urged that the Wisconsin-type of plan 
be adopted, under which agents can 
place sub-standard risks with their 
own companies and the companies in 
turn receive credit on their assigned 
risk quotas. 


The convention rejected a suggested 
resolution of the Bellingham associa- 
tion which sought to broaden the as- 
signed risk plan or call for establish- 
ment of a separate plan to handle auto 
material damage coverage. The prin- 
cipal objection was that while there is 
difficulty in placing material damage 
on assigned risk vehicles, many pro- 
ducers are able to find direct markets 
and the establishment of a plan would 
have the tendency of reducing the 
commission income on a class which is 
costly to handle at the producer’s level. 


At least three local associations, 
Wenatchee, Bellingham and Spokane, 
are making a strong bid for the 1954 
convention. Decision as to the 1954 
meeting place probably will not be 
made until next spring. 


A comprehensive institutional ad- 
vertising campaign to be sponsored by 
the Washington association was un- 
veiled at the convention. H. P. Sargent, 


| speaking on behalf of the executive 


XUM 






committee, said it was the consensus 


of the officers of the association that 
most of the commission received on 
state insurance business, now that the 
state association is service representa- 
tive on several of the lines, should be 
expanded to advance the agency sys- 
tem of insurance distribution in the 
agent’s locality. He introduced Fred- 
erick E. Baker, advertising and public 
relations counsel for the state associa- 
tion, who outlined the plan in detail. 





Cal. Assigned Risk Report 


Thomas G. Aston, Jr., manager of 
the California assigned risk plan, in 
his report for the year ending June 30 
shows that written premiums of the 
plan were $3,810,227, which represents 
not more than 142% of the total BI 
and PD premiums written in the state. 

It also shows that in spite of the 
tremendous increase in the volume of 
assigned risks, there were only 15 


appeals to the governing committee, 
and no appeals to the insurance com- 
missioner from rulings of the govern- 
ing committee during the fiscal year. 
(The first appeal to the commissioner 
was made in July, after the close of 
the year). 


Ky. Issue Resolved: New 
ML Plan OK; Appeals End 


In Kentucky it is now a matter of 
on-again, off-again, on-again on the 
score of multiple location rating plans. 
For some time there had been ap- 
proved in Kentucky the two plans, i.e. 
the one known as the bureau plan and 
the other known as the independent 
plan. However, these were outlawed 
effective May 21, 1953 by Commis- 
sioner Goebel several months after 
hearings had been held on complaint 
of Kentucky Assn. of Insurance Agents. 
Mr. Goebel ruled that these plans were 
discriminatory mainly because the con- 
cessions that were granted multiple lo- 
cation risks were not available to 
single location risks. 


Now that the two sides have buried 
the hatchet and have agreed on a 
single multiple location plan, Mr. 
Goebel has given his approval. He 
said the new plan removes the provi- 
sions that he regarded as unfairly dis- 
criminatory in the old plans. Multiple 
Location Service Office and National 
Insurance Advisory Org. have with- 
drawn their appeals to Franklin cir- 
cuit court. 


Besides having filed the new plan, 
Mr. Goebel notes that Kentucky In- 
spection Bureau has made a filing 
granting additional credit in building 
and contents rates for full insurance 
to value. This, he said, meets that por- 
tion of his order declaring certain pro- 
visions of the previous plans unfairly 
discriminatory. Also, he said the com- 
panies have given assurance that with- 
in a reasonable time after further 
study they will amend their filing with 
reference to term credit under report- 
ing form A coverage. If no action is 
taken on this within a reasonable time, 
he said he would be forced to recon- 
sider the existing form A filing and 
“take appropriate action.” 





Marine Definition Hearings 


Hearings to determine approval and 
adoption in California of the new 
nation-wide marine insurance defini- 
tion, adopted by National Assn. of 
Insurance Commissioners last June, 
have been set for San Francisco Oct. 
1 and Los Angeles Oct. 5 by Commis- 
sioner Maloney. 

The new definition will, if adopted, 
repeal several sections in the Califor- 
nia administrative code and many 
portions of the California insurance 
code. 








COLUMBIA 
SOUTH CAROLINA 


South Carolina Insurance Company 


CAPITAL $1,000,000 


POLICYHOLDERS’ SURPLUS $2,000,000 








P.O. BOX 1199, COLUMBIA, S.C.—111 JOHN ST., NEW YORK, N.Y. 





4 FENCHURCH AVE., LONDON—39 AMALIEGADE, COPENHAGEN 
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ove your | batting average: 





for preferred clients 


C. O. C. C.'s Personalized Service in 
Workmen's Compensation and Public 
Liability will help you “improve your 
batting average” with preferred 
clients... Personalized Service that 
means greater economy for preferred 
accounts through savings in man- 
hours, lowered accident frequencies, 
and minimized litigation time and 
costs—advantages that make a hit 
with your client. 


Let C. O. C. C.'s Personalized Service 
pave the way to your future business 
security ... write us today! 
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COAL OPERATORS 


THE SYMBOL OF SERVICE 
FOR COMMERCE AND INDUSTRY 


CASUALTY COMPANY 


GREENSBURG, PA. sn 















Marsu & McLEnNAN 


INCORPORATED 


Insurance Brokers 


CONSULTING ACTUARIES 
AVERAGE ADJUSTERS 


Chicago New York San Francisco Minneapolis _ Detroit 
Boston Los Angeles Toronto Pittsburgh Seattle Vancouver 
St. Louis Indianapolis Montreal St. Paul Duluth 
Portland Buffalo Atlanta Calgary Washington Tulsa 


Phoenix Milwaukee Cleveland Havana London 


























A. E. Strupwick Co. 


A. E. STRUDWICK, Pres. 
BE. W. BLANCH, Vice-Pres. THOS. M. DARDEN, Vice-Pres. 


810 BAKER BLDG. 
MINNEAPOLIS 2, MINN. 




















Pa. Agents Ready for 
Annual Convention 


The program has now been complet- 
ed for the annual convention in Bed- 
ford Springs of Pennsylvania Assn. of 
Insurance Agents. A directors’ meet- 
ing Sunday evening will start the bus- 
iness sessions Sept. 13, with Lawrence 
D. Willison, Jr., Williamsport, chair- 
man of the legislative committee and 
Huette F. Dowling, counsel, reporting 
on that activity; W. Howard Stewart 
of Clearfield and A. J. Petrini of 
Sharon reporting for the membership 
committee, Aaron S. Feinerman of 
Harrisburg reporting for education, 
and Morton V. V. White of Allentown 
reporting as state national director. 

On Sept. 14, Harold C. Aulenbach of 
Reading will start off with the ad- 


ministration report. The following 
chairmen will report: Richard R. 
Montgomery, marine; Mr. Stewart, 


agents qualification; John J. Maguire, 
Philadelphia, fire and allied lines. 
Commissioner Leslie will talk. 

There will be an agency improve- 
ment exhibit in the afternoon with 
John H. Wenger presiding, or agents 
have their choice of participating in 
the convention golf tournament. That 
evening American Casualty will be 
host at a cocktail party. 

Sept. 15 Stanley Cowman of Phila- 
delphia will report for the public re- 
lations and catastrophe loss commit- 
tee, Stuart E. Graham, Wilkes-Barre, 
for highway safety, William J. Graul, 
Allentown, for fire safety. 

F. W. Doremus, manager of Eastern 
Underwriters Assn., will talk, followed 
by Owen F. McDonnell, traffic safety 
specialist of Philadelphia Inquirer. 
There will be an open forum and elec- 
tion. 

In the afternoon it will be golf or 
a round table discussion of workmen’s 
compensation, with George B. Elliott, 
general manager Pennsylvania Com- 
pensation Rating and Inspection Bu- 
reau, assisted by Charles M. Reese, 
Harrisburg agent. 

At the banquet that evening Past 
President W. Ray Thomas of Pitts- 
burgh will act as toastmaster and 
Abram §S. Galland of Wilkes-Barre, 
past president, will be the featured 
speaker. 





Buyers “Clinic” at Ft. Wayne 


An insurance buyers clinic is being 
held Sept. 24 at Fort Wayne. Invita- 
tions have gone out to 800 large buy- 
ers. The speakers will be C.P.C.U.’s. 
There will be a luncheon speaker from 
Indiana University on business trends 
and there will be an insurance buyers 
panel featuring Harold Mammoser of 
Tokheim Oil, Tank & Pump Co.; Welty 
S. Bauer, Jr., of Hardware Wholesal- 
ers, Inc., and Steve Pierson of Mag- 
navox. Chairman for Fort Wayne Assn. 
of Insurance Agents that is sponsoring 
the day is Mark Knoblouch of the 
Lupke agency. The chairman for the 
C.P.C.U.’s is Charles F. Levinson of 
Fire Association. 


Opens Office at Wilkes-Barre 
Raymond R. McOrmond, Jr., has 
been promoted to state agent for 
Phoenix-Connecticut to open a new 
field office in the Second National 
Bank building, Wilkes-Barre, Pa. 








Studying Agents’ Qualification 

A committee of the Kansas legisla- 
tive council has begun work on a study 
of “Qualification of Insurance Agents.” 
Meeting with the committee were 
Cecil N. Peterson, legislative commit- 
tee chairman of Kansas Life Under- 
writers Assn., and Martin G. Miller, 
secretary; Sen. Laurin W. Jones, Kan- 
sas Assn. of Insurance Agents legis- 
lative committee chairman and former 


president; William L. Kline, K.A.I.A, 
president, and Kenneth Ross, Kansas 
state national director and executive 
committee member of National Assn, 
of Insurance Agents. 





Rating Bureau Office Moved 


Offices of Wisconsin Compensation 
Rating Bureau and the Wisconsin auto- 
mobile assigned risk plan, of which E. 
W. Kraus is the general manager, have 
been moved from the Milwaukee Gas 
building to 623 North 2nd street. 





an 


How to get clients’ 
to work for you | 





Clients are usually 


pleased with the 

quality of service 

given by 

Hartford Steam Boiler 
Inspectors... 

and have been known 

to recommend the agent. 


That kind of service 
comes from our 
specializing in this 
one exacting 


insurance line. 


As a result, more 
agents and brokers 
place more 
Engineering Insurance 
with 

Hartford Steam Boiler 
than with any other 











company. 
x » 
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HARTFORD STEAM BOILER 
INSPECTION 


and 


INSURANCE COMPANY 


Hartford 2, Connecticut 


SPECIALISTS 
in power plant insurance 
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Zurich to Put Up 
Home atL. A. 


Zurich is getting set to put up a 
building at Los Angeles to house its 
Pacific department and Los Angeles 
pranch. Its business on the west coast 
has been expanding rapidly. A site has 
been purchased at Wilshire and Arden 
poulevards and A. I. Gilman & Associ- 
ates have been employed as architects. 
The building will be designed to ac- 
commodate additional stories as re- 
quired. There will be ample parking 
facilities and the building will be ex- 
clusively occupied by Zurich-American. 





Wis. Touches Covered 
With Group Liability 


MILWAUKEE—Milwaukee board of 
education has approved the purchase 
of group liability insurance to protect 
teachers and other employes from 
personal injury suits by students. The 
policy was written by the Winans 
agency of Milwaukee Automobile with 
an annual premium of $4,437. The 
coverage is $5,000 for each pupil and 
a $10,000 limit for injury in one acci- 
dent. 

The Wisconsin legislature at the 1953 
session legalized the purchase of liabi- 
lity insurance for school board em- 
ployes and teachers. 


Weigh E. L. Changes in La. 


A hearing into proposed changes in 
the Louisiana employers liability act 
was held by the employers’ liability 
revision commission. New Orleans area 
employers were invited to relate their 
experiences under the Louisiana work- 
men’s compensation act to the special 
commission appointed under the opera- 
tion of the existing law. 





Pa. Tri-County Assn. Elects 


Robert J. Brett of Johnstown, Pa., 
was elected president of Tri-County 
Assn. of Insurance Agents at the annu- 
al meeting at Patton. He succeeds A. 
B. Martin of Windber. A. B. Millen, 
Plumville, was elected 1st vice-presi- 
dent; Julius C. Eckel, Johnstown, 2d 
vice-president; Mrs. John F. Kinney, 
Johnstown, secretary. 


Gibbons Establishes Agency 


W. S. Gibbons, retired Kansas man- 
ager of the St. Paul and secretary of 
Kansas Fire Prevention Assn., has es- 
tablished a local agency at Overland 
Park, Kan., a suburb of Kansas City, 
where he recently moved from Wichita. 





Higher Rates Near for Albuquerque 


V. C. Moulton, Albuquerque man- 
ager of Mountain States Inspection Bu- 
reau, has warned the Albuquerque city 
commission that unless its fire protec- 
tion is improved the bureau will have 
to recommend an increase in fire rates. 
For most of the city, Mr. Moulton ex- 
plained the increase would be from 24 
to 28 cents per $100. Albuquerque has 
been awaiting an increase since the in- 
spection bureau recommended a 
change in classification from 6 t) 7 in 
1949. 





Discuss Contributory Negligence 


North Dakota’s contributory law was 
the subject of a spirited debate at the 
concluding session of North Dakota 
Bar Assn. at Bismarck and was made a 
special order of business at the next 
annual meeting. A resolution was in- 
troduced urging that the legislature 
substitute the rules of “comparative 
negligence” and this resolution will get 
special attention at the 1954 meeting. 





Angus McDonald of the Texas department 
gave an address at a meeting of the Rockdale 
Rotary Club. He was accompanied by Casualty 
Commissioner Garland Smith. 
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T is the constant aim of the owners 
and of the management of the Insur- 
ance Exchange Building to keep the 
facilities and the service of Chicago’s 
largest office building thoroughly mod- 
ern and up-to-date. 

For example, consider elevators. 
Several banks of Electro-matic elevators 
of the latest design have just been in- 
stalled in the Insurance Exchange. And 
in line with the trend toward air con- 





| THE INSURANCE EXCHANGE 
is in step with the times 


ditioning, five floors of the Insurance 
Exchange South have been completely 
air conditioned. 

These improvements are merely steps 
in a long range modernization program. 
Plans are being made that will still 
further enhance the prestige of the 
Insurance Exchange as one of the 
nation’s finest office buildings. 

Your space’inquiries are invited and 
will receive our prompt attention. 


INSURANCE EXCHANGE BUILDING 


Chicago's Largest Office Building 
America’s Greatest Insurance Building 


L. J. SHERIDAN & CO. 


Management Agent 


175 WEST JACKSON BOULEVARD, CHICAGO 4 
Telephone W Abash 2-0756 

















FOR 


« CELINA MUTUAL + 


INSURANCE COMPANY 
Celina, Chio 


/\ 


A Progressive Company 
for Aggressive Agents 
COMPLETE AUTOMOBILE 


COVERAGE 
GARAGE LIABILITY 


AFFILIATED 
WITH 


The 
NATIONAL MUTUAL 
INSURANCE COMPANY 

Celina, Ohio 


Strictly an Agency Company 


CTION THAT BRINGS Sarisraction 


Selling Tools for any 


Selling Task 


GLASS 


Fire; Inland Marine 
Allied Lines 





GENERAL LIABILITY 


BURGLARY AND ROBBERY 
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Mert your HOMEtown Insurance Ageot 


HE KEEPS THE HOME FIRES FROM BURNING! 
























INSURE 


REBUILD 








Fire Frevention 


Neek; 


Fire PREVENTION WEEK, October 4-10, offers 
unusual opportunities for the insurance 
agent to win greater recognition for himself 
and his agency...play a major role in com- 
munity activities...and do more business! 


The Home is paving the way for you with 
big, full color advertisements like the one 
shown on the opposite page. Appearing in 
national publications, these advertisements 
will be read by an estimated 48,000,000 
people—your clients and potential policy- 
holders. You can take advantage of this 
advertising in your area by using the special 
material provided by The Home without cost 
to you. This material includes advertisements 
ready to go into your local newspapers, post- 
ers, sample speeches and other sales aids. 


Your Home fieldman will be pleased to sup. 
ply you with all you need. Why not plan to 


~“get the most out of Fire Prevention Week 


by asking him for this material today? 


«THE HOME® 
& : CPaedarance C Cone fe cety 


Home Office: 59 Maiden Lane, New York 8, N. Y, 
FIRE . + AUTOMOBILE” + MARINE 


The Home Indemnity Company, an affiliate, writes 


_. |. Casualty Insurance, Fidelity and Surety Bonds 


1 ey 
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Meet your HOMEtown Insurance Agent 





Your Home Insurance agent is a handy 
man to have around when the leaves start 
falling! He knows that even a harmless- 
looking leaf fire can suddenly blaze 

into danger. He is an expert on safety 
and his keen sense of community welfare 
makes him a true public servant. Fall 
and winter, spring and summer, your 
insurance agent works for you and your 
family, your friends and neighbors, 

your entire community. 





a” 


As an independent businessman in 
your community, the insurance agent has a 
real stake in local progress and prosperity, 
That’s one reason he does so much to 
protect the property and possessions of 
homeowners and businessmen alike. Another 
reason: he’s a good friend as well as a 

good counselor! 









HE KEEPS THE HOME FIRES FROM BURNING! 

















i 
Your HOMEtown Agent can serve 
you well—see him now! i 
In the century since its founding in 1853, The Home 
has worked constantly to help firemen get better equipment and to help 
prevent fires. Insurance and fire-fighting are partners in protection, 
As a full page in 
=— = = = oareeerne TRS colors, this 
“THE HOME* [Siena 
Cfusurence cok one ~ Saturday Evening Post 
Home Office: 59 Maiden Lane, New York 8, N.Y. Faas Sept. 26 | 
FIRE + AUTOMOBILE + MARINE U. Si News & World Report 
The Home Indemnity Company, an affiliate, writes Sept. 25 
Casualty insurance . Fidelity and Surety Bonds ; 
Business Week — Sept. 26 
The Home, through its agents and brokers, is America’s leading insurance protector of American homes and the homes offi teem (15) 
Better Homes & Gardens 
Oct. 
Nation's Business — Oct. i 
match Pathfinder — Oct. 
has a head Successful Farming — Oct | 
but no | 
Folders brains 
be Ror enw) i 
moar 
Stittsts sacs | Newspaper 
a Sonus Eartensas 
Sassen = 
ite Insurance anseansens pecinsennl 
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Stock Company Aviation Results Given 


The accompanying figures on aviation results for stock companies only were compiled by Company Service Corp. as 
statistical agent of New York insurance department. The 1952 figures generally are substantially lower than those for 
1951 because they have been treated as fully earned, but the showing is on a policy (not calendar) year basis. 


POLICY YEAR EXPERIENCE TO DECEMBER 31, 1952 


Incurred Losses Paid Losses 























POLICY YEAR EXPERIENCE TO DECEMECR 31, 1952 


Commercial Security Life, Century 
Lloyds, and Ben High & Go., insurance, 
The names of the four companies are 
boldly outlined on the face of the 
building in cut-out maroon letters 
against a pale green background. 





Jensen Mich. Steering Head 
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Pool and Chapman Move Up FI 6-3000 


to F. F. Southern H.Q. Posts 


Cecil A. Pool has been appointed 
agency superintendent and Frank W. 
Chapman, assistant chief engineer in 
the Atlanta southern department of 
Fireman’s Fund. Herbert A. Yarbrough, 
Jr., who has been with Mr. Pool several 
months in southeast Georgia, now 
assumes full supervision of that field 
with headquarters at Savannah. 

J. B. Johnson, who has been assisting 

Mr. Chapman for several years, takes 
full supervision of western North Caro- 
lina with headquarters at Charlotte. 
At the same time Fireman’s Fund is 
setting up a new field in that state with 
headquarters at Raleigh under super- 
vision of Wesley R. Thames. 
_Mr. Pool graduated in University 
System of Georgia. He held under- 
writing positions at Atlanta for Fire- 
man’s Fund and since then has been 
in the field. 

Mr. Chapman graduated from Geor- 
gia Tech. He was with S.E.U.A. and 


in Georgia, Florida and North Carolina. 





Form New Ky. Insurer 


LOUISVILLE—American Wabash 
Ins. Co. of Bowling Green, Ky., cap- 
italized at $50,000 has been incorpo- 
rated by Thomas McMinee, Royal L. 
Holland, L. B. Jones and C. M. Robin- 
son, all of Bowling Green. 





License Bondsmen in Pa. 


Under a new Pennsylvania law just 
signed by the governor, professional 
bondsmen must register with and be 
licensed by the insurance commissioner. 
The license fee is $50, renewable 
annually. 





Lumber Mutual Fire of Boston has 
appointed Keith W. Skillin as New 
England special agent. He has been in 
the middle Atlantic territory and is a 
past-president of New Jersey 1752 
Club. 





the country. 


ATWELL, VOGEL 


60 John St., N. Y. 
A-1815 Insurance Exchange, Chicago 
Standard Bldg., Atlanta, Ga. 





USE A RESPONSIBLE SERVICE 


CASUALTY, FIRE & INLAND MARINE AUDITS, on Compensation, Liability, 
Fleet, Products, and all reporting from Fire & Marine policies. 


INSPECTION & ENGINEERING service on all Casualty, Fire & Inland Marine lines. 
NATION WIDE SERVICE in the U. S., Canada and Puerto Rico. 


COSTS can be reduced through our method of pro-rating traveling expense, and 
obtaining isolated cases at no increase in fee. 


SERVICE can be maintained in urban and rural areas by our complete coverage of 


Harwood Bldg., Scarsdale, N. Y. 


as well as 21 other offices providing nationwide service. 


& STERLING, INC. 


9 Clinton St., Newark 
369 Pine St., San Francisco 
Kirby Bldg., Dallas, Texas 








Wilkes D. Perkins has been ap- Sian Saas so See 


pointed assistant manager at Hartford 
of American Surety. He joined the 
company in 1937. He is a graduate of 
Boston University and its law school 
and a navy veteran. 








Moore, Case, Lyman & Hubbard 
General Agents 
175 W. JACKSON BLVD. 
CHICAGO 
WAbash 2-0400 





Hold Dodge County Outing 


Members of Dodge County Assn. of 
Insurance Agents had their wives as 
guests at the annual outing at Rock 
River Country Club, Waupun, Wis. The 
next monthly dinner meeting will be 
held Sept. 21 at Theresa. 


R.I. OK’s H O Policies 


Commissioner Bisson has approved 
the homeowners policies for sale in 
Rhode Island. Such policies are now on 
the market in Pennsylvania, Delaware, 
California, Colorado, Vermont and IIli- 
nois, besides R. I. 


1.A.S.A. Meeting at K. C. 


The fall meeting of the Kansas City 
— 4 Insurance es & 

tatistical Assn. will be held Nov. 6. AN 
A combined session will start at 9:30 MICHIG: 
a.m., and the workshop sessions will 
begin at 1:30 p.m. A reception and din- 
ner will close the day’s activities. 








THE Rockwoops COMPANY 
Established 1896 


General Agents 


135 South La Salle Street 
CEntral 6-5314 Chicago, Illinois 
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Rollins Burdick Hunter Co. 
231 S. LaSalle St. 
Chicage 


Telephone: ANdover 3-5000 
New York 








Seattle 














Detroit Insurance Agency 


David T. Maranette, Pres. 
Henry L. Newnan, Vice-Pres. 
William S. Faber, Vice-Pres. 
Gordon D. Daugharty, Sec’y-Treas. 


Fisher Bldg. Detroit, Mich. 





Quincy Board Frolic Oct. 7 


Quincy Board is holding its fall party 
Oct. 7. There will be a lot of frater- 
nizing around the town the previous 
evening and then the golf the next 
day will be at Quincy Country Club. 
There will be a buffet lunch and ban- 
quet. 











WISCONSIN 








Chris Schroeder & Son, Inc. 
210 E. Michigan St, MILWAUKEE 
Engineering Services—All Lines 


C.I.T of T. Remodels Building 


The remodeling of the two-story 
office building of Commercial Invest- 
ment Trust of Texas at 511 West Ala- 
bama street, Houston, has been com- 
pleted. C.I.T. of T. owns and runs 





The largest insurance agency in the 
State of Wisconsin 
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fire and casualty insurance 


COMMENTS - TRENDS - OBSERVATIONS 


INSURANCE, HANDS TIED IN MONOPOLY ENFORCED, MANAGED BY PUBLIC OFFICALS 


Withers In World Competition 


We like to flatter ourselves, as a na- 
tion, that we are called upon to protect 
the economic security of the world. In 
a broad sense we undeniably have a 
right to feel this way. However, in the 
area where this protection has to meet 
the test of the market, where it is 
measurable, and where the chips are 
down, we seem to be found wanting. I 
am referring to the import-export mar- 
ket of reinsurance as a measurement of 
our standing in the international insur- 
ance community. 

Surprising as it might seem, while 
we support the economic structure of 
the free world with the strength of 
our capital and knowledge, we have to 
buy reinsurance protection from 
abroad. In addition, more individuals 
here buy insurance protection directly 
from foreign concerns than American 
insurance is being sold abroad. Limit- 
ing myself to reinsurance, where sta- 
tistics are available, these are the 
facts: 

Fire, marine, and casualty insurance 
concerns in this country ceded reinsur- 
ance within the last four years (1949- 
1952) to the tune of $124, $127, $147, 
and $153 million in the respective 
years. We wrote, in the same years, 
$13, $17, $18, and $21 million worth of 
reinsurance for foreign insurers. The 
balance growing from $110 to more 
than $130 million bought a considerable 
amount of protection (roughly between 
$3 and $5 billion) from concerns 
drawing their strengths from economies 
the reliability and soundness of which 
depends largely on our economic and 
political help and is doubtful even so. 
The situation becomes even more 
unique when we see that more than 
90% of our ceded reinsurance went to 
the very countries which simultane- 
ously received our assistance under 
various programs, while we reinsured 
them only to the tune of roughly $10 
million on the annual average. The 
lion’s share of our ceded contracts 
went to the United Kingdom, mainly 
to Lloyds—84% in 1952. It might be 
worth mentioning, in passing, that the 
loss experience is consistently better 
in the contracts we cede than in those 
we assume. 


At the time Great Britain was the 
economic center of the world she also 
dominated the insurance market—a 
quite natural combination. Since the 
first World War, Great Britain has been 
succeeded by the United States as the 
economic stabilizer of the free world, 
and yet we seem not to have been able 
to mobilize our capital resources as a 
basis of risk assumption within the 
generation which has since passed on. 

Of course, there is the tradition of 
the British and other European insur- 
ance markets. There was the fast 
growth of American business which 
made it easy to obtain insurance con- 
tracts and tempting to get rid of part 
of the risk by re-insuring with Euro- 
pean concerns who had to go abroad 
for additional business. But it seems 
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that in the area of business traditions 
and inherited attitudes usually wither 
faster than in other areas of human 
behavior. If we were really as superior 
as writers of insurance as we are, for 
instance, as producers of automobiles, 
no tradition or inherited attitude would 
have stopped us—as they did not stop 
us in the automobile market. 





Dr. Reuss is professor of economics 
at Goucher College and lecturer at 
Johns Hopkins and Loyola Colleges at 
Baltimore. He was economic analyst 
for Social Security Administration, 
Bureau of Old Age and Survivors In- 
surance 1943-1946. He was assistant 
general manager of Victoria Insurance 
in Berlin 1935-1937. This was the 
largest Central European insurance 
concern. During the summer of 1952 he 
was on the business-colleges exchange 
fellowship with North America compa- 
nies. He is the author of the chapter 
on both public and private protection 
of the aged in the forthcoming book on 
economic needs of the aged, of the 
Twentieth Century Fund. 





The situation seems worthy of some 
reflection. Are there any reasons for 
a handicap of our competitive position 
in the insurance market? We are not 
more expensive in our rates. Our in- 
surance men are as well trained as 
any and better than most, and the 
superiority of our capital resources is 
obvious. But I submit that we under- 
rate, not fully use, and even willfully 
reduce our insurance resources, and that 
by perverting the American system of 
free competition in the insurance field 
we sacrifice efficiency and versatility. 

Underwriting capacity rests on capi- 
tal strength. There seem to be suffi- 
cient reasons for the suspicion that we 


reduce our capacity, and underrate and 
not fully use the one we have. 

Our accounting method makes every 
insurance contract start its life with a 
statutory loss which reduces the sur- 
plus account in the books of the un- 
derwriter. On the credit side we show 
the premium received minus commis- 
sion and prepaid expenses; on the debit 
side we show a reserve for losses re- 
ferring to the whole lifetime of the 
contract, and a reserve for the unearn- 
ed premium of the unexpired contract 
period. Thus the debit side is neces- 
sarily larger than the credit side—the 
difference coming out of the surplus 
account. 

The fact reflected in this method of 
accounting is that every risk assumed 
ties up some capital resources for the 
lifetime of the contract. Only after the 
contract has expired, and losses plus 
costs were less than the premium re- 
ceived, is the surplus refunded to the 
amount of the difference. There is suf- 
ficient logic to support this method. 
But one of the results is misleading: 
the surplus looks stable from year to 
year only if the new contracts and the 
expired contracts of a period show the 
same premium volume. In a time of 
shrinking volume more surplus be- 
comes free than tied up and the total 
surplus shows a fictitious gain. If 
shrinkage of insurance volume and a 
general business recession coincide—a 
very probable coincidence—a spurious 
appearance of safety is created. 

In a time of expansion of both bus- 
iness and insurance volume we see our 
surplus shrink and are, consequently, 
reluctant to assume risks. A “shortage” 
of insurance capacity occurs, as was 
the case most spectacularly in the late 
‘forties. If an inflationary period plus 
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“WHICH COSTS LESS,— COMPREHENSIVE FIRE 
INSURANCE OR PLATE GLASS INSURANCE ? 


By Dr. Frederick G. Reuss 


business expansion occurs simultane- 
ously—a combination neither theoreti- 
cally improbable nor strange to recent 
experience—our insurance capacity is 
chronically underrated. 

Now it seems that the exclusive use 
of surplus as a measurement of capaci- 
ty would be a singularly undynamic 
method even if there were not the 
optical illusion in our surplus account- 
ing as described in the foregoing. With 
this illusion, the method becomes most 
undesirable. It seems it would be bet- 
ter and more logical if we were to in- 
terpret our capacity not only by way 
of a premium-surplus ratio but, in ad- 
dition, by factors actually indicative of 
what is going on within the insurance 
concern measured. Loss experience, 
cost of doing business, type of invest- 
ment portfolio, and many other things 
can make or unmake an insurance bus- 
iness. We ought to know not only how 
much of the resources have been tied 
up in new contracts, but also for what 
type of contracts and in what type of 
portfolio. Certainly, a strict adherence 
to a time-tested premium-surplus ratio 
provides us with a simple rule of 
thumb and makes life easy for insur- 
ance managements and state commis- 
sioners of insurance. But simple rules 
of thumb and easy life are not the hall- 
marks of success. It might be of in- 
terest to note that the banking com- 
munity has gone through a similar 
period. Once it was thought that bank- 
ing success hinges mainly if not ex- 
clusively on finding the right reserve 
ratio. The literature on banking of that 
time—roughly 60 years back—can be 
divided in one group which tried to 
refine ratio measurements, and another 
group which complained that banking 
is a sick industry. Credit investigation 
and careful portfolio management was 
neglected until it was finally discov- 
ered that successful banking manage- 
ment required more than the posses- 
sion of a multiplication table. What- 
ever ratio we use in insurance, the 
poorly managed concern will look safer 
than it is, while the well managed and 
growing one chains its underwriting 
capacity to a phantom. 


But more than that. It is obvious 
that the reserves which seem neces- 
sary for safety in risk underwriting 
cannot at the same time be exposed 
to investment risks. They must be kept 
liquid; that is, they cannot earn money 
nor can they appreciate. Only excess 
reserves can be invested in equities 
and the insurance managements are 
mostly even more conservative in 
this respect than the various state 
laws require them to be. Roughly 
—an investment which does not in- 
crease its value with the expansion of 
eur economy—while the need for sur- 
plus does increase. Nor does it keep 
its real value during an inflation. Never 
within the last 50 years with the one 
exception of one year during the great 
depression of the ’thirties has equity 

(CONTINUED ON NEXT PAGE) 
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investment in the aggregate lost as 
much as 50 percent—but non-equity in- 
vestment loses every day. I hold no 
brief for playing the stock market with 
what in effect are trust funds, but the 
heavy loading of investment with as- 
sets of non-equity type prevents the 
(CONTINUED ON PAGE 30) 


NACCans Get Tips on 


How to Be Gruesome 
(CONTINUED FROM PAGE 5) 
eye in the presence of a jury. 

He told of a case in which a coroner’s 
physician brought into court a human 
brain in a jar. With his rubber gloves 
he brought this out, shook it, opened 
up the folds and pointing to one spot 
said to the jury “there is the lacera- 
tion that caused the death.” This kind 
of thing, he said, is better than 10,000 
words. 

Mr. DeParcq recommended that the 
lawyers delve into the background of 
doctors that they are going to use as 
witnesses and build up their qualifi- 
cations in court. He said by asking a 
doctor the question as to his opinion 
the witness has the ability to take wing 
and he can get a lot of incompetent 
evidence in. 

Mr. DePareq recommended that the 
lawyer get the doctor to give the rea- 
son for his conclusions. 

Among what Mr. DeParcq character- 
ized as “new modern decisions” is one 
in which silicosis was held to be an 
injury, not a disease under federal 
employes liability act, even though the 
condition was acquired over a period 
of 30 years. The court held that the 
three-year statute of limitations didn’t 
apply and that the claimant became 
disabled within the three-year period. 
Then there was another decision hold- 
ing that a bruise on the abdomen had 
excited a non-malignant tumor into 
cancer, 





Keys Oklahoma Actuary 


Matt Keys, secretary of the state 
industrial commission, has been named 
actuary for the Oklahoma insurance 
board to succeed Finis F. LaFon. 

Mr. Keys at one time was director 
of insurance for the Marland and 
Continental Oil companies. Before that 
he was actuary of the board and com- 
missioner of the state insurance fund. 
His background also includes company 
experience. 

With the exception of Commissioner 
Donald F. Dickey, president, the ap- 
pointment makes a complete change 
in the board setup. Recently Fred Al- 
bert was named to succeed Joe M. 
Beaver as secretary of the insurance 
board, and J. Matt Robinson was ap- 
pointed state fire marshal. 

Mr. LaFon served as actuary since 
1948 and before that was manager of 
the Oklahoma Compensation Rating 
Bureau. 





Opens San Bernardino Office 
Brown Bros. Adjusters, San Francis- 
co, has established a new branch office 
at San Bernardino, Cal. Hollis Blake, 
who has been at Sacramento, has been 
appointed manager of the new office. 


Illinois R. 


(R. B. JONES & SONS INC.) 


ACCIDENT 


Liberty L. & A. in Delaware; 


Further Expansion Planned 


Liberty Life & Accident of Muske- 
gon, Mich., has been licensed in Dela- 
ware and has opened an office at New- 
ark, Del., in charge of Gurney Kissing- 
er. He has been in insurance work for 
three years and earlier was with West- 
inghouse Electric in industrial rela- 
tions. 

The company, which has operated 
only in Michigan and Indiana since its 
organization, plans a steady expansion 
into additional territory. 


Blue Cross Month in Mich. 


A special non-group enrollment peri- 
od which will enable Michigan citizens 
under 65 to join Blue Cross-Blue 
Shield on an individual basis official- 
ly opened on Sept. 1, as Governor G. 
Mennen Williams issued a proclama- 
tion designating September as “Michi- 
gan Blue Cross-Blue Shield Month”. 

Gov. Williams, who took out Blue 
Cross-Blue Shield coverage for himself 





















































This unusual shape is a native 
of Australia—a boomerang. 


nunenvr 
SERVICE 
FOR 
nunenver 
RISKS! 


It's an opportunity for agents, 
brokers and companies to in- 
crease premium volume and 
prestige. What is? Relying on 
the unusually fast and com- 
plete service of Illinois R. B. 
Jones on all unusual risks! 
Long association with Lloyd’s 
London exclusively places Illi- 
nois R. B. Jones in a unique 
position to serve you. More 
usual risks, too, such as 
earned contingents insurance, 
can be handled for you. 
Don’t turn it down! Turn it 
over to Illinois R. B. Jones 
Inc.! 


LEARN ALL the services 
and classes of risks insured 
by Illinois R. B. Jones in our 
special booklet. Write today 
for your copy! 


B. Jones Inc. 

















175 West Jackson Blvd., Chicago 4, Illinois 
Telephone: WAbash 2-8544, Teletype: CG-2249 
C. Reid Cloon, Vice-President 





and his family Sept. 1, urged all citi- 
zens and organizations to “join forces 
to provide themselves with prepaid 
hospital and medical services.” 

Enrollment during Blue Cross-Blue 
Shield month will be by mail, and 
available to residents of Michigan un- 
der 65, including those retired or self- 
employed. No medical examination is 
necessary. Pre-existing conditions will 
be covered after a six-month waiting 
period. Coverage will include surgery 
as well as hospital benefits. Those 
married will have to enroll spouse and 
all dependents under 19, but the spouse 
can be 65. 





First Okla. Meeting Sept. 28 


Oklahoma A. & H. Assn. will hold 
its first fall meeting Sept. 28 at Okla- 
homa City. Travis T. Wallace of Dallas, 
president of Great American Reserve, 
will be the speaker. 


Abbott to Speak at Phila. 


Philadelphia A. & H. Assn. will open 
its season Sept. 16 with a luncheon 
meeting at which H. Paul Abbott, 
director of education and male employ- 
ment for the North America companies, 
will speak on “Problems in Training 
Multiple-Line Field Men.” 








General American Life has been li- 
censed in Florida to write life, group 
and A. & H. The company is now li- 
censed in 32 states and territories. 


N. H. Agents Get Set for 


Annual Convention 


The program is announced for the 
convention of New Hampshire Assn. of 
Insurance Agents at Wentworth-by- 
the-Sea Sept. 21-23. On Sept. 21 there 
will be a meeting and dinner of the ex- 
ecutive committee. The next morning 
there will be a business meeting of the 
association and also of New Hampshire 
Insurance Women’s League. That aft- 
ernoon Robert Lawless, assistant direc- 
tor of education and manager of agen- 
cy systems department of Phoenix of 
Hartford, will conduct an agency sys- 
tems seminar. R. C. Dreher, advertising 
and sales promotion man, will conduct 
an agency advertising seminar. The 
companies will give a reception and 
there will be a banquet with President 
Archie M. Slawsby presiding. Gov. 
Gregg is slated to give greetings and 
E. J. Seymour of Monroe, La., vice- 
president of N.A.I.A., will speak. The 
next morning there will be a local 
board breakfast and then William N. 
Woodland, editor of the Standard, will 
conduct a quiz program and Clifford 
W. Burnham, associate director of in- 
surance training center of Hartford 
Fire, will speak on “Your Best Weapon 
for Meeting Competition,” and Hugh D. 
Combs, executive vice-president of U.- 
S. F. & G., will speak on “How Claim 
Handling Can Affect the Agent’s Bus- 
— The finale will be a noon clam- 
bake. 











Robert F. Hurleigh, the well-known 
news broadcaster of Chicago, who is 
heard over Mutual Broadcasting Sys- 
tem, will speak Sept. 25 at the eonven- 
tion of South Carolina Assn. of Insu- 
rance Agents at Charleston. 


Lessons from G. M. 
Catastrophe Are Catalogued 


(CONTINUED FROM PAGE 1) 
ordered an inspection of all large in- 
dustrial plants throughout the state 
to uncover fire hazards. The move 
was prompted by the General Motors 
fire. 

“Effective means must be found to 
segregate large building areas into 
smaller units that can contain plant 
fires and without complete destruction 
of the factory,” he said. 

Noting that his department has con- 
trol over the functional design of in- 
dustrial buildings in New Jersey Mr. 
Miller said: “The lesson learned from 
the Michigan fire will be applied here.” 

“We simply cannot be subjected to 
such a catastrophe in New Jersey,” he 
added. 

He said state inspectors would be 
assigned to check all large area plants 
in New Jersey for fire cutoff walls, 
sprinkler systems, the use of large 
quantities of flammable liquid inside 
buildings, the effect of plant evacua- 
tion procedures and plant fire brigade 
as well as proper welding methods. 


N.F.P.A. has put out an editorial re- 
lease on the General Motors fire saying 
that the fire protection weaknesses in 
the order of their relative importance 
that combined to cause this loss were: 
(1) An undivided fire area of 1,492,087 
feet (34.3 acres). (2) Inadequate 
sprinkler protection (only 15% of the 
area—none where fire started). (3) 
Unprotected steel construction subject 
to burning oil vapors and condensate 
including steel roof deck (lacking any 
vent) that separated at joints permit- 
ting burning tar or asphalt to flow 
through. (4) Careless use of oxy-acet- 
ylene cutting torch. 

N.F.P.A. notes that in its 1953 Jan- 
uary Quarterly there was reference to 
excessive areas without fire division 
walls in 66% of the large loss fires 
in plants; in 32% flammable liquids 
contributed to the spread of fire; in 
70% the plants lacked automatic pro- 
tection, and welding or cutting sparks 
caused four of the fires. 

N.F.P.A. said the Detroit building 
code limits the undivided area of 
buildings such as this to 24,000 feet. 
The actual area was 62 times as great 
which might be interpreted to indicate 
62 times the opportunity for fire to 
start and 62 times the value exposed to 
total destruction or 3804 times the risk, 
(62 x 62 equals 3804). 

“Was this risk calculated?” N.F.P.A. 
asks. 





Classification Plan in La. 


The automobile classification plan 
which has been kept out of Louisiana 
until now is going into effect there 
Oct. 1. This is not the new bureau 
refined classification plan but the one 
that is being supplanted and that has 
been in effect in most states except 
Massachusetts and Louisiana. This will 
result in rate decreases for 75% of 
Louisiana motorists and increases for 
the balance, according to Joe F. Mc- 
Meel, who is chairman of the casualty 
and surety division of the Louisiana 
Insurance Rating Commission. 





May Put Wind Cover on Schools 


The board of education of Fulton 
county, Ga., is giving consideration to 
placing windstorm insurance on the 
school buildings which are those in 
the county outside of Atlanta. The 
matter comes up because fire insur- 
ance on the five-year plan is coming 
up for renewal. The values are about 
$7 million. 
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New Cement Subsiructure 


Will Ease Insurers’ Fears 
(CONTINUED FROM PAGE 12) 
in water and resistance to leakage. 

At the pit there are a number of 
shanties for first aid, engineering, 
overseeing and storage purposes. These 
are distributed and not subject to more 
than 25% loss. Electricity for welding, 
as well as power equipment, is lined 
into the pit from a local power and 
light company. 

One inch water lines under 100 
pounds pressure are set around each 
box, and there are lines around the 
area where the forms are fabricated. 
This particular part of the Hudson is 
not subject to violent tide or current 
action, so there is little chance of loss 
from river floods. The strip of land 
separating river from pit is about 10 
feet high with a clay surface on the 
river bank to minimize water action. 
If there is noticeable erosion, cranes 
are at hand to replace the embank- 
ment. 


Construction starts by laying cement 
bases on which the concrete boxes are 
built. Forms are fabricated in the pit 
in one concentrated area which makes 
the materials and forms at the point 
100% subject to loss from one fire. 

The bridge base contract is for ap- 
proximately $3 million. Fabrication re- 
quires around 2% months, 

Forms are constructed of timber 
ranging from 2x4s to 8x8s plus %4 
inch plywood reinforced with metal 
fittings. At the beginning of fabrica- 
tion exposure is severe from fire. 
Forms are tiered three high and con- 
sist of about 60 at one point and time. 
The area also has two power saws and 
lumber including plywood under tar- 
paulins. 

After the plywood is nailed in place, 
it is treated with lacquer with a very 
low flash point. Forms are removed 
from the fabrication site to the con- 
struction site by cranes. Each form 
is used eight times and then has 
nothing but salvage value. 

All portions of the boxes are rein- 
forced with one inch steel rods that 
are welded. Welding is done in iso- 
lated areas. Sections of the boxes are 
poured at one time and as the work 
progresses upward, the forms used for 
the lower portion are shifted to the 
new height and bolted in place. The 
forms remain in place for a week or 
so. From five to eight feet above the 
uppermost height of the boxes, a deck 
affords protection when the box is 
floated to its permanent site. The boxes 
also contain corrugated metal tubing 
30 inches in diameter which runs 
from top to bottom for the purpose of 
sinking piles through the shafts when 
permanently put in place. 

When construction is completed, 
water is run into the pit via a 30 inch 
line with a gate valve in the river. 
Boxes are tied together with metal rods 
to prevent collision between boxes. 
Flooding takes about 1% weeks. When 
the level of the pit is the same level 
as the river, the boxes are afloat, a 
channel is dug with marine dredges 
and an entranceway to the river is ef- 
fected. Tugs guide the boxes to the 
permanent site. 

Originally it was expected to take 
three days to float the boxes down the 
river but it actually required 13% 


| hours without occurrence. 


Bases are prepared by digging the 


muck away from the bottom of the 


river and sinking piling and lining 
the form with sand and gravel. When 
the boxes reach the site they are 
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jockeyed into posiion. Water is intro- 
duced into the boxes and they are 
sunk into place. The water is removed 
as the superstructure is built, the 
amount removed equaling the weight 
of the superstructure as it goes up. If 
it is necessary to shift the bases be- 
fore construction is completed, an ex- 
tra amount of water can be removed 
to give the boxes enough buoyancy so 
that the weight is off the bottom. 





S. D. Mutual Men Banding 


A meeting is being held at Huron, 
Sept. 18 to organize South Dakota 
Assn. of Mutual Insurance Agents. 
James Ruddy of Huron is the tempo- 
rary president, R. J. Hoffman of Sioux 
Falls, temporary V.-P., and A. E. Swab, 
Huron, secretary. John H. Kroll of 
Washington, president of national 
mutual agents association, will be on 
hand to give a talk as will Newell R. 
Johnson, assistant general manager of 
American Mutual Alliance. 





New Definition OK in Ky. 

Commissioner Goebel has approved 
the new nation-wide marine definition 
for Kentucky. 


Meek to Okla.; Cartwright 
to Tenn. for Glens Falls 


Special agent Laurence H. Meek of 
Glens Falls has been transferred from 
Nashville to Oklahoma City replacing 
Special Agent Perry R. Jones who 
will soon be transferred. 

Special agent George C. Cartwright, 
Jr., is transferred from Louisville to 
Nashville to succeed Mr. Meek. 

Mr. Meek was a local agent for sev- 
en years prior to service in the marine 
corps. In 1950 he joined Glens Falls as 
special agent in charge of Tennessee. 

Mr. Cartwright is a graduate of the 
home office advanced training course 
of Glens Falls. 





Charleston Mayor Repeats 


Mayor William McG. Morrison of 
Charleston, S. C., who has been on the 
warpath against the fire insurance 
companies, continued his attack in an 
address before Charleston Sertoma 
Club. He had some unfriendly things 
to say about the railroads also and in 
this connection said “we took the 
railroads to the supreme court and we 
can take the insurance companies as 
well.” He is complaining because 
Charleston didn’t share in the recent 


fire insurance rate reduction in South 
Carolina. At his request there is to be 
a hearing on this before Commissioner 
Murphy. 

Mayor Morrison said that the hear- 
ing on South Carolina rates may not 
be held for several months because 
the city wants to get all its data to- 
gether first. 


McClelland Loyalty Group 


Secretary on West Coast 


E. L. McClelland, who has been dis- 
trict manager for the Loyalty group 
at Phoenix, Ariz., has been appointed 
secretary of the Pacific department at 
San Francisco. He succeeds the late 
James J. Kamrar, who died recently 
following a heart attack. 

Robert Pierce, special agent covering 
the San Francisco peninsula field, has 
been appointed to succeed Mr. Mc- 
Clelland at Phoenix. 





Increase Flint Insurance 


The Flint, Mich., city commission has 
received from its finance committee a 
recommendation that $5,205,613 cov- 
erage be placed on contents of munici- 
pal buildings, a substantial increase 
over the past year. 
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Aviation Insurers Hope 
for Slightly Better Year 


(CONTINUED FROM PAGE 3) 
has made the aviation line more liv- 
able. 

The aviation insurance market is 
highly competitive with two major 
domestic markets and one domestic 
market whose business goes princi- 
pally to London Lloyds. Individual 
insurers still in the aviation business 
write the general line fairly modestly 
and perhaps largely as an accommoda- 
tion 


However, the competition in the 
aviation trip accident business is wide- 
spread, machine and personal sales. 
The over-all volume here is not big, 
the potential loss is enormous, and the 
premium volume has been pretty well 
chopped up. The difficulty is that it 
seems to have been attractive to sev- 
eral aggressive competitors, in face of 
the fact that one big pay load can take 
the profit out of the entire volume for 


two or three years, or longer. 
Underwriters do not expect much 
development from helicopters. They 


remember how the small planes were 
supposed to develop. The helicopter is 
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DIRECTORY OF RESPONSIBLE 


PENDENT ADJUSTERS 


a more ambitious machine but is not 
expected to add a great deal to the 
values that are insurable in the avia- 
tion field. There are more helicopters 
in commercial use today, but the num- 
ber still is not impressive and the ex- 
perience has not been too satisfactory. 
Rates are high. 





Northington, Cox at Fire School 


Commissioner Northington of Ten- 
nessee and Emmett Cox, Western 
Actuarial Bureau, Chicago, were among 
the speakers at the fire service school 
at Middle Tennessee State College, 
Murfreesboro. 


Kalamazoo Assn. Elects 


Wicks to Succeed Pierce 


Kalamazoo Assn. of Insurance 
Agents has elected Knox W. Wicks, 
Wicks agency, president to succeed 
William <A. Pierce; Richard Early, 
Early agency, vice-president; Charles 
E. Garrett, Garrett agency, treasurer, 
and Tony Zwart, Zwart agency, treas- 
urer. 





Minnesota Blue Goose will hold its 
annual golf tournament at Midland 
Hills Country Club near Minneapolis 
Sept. 8. 
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E.S. GARD & CO. 
Chicagoland Claims — Since 1920 
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DOUGLAS E. SCHOOLEY 
Adjusters — All Lines 
1101 N. Calvert St. Plaza 2-7729 
Baltimore 2, Md. 








LOVELL & COMPANY 
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Inland Marine — Aviation 


Williamson Building 
Cleveland 14, Ohio 
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DICKSON Adjusting Company, Inc. 
Jas. F. Dickson, Jr. 
New Address 
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Annapolis, Md., Branch, 42 State Circle, 
Phone 2649 
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MIAMI 
Adjusters for all lines 
Phone 9-4708 2828 Biscayne Bivd. 











E. J. Fahey, Pres. 


THOMAS T. NORTH, INC. 


Adjusters All Lines 


Phone HArrison 7-3230 
175 W. Jackson Bivd., Chicago 4 


J. R. McGowan, V.P. 











J. L. FOSTER & R. K. FOSTER 


Insurance Adjusters 


First National Bank Building 
Springfield, Mlinois 








Fire Inland Marine Casualty | 
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ADJUSTMENT COMPANY 
Home Office 


5th & Capitol Ave., Phone 2-6833 
Springfield, Illinois 
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POMEROY & POMEROY, Adjusters 
205 Exchange Bidg Jacksonville 2, Fla. 
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BRANCH OFFICE 
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Day Phone rrison 17-9381 
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MICHIGAN 


Adjusters All Lines Phone 21686-7 


MICHIGAN ADJUSTMENT BUREAU, INC. 


Gordon L. Ingebritson, Pres. & Genl. Mgr. 
208 North Capitol Ave. 
Lansing 7 
Branches: 

Battle Creek, Benton Harbor, 
Detroit, Flint, Grand Rapids, 
Kalamazoo, Monroe, Saginaw, 
Traverse City 


MISSOURI 
JOHN L. GARD and ASSOCIATES 


Insurance Adjustments 
All Lines 
Southern Illinois and Southeastern Missouri 
H-H Building, Cape Girardeau, Missouri 
5-6695 5-6696 
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CHERRY- Y-WENDT ADJUSTMENT CO. 


“ery, 4 Mor. 
-., . Wendt, 

308 BRANDEIS THEATRE “BUILDING 
OMAHA 2, NEBRASKA 
Fire—Casvolty—Marine—Auto—Aviation 
DAY AND NIGHT PHONE JACKSON @226 
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INSURANCE CLAIM SERVICE 
Chanticleer Building, 24 North 6th Street 
Terre Haute, Indiana 
Phone Crawford 8288 
22 years experience, operating in eastern 
IHtinois and western Indiana 
Legal personnel, all types of claims and losses. 








R. L. GRESHAM & CO. 


General Insurance Adjusters 
at? a7 


. Carson Avenue 
LAS VEGAS. NEVADA 








THOMAS D. GEMERCHAK 


Insurance Adjustments 
All Lines 
416 Citizens Bldg., Cleveland 14, Obie 
Phones Off. Su. 1-2666 — Res. Fa. 1-0442 








Southern Ohio Adjustment Service 


All Lines 


John Studenka, Mor. 

Room 240 Masonic Bidg. 
Portsmouth, Ohio Phone 35641 
— Throughout South-Central Ohio — 
Branch Office 35'/, No. Walnut 








Chillicothe, Ohio 





OKLAHOMA 














IOWA 





MIDWEST MOTOR AGENCY 
Automobile physical damage 
and P.D. claims. 
Handled by experts in material dam- 
age claims. Our adjusters formerly 
associated with National Finance 
Company Insurance affiliates 
Servicing the Tri-State Area 


Southern Wisconsin 
Western Illinois—lowa 
James R. ‘‘Jim’’ Green, Manager 
1157 Central Avenue 
Dubuque, lowa 
Phone 3-3531 








NEW YORK 


TOPLIS & HARDING 
WAGNER & GLIDDEN, INC. 


Insurance Adjustments 














Cc. R. WACKENHUTH AND SON 
C. R. WACKENHUTH-~ R. C. WACKENHUTH 
ADJUSTERS FOR THE COMPANIES 
ALL LINES 
507 Orpheum Building, Tuisa, Oklahoma 
Phones 2-5460 4-3850 








Woodard Claims Service 
Adjusters — All Lines 
Home Office: Oklahoma City 
1620 N. Broadway — Tel. 3-0427 
Branch Offices: 

Ardmore — Clinton — Lawton 
Muskogee — Tulsa 
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The Intermountain West's 
CUAYAA BHD Largest independent . . . 


Miele AMejustirs 
428 So. Main - Salt Lake City, Ut. 
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Maloney Criticises W.C. Expense Factor 
Calculations in Denying Increase 


In denying the request of California 
Compensation Rating Bureau for an 
increase in expense loading, Commis- 
sioner Maloney reviewed expense fac- 
tor calculations at some length, saying 
that most of these factors are based 
upon the expense experience of the 
non-participating companies. He said 
the record of this proceeding discloses 
no evidence that present general eco- 
nomic conditions have resulted in 
carrier expense ratios higher than in 
the past. 

He points out that for 30 years prior 
to 1951 the traditional expense load- 
ing of approximately 40% was used in 
California. With the adoption of an ex- 
pense constant of $10 effective in Octo- 
ber, 1951, the expense loading in manual 
rates—exclusive of the expense con- 
stant—was reduced to 36.85%, a load- 
ing which in conjunction with the 
expense constant was calculated to 
produce a total expense allowance for 
non-participating companies of ap- 
proximately 40.35%. 


“The bureau now proposes,” said 
Commissioner Maloney, “in effect, a 
departure from the traditional concept 
of a judgment-based, substantially uni- 
form (nation-wide) expense allowance 
to the non-participating stock com- 
panies, to the concept of an expense 
loading predicated on an estimate of 
the actual California expenses of the 
non-participating stock companies. 
However sound in principle such a 
concept for an expense loading may be, 
its adoption as a substitute for the 
traditional loading should be based 
only on compelling evidence that the 
actual California expense requirements 
of the non-participating stock com- 
panies can be, and in this proceeding 
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have been, estimated to a fairly reason- 
able degree of accuracy. But since it 
has been deemed in the past to be 
impracticable to make an accounting 
of expenses by states and no statistics 
of actual California expenses are avail- 
able, as a consequence the bureau 
has made its estimate of actual Cali- 
fornia expenses by taking a three- 
year average of the nation-wide ex- 
penses of the non-participating com- 
panies and adjusting to reflect but two 
conditions peculiar to California—a 
tax differential and the important but 
single fact that the proportion of small 
risks (with expense requirements 
higher than larger risks) written by 
such insurers in California is greater 
in California than nation-wide.” 
e . = 

The commissioner says that in 
reality this method is not an estimate 
of actual California expenses at all. 

Mr. Maloney holds that the bureau’s 
proposal is not the proper one for non- 
participating companies as far as their 
California operations are concerned. 
He also says that the present 36.85% 
loading, exclusive of the expense con- 
stant, plus the expense allowance from 
expense constants and retention of the 
1% emergency safety factor will pro- 
duce in excess of the “traditional” 
loading of 40.35%. 

If the bureau’s proposal had been 
approved, the overall expense al- 
lowance for non-participating stock 
companies would have been 41.90% 
of premiums, after giving effect to the 
additional expense funds to be col- 
lected through expense constants. 

The commissioner approved, as 
reasonable, a number of changes in 
manual rates as proposed, resulting in 
an over-all reduction. However, with 
his disapproval of the requested 2.7% 
increase in the expense loading the 


reduction will be greater, approxi- 
mately 4.4%. 
Commissioner Maloney also com- 


mented at length on the 1952 order 
he issued granting premium discounts 
from manual rates, which order has 
been held up by court injunction. He 
emphasizes his understanding that 
these discounts will be made from the 
newly approved manual rates. 
. . e 

The “continuing form policy,” which 
was approved by his order, is defined 
as follows: “A policy which contains 
an agreement that the insurer will is- 
sue and the employer will accept such 
endorsements changing the terms of 
the policy as may be required to 
achieve conformity with subsequent 
legislation or with subsequent rules 
and regulations which may be ap- 
proved by the insurance commissioner, 
may be written to be effective until 
cancelled, provided that it conform 
to all rules and regulations applying to 
policies written for one year or less. 
For each successive annual period such 
policy shall be treated in the same 
manner as though it were an annual 
policy effective in the same month and 
on the same day of the month as the 
inception date of the policy.” 


Ohio Management School 


Ohio Assn. of Insurance Agents is 
holding its advanced agency manage- 
ment school at Kenyon College, Gam- 
bier, O., Sept. 8-12. 





New officers of Hollywood (Cal.) Assn. of 
Insurance Agents are: President, William H. 
Watts; vice-president, A. V. Stucker; secre- 

tary, James A. Lindsey, Jr. (reelected.). 
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. .. representing Hawkeye-Security and Industrial. 

These agents know that these two companies do everything possible to help 
them build volume. They can depend upon Hawkeye-Security and Industrial 
to provide prompt settlement ... every sales aid .. . and skilled field repre- 
sentatives to work closely with them at all times. 
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INSURANCE CO. 
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THESE ARE SOME OF THE CLASSES OF 
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Auto Rating: Try for What Might Work 


In the discussions and studies of 
rating private passenger automobiles 
that have been going on so intensively 
in recent months, one idea has had 
considerable appeal to underwriters 
as possessing enough of the elements 
of a standard for rating purposes to 
work successfully. This idea is to rate 
such automobiles on the driving record, 
providing that is a good one. 


At this point, however, the under- 
writers are inclined to throw up their 
hands and say the idea is impractical— 
that such a record does not exist, or 
it exists only in a couple of states and 
that therefore this avenue to a rating 
plan that would be effective for insu- 
rance purposes is not available. 


This raises the question of whether 
the insurance business must have 
something that is ready-made and 
highly available, no matter how un- 
satisfactory it may be, or whether it 
should make up its mind what sort of 
information it needs and then make 
every effort to get it. 

For example, a good driving record 
is available in one or two states, New 
Jersey and Connecticut, and will 
become available in Massachusetts 
where a merit-demerit rating plan 
begins in 1956, based upon a point 
system for drivers in that state. The 
point system in these three states will 
provide information on driving habits 
and attitudes—attitudes toward other 
drivers, the laws, traffic signals and 
signs, speed limits, etc. Such a record 
gives the insurer a chance to under- 
write, to select, and reject, before an 
accident happens. A rating system 
based upon that kind of information 
would have a chance of enabling insur- 
ance companies to give the good driver 
a real credit in the rate. It would 
permit application of a penalty or 
credit by way of classification in ad- 
vance of the accident. 


This basic information could be 
reflected in a classification or a com- 
bination of classification and merit 
rating plans. It would no longer make 
any difference whether the credits and 
debits were provided in advance or 
after the experience, it would no 
longer matter if it were all classifica- 
tion or part classification and part 
merit rating. It will be done in the 
latter manner in Massachusetts by law. 

Thus, the information is available in 
New Jersey and the insurance business 
could go ahead, perhaps immediately 
and try a classification plan based on 
a good driving record, in that state. 
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Perhaps the records kept by the Con- 
necticut police on the point system also 
are good enough to extend a rating 
plan of this type to that area. Then, 
if such a plan works as underwriters 
seem to feel it might, other states 
would be in a position of having to 
get up the information needed by the 
insurance companies if they wanted a 
similar rating plan. This would be 
positive action, and would tend to 
bring about a condition which, it is 
assumed, the insurance companies 
would like to see—a situation in which 
good information is readily available. 


If the business is not yet positive 
that a point system will work, it is 
suggested that they should find out by 
testing. A study of driving records 
alone might be enough to confirm the 
belief now considerably held in the 
business that they are enough for the 
purpose, or a test might that they are 
inadequate or unsatisfactory. 


It should be kept in mind that the 
die is now cast and that this kind of 
a system is eventually going to be 
proved or disproved in Massachusetts, 
where it is tied in with the compulsory 
automobile insurance law. If it works 
there and creates a demand—and it is 
not tried voluntarily elsewhere—won’t 
the demand increase the pressure for 
compulsory? 

Thus, it could be said that today the 
business has the choice of taking the 
positive course and using leverage in 
states where driving records are in- 
adequate or missing entirely, but if 
they wait long enough, the pressure 
will be exerted from another quarter 
on the business. There is the added 
possibility that pressure for rating on 
the driving record that could come as 
a result of Massachusetts experience 
would be an additional argument for 
proponents of compulsory. 


There could be a lot of difficulties 
in the way of such a system, entailing 
as it does the collection of information 
not now collected. It could be said 
that nine-tenths of the states will not 
do it. On the other hand, it is up to the 
insurance companies to produce a 
workable classification plan, and have 
they done that? 


The automobile business is large and 
complex and it is hard to say that the 
state’s system or lack of it for getting 
driving records is none of the compa- 
nies’ business. Conversely, it is grow- 
ing harder for the business to say to 
the state that automobile insurance is 
none of its business. 


Editor: Kenneth O. Force. 

Associate Editors: John C. Burridge, Charles 
C. Clarke, William H. Faltysek and F. A. Post. 
Assistant Editors: Ellsworth A. Cordesman 
and Warren Kayes. 


If there is any merit to the fact that 
a classification system based on a good 
driving record would work far better 
than anything that has been yet de- 
vised, it would be easy to test the 


ATimely Amputation 


We note, without regret, that the in- 
surance “program” of Federal Trade 
Commission is to be proportionately 
constricted along with other services 
of FTC as a consequence of a cut of 
about $200,000 in the FTC payroll. 
What would be much more to the point 
would be the extirpation of the insur- 
ance program so-called from FTC. It 
amounts to some interest to start dig- 
ging around and seeing what they can 
turn up. The place occupied by FTC 
in the insurance supervisory sphere 
is anomalous to say the least. They got 
into the picture in a kind of a back- 
handed way. They don’t serve any use- 
ful, immediate purpose that we can 
see, but because they do have some 


matter and not expensive to do so. 
Certainly there is a considerable lack 
of confidence in any classification plan 
that so far has been devised up to this 
moment. 


shadow of authority and interest in the 
insurance field, there is always the 
danger that in time to come they will 
serve as an ambush for some cunning 
bureaucratic foray in the insurance 
arena. 

If the federal government ever 
gets into the insurance supervisory 
realm, it should be in a direct way by 
action of Congress with a full discus- 
sion of the issues and not by some 
maneuver from a back door that Con- 
gress forgot to close. We think the in- 
surance commissioners and leaders in 
the insurance business might very 
well at this stage exert their influence 
in favor of removing insurance from 
any vestige of jurisdiction of FTC. 








PERSONAL SIDE OF THE BUSINESS 





Edward K. Moss, public relations di- 
rector of American Management Assn. 
1946 to 1950 and until recently assist- 
ant administrator of National Produc- 
tion Authority in Washington, has 
opened offices in New York and Wash- 
ington, D. C., to provide public rela- 
tions service and consultation to indus- 
trial firms, business associations and 
institutions. 


A. J. Wheeler, resident manager at 
Chicago of THE NATIONAL UNDERWRITER, 
and Mrs. Wheeler are celebrating the 
birth Sept. 5 of their third child, Jeri- 
anne, a 7-pound girl. There are now 
two girls and a boy in the Wheeler 
family. 

Thomas E. Wood, head of the Cin- 
cinnati agency of that name, and 
Arthur M. O’Connell, vice-president of 
of the agency, are prominent in the 
campaign of John Wood (not related) 
for the Cincinnati city council on the 
Charter ticket. Mr. O’Connell is cam- 
paign chairman and Mr. Wood is a 
member of the advisory committee, 
which is headed by Charles Sawyer, 
former secretary of commerce. 


On Sept. 17 Dana J. Lowd of North- 
ampton, Mass., will be honored at a 
dinner on the occasion of his 40th an- 
niversary in the business. Participants 
will be representatives of his compa- 
nies and of the agency business. Arthur 
B. Fair of Natick, Mass., is handling the 
arrangements. At the dinner, which 
will be preceded by a social hour, 
John F. Neville, executive secretary 
and general counsel of National Assn. 
of Insurance Agents, will speak. 


Mr. Lowd started in insurance in 


1913 on Sept. 1 as an office boy of 
Merrimack Mutual. He subsequently 
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entered the local agency field at Bel- 
lows Falls, and became president of 
Vermont Assn. of Insurance Agents. 
Later he shifted to Northampton and 
was president of the Massachusetts as- 
sociation in 1947, state national direc- 
for 1948-50, and member of the Na- 
tional association executive committee 
1949-51. 


Martin Mullally of the Campeau, 
Mullally & Meier agency, Muskegon, 
and his 14-year-old son, James, es- 
caped possible serious burns when they 
and a passenger leaped from their 
speedboat at Spring Lake as it ignited 
from leaking gasoline. Mr. Mullally is 
a former president of Michigan Assn. 
of Insurance Agents. His son and Leo 
Hagan, Naperville, Ill., a son-in-law, 
were treated for burns but Mr. Mul- 
lally was unhurt. The boat was ruined. 


Philip B. Hosmer of the Chicago lo- 
cal agency bearing his name has re- 
turned from a fishing trip in the vi- 
cinity of Saskatoon, Sask. 


Miss Rosa Robinson, who has been 
with the Charlton insurance agency of 
Lawrence, Kan., 51 years, has retired. 
She started when Edwin Charlton, 
grandfather of Robert Charlton, was 
the manager. She is 81 and prior to 
her retirement was still able to rate 
policies, supervise bookkeeping, pull 
forms and perform other duties of of- 
fice manager. 


Neville Pilling, U. S. manager of 
Zurich, appeared on WGN-TV, Chi- 
cago, the other evening to give an ex- 
planation of the new automobile rating 
classification plan of National Bureau 
of Casualty Underwriters. He had some 
charts and got his points over with 
clarity and made a pleasing impression. 








Howard J. Burridge, President. 
Louis H. Martin, Vice-President. 
Joseph H. Head, Secretary. 

John Z, Herschede, Treasurer. 

420 E. Fourth St., Cincinnati 2, Ohio. 





ATLANTA 3, GA.—432 Hurt Bldg., Tel. Walnut 
9801. O. Robert Jones, Southeastern Manager. 


BOSTON 11, MASS.—207 Essex St., Rm. 421, 
Tel. Liberty 2-1402. Roy H. Lang, New Eng- 
land Manager. 


CHICAGO 4, ILL.—175 W. Jackson Blvd., Tel. 
Wabash 2-2704. O, E. Schwartz, Chicago Mgr. 
A. J. Wheeler, Resident Manager. 


CINCINNATI 2, OHIO—420 E. Fourth Street, 
Tel. Parkway 2140. Chas. P. Woods, Sales 
Director; George C. Roeding, Associate Man- 
ager; George E. Wonigemuth, News Editor; 
Arthur W. Riggs, Statistician. 

DALLAS 1, TEXAS—708 Employers Insurance 
Bidg., Tel. Prospect 1127. Alfred B. Cadis, 
Southwestern Manager. 

DETROIT 26, MICH.—607 Lafayette Bldg., 
Tel. Woodward 1-2344. A.J. Edwards, Resident 
Manager. 


KANSAS CITY 6, MO.—605 Columbia Bank 
Bldg., Tel. Victor 9157. William J. Gessing, 
Resident Manager. 


MINNEAPOLIS 2, MINN.—558 Northwestern 
Bank Bldg., Tel. Main 5417. Howard J. Meyer, 
Resident Manager. 


NEW YORK 38, N. Y.—99 John Street, Room 
1103, Tel. Beekman 3-3958. Ralph E. Richman, 
J. T. Curtin, Resident Manager. 


Vice-Pres.; 


OMAHA 2, NEBR.—610 Keeline Bldg., Tel. 
Atlantic 3416. Clarence W. Hammel, Resident 
Manager. 

ELPHIA 9, PA.—123 s. 


Broad Street. 
Pennypacker 5-3706. E. H. 
Fredrikson, Resident Manager 

PITTSBURG 22, PA_-303 ‘Columbia Bldg.. 
Tel. Court 1-2494. Bernerd J. Gold, Resident 
Manager. 

SAN FRANCISCO p OAL —507 Flatiron Bldg. 
Tel. Exbrook 2- tore. F. W. Bland, Pacific 
Coast Manager. 


Room 1127, Tel. 
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DEATHS 


C. H. TREFZ, 48, assistant vice-presi- 
dent of Northern of New York in 
charge of the central department, died 
at his home at Baldwin, L. I. He was 
in the Michigan field for Aetna Fire 
when he joined Northern in 1945 as 
state agent for southern Ohio and West 
Virginia. In 1950 he went to the head 
office as executive special agent and 
in 1951 became assistant vice-presi- 
dent in charge of the central depart- 
ment. 


ROBERT J. CAUGHEY, 57, a part- 
ner in the Caughey-Schuler agency of 
Muskegon, Mich., and connected with 
the business for some 30 years, died of 
a heart attack at his home there over 
the weekend. He started an agency in 
Cadillac in 1925. He returned to Mus- 
kegon in 1933, becoming a partner in 
the Riordan-Caughey agency until 1949 
when he formed a partnership with 
Charles F. Schuler, veteran Muskegon 
county clerk. 


WILL H. UNGER, 79, retired Minne- 
sota state agent for Royal-Liverpool, 
died at Minneapolis after a month’s ill- 
ness. He was appointed state agent in 
1922 and retired in 1947. Prior to 1922, 
he was with Pennsylvania Fire. 


WILLIAM E. STEVENSON, 839, local 
agent at Jamestown, N. Y., for many 
years, died there. In 1926 he purchased 
the Stevens agency from Wilson Stev- 
ens and operated it until 1942 when he 
formed a partnership with Ralph W. 
Johnson. Mr. Stevenson retired last 
March. 


CARLTON O. PATE, SR., 75, senior 
partner in the New York City broker- 
age firm of Pate & Robb, died at his 
home at Greenwich, Conn. The firm 
which he headed was founded by his 
father and he joined it in 1901. He was 
at one time president of Insurance 
Brokers Assn. of New York. 


RICHARD T. SPENCER, 47, acting 
supervisor of the safety and hygiene 
division of the Ohio Industrial com- 
mission, is dead. He had been ill two 
months. For the last three years he had 
served as manager of the All-Ohio 
Safety Congress. 


CHARLES PARETS, who died the 
other day, had been associated with 
the Critchell-Miller agency of Chicago 
longer than any other person in the 
office. His age was 88. He had been 
with Critchell-Miller perhaps as long 
as 60 years. He was a broker that 
worked with the utmost diligence over 





the years, lived frugally, made sound 
investments and left a sizable estate, 
although he had no family. He had 
lived for many years with a house- 
keeper and they went together to Lake 
Worth, Fla., in the winter. He special- 
ized on the old South Water Market 
fruit dealers and kept in touch with 
them every day. He had been going to 
the office up to just before the time of 
his death. He usually had a pocket 
full of prunes with him which he got 
from his clients, and that seemed to 
comprise a large part of his diet. 
Around Christmas time he always pro- 
duced at the Critchell-Miller offices a 
large supply of candy covered peanuts 
from the Peanut Specialty Co. He was 
a good-hearted man of a strong Italiar 
strain. 


ROBERT H. BEARD, JR., of the 
agency operated by and bearing the 
name of his father 
at Chicago, died 
unexpectedly at 
the age of 45, at 
Michael Reese hos- 
pital. He had been 
away from the of- 
fice only two days 
prior to his death 
and his condition 
had not been re- 
garded as serious. 
His death occurred 
just two days be- 
fore his 45th birth- 
day. He attended Burdette college at 
Boston and had been with the Robert 
H. Beard agency 24 years except for 
his period of navy service during the 
war. He was one of the most popular 
of the younger generation insurance 
men in the city, as he had a jolly and 
infectious personality that had made 
an impact in many places. 


J. B. R. SMITH, 78, chairman of Se- 
lected Risks Fire of Branchville, N. J., 
died at his home in Summit, N. J. An 
attorney, he was at one time assistant 
secretary of state of New Jersey. 


MARTIN S. KANE, 82, formerly 
with Hartford Accident and a life-long 
Chicago resident, died there. Mr. Kane, 
a veteran of the Spanish-American 
war, went with Hartford Accident in 
1921 after retirement following over 20 
years service with the post office. He 
served in various departments of Hart- 
ford Accident, the last one before his 
retirement in 1944 being the compensa- 
tion claims department. 


ROBERT R. MACKENZIE, 51, exec- 
utive vice-president of American 
Service Bureau, the inspection affiliate 
of American Life Convention, Chica- 
go, died at Henrotin hospital there fol- 





Robert H. Beard, Jr. 


lowing a stroke at his home on the 
same day. He had sustained a mild 
stroke about a year ago but had ap- 
parently entirely recovered. He had 
completed 30 years with the bureau 
last May. He was active in Chicago 
Claim Assn. and the International as- 
sociation, Chicago A. & H. Assn., and 
Chicago Assn. of Life Underwriters. 


E. C. SMITH, 66, former vice-presi- 
dent of Royal Indemnity on the Pacific 
Coast, who retired several years ago, 
died at his home near San Francisco 
after an illness of many months. He 
had been in the insurance business 35 
years. In his early days he was widely 
known as a champion tennis player 
and later as a leading yachtsman. 


DOUGLAS HAYES, 43, vice-presi- 
dent in charge of investments of Ohio 
Casualty and a director, died. 


EDWARD D. NORMENT, 59, senior 
partner in the Norment & Broad agen- 
cy, Paris, Tex., died there. He was 
very active in Texas Assn. of Insurance 
Agents in earlier years. 


LEWIS M. TERRY, insurance com- 
missioner of Utah, died unexpectedly. 
He had held office there for a number 
of years and prior to that was with 
American Surety. 


JACOB L. BROWN, 59, president of 
the Merz Brown Co. agency, Philadel- 
phia, died there. 


JAMES V. WALSH, 57, field super- 
visor of Aetna Casualty, died at 
Bloomfield, Conn. He entered the 
business in 1921 and was with Trav- 
elers until the war. In 1945 he joined 
Aetna’s agency department as home of- 
fice representative and was made field 
sueprvisor in 1952. 


MRS. MINNIE G. ELLSWORTH, 61, widow 
of Frank H. Ellsworth, former Michigan com- 
missioner and former president of Michigan 
Surety, died at Lansing. A son, Edward, is 
vice-president of Michigan Surety. 

FRANK RICE, 66, for nine years a local 
agent at Frankfort, Ind., until his retirement 
on account of failing health, died there. 

GORDON CAREY, 46, local agent of Mc- 
Minnville, Ore. died there. 

LEONARD M. SPARKS, 45, Marshall, Tex., 
local agent was killed in the crash of a single- 
engine plane near the Marshall 

WILLIAM R. FRASER, 58, local agent at 
Delphi, Ind., died at the Veterans Hospital at 
Indianapolis following a year’s illness. 

MRS. CHARLES SMRHA, 77, wife of the 
former Nebraska commissioner, died at Lin- 
coln. 


Schuler to Buell & Crockett 


Roger J. Schuler, formerly state 
agent for Hartford Accident at Jackson, 
Tenn., has been made a partner in the 
Buell & Crockett agency of Nashville 
effective Oct. 1. 











Kenneth P. Brasted, Wichita local 
agent, has been named Ist vice-presi- 
dent of Midwest Savings & Loan Con- 
ference. 


STOCKS 


By H. W. Cornelius, Bacon, Whipple & Co. 
135 Se. La Salle St., Chicago, Sept. 8, 1953 

Div. Bid Asked 

we 3.00° 116 118 

se 52 53 















































Aetna Life ........ 2.50° 78 
yo) 5 1.60 29 D% 
American Alliance ........ 1.60 31% 3 
American Equitable 1.50 28 31 
American Auto ........ 2.00 45% 47 
American, (N. J. 1.10 25 26 
American Motorists ....... 40 13% 14% 
American Surety ............... 3.00 56 58 
Bost 1.40 32 “4 
Camden Fire 1.10° 22% 23% 
Continental Casualty ...... 2.50° 824% 84 
Crum & Forster Com. .... 1.60 46% 48 
I « uccinickitinisuienianeedions .60 24% 25% 
Fireman’s Fund .. 1.60 57% 59 
Fire Association ............... 3.00 66% 68 
Firemen’s (N. J.) veccceeee 90 25 26 
General Reinsurance ...... 1.60 36 37% 
Glens Falls ...........cccsceceseseeee 2.00 4 58 
Globe & Republic ............ 80 15% 17 
Great American Fir 1.60 344 36 
Hartford Fire ...... 3.00 158 160 
Home (N. Y.) . 2.00 38% 39% 
Hanover FUre .......cccccscscsee 1.80 37 38 
Ins. Co. of No. America  2.25* 83 85 
Maryland Casualty 1.20 25 2614 
oe eee 22% 23% 
National Casualty 50° Bid 
National Fire ........ .60 65% 67 
National Union 2.00 40 41% 
New Amsterdam Cas. .... 1.50 43% 45 
New Hampshire .. 2.00 42 43% 
8, en 1.20 26 27 
Ohio Casualty . 1.55° 62 ot 
Phnoetnie, Came. cacccscncesemee 3.40 95%4 98 
Prov. Wash. .......... 1.50* 27 28% 
St. Paul F. & M. -90* 31% 3 
Security, Conn. .. 1.70* 32% 34 
Springfield F. & . 2.00 44% 46 
Standard Accident 1.60 ort 45% 
IOI cccrcstntcceencess . 14.00* 732 740 
U.S. F. & G. ... 2.00 63 65 
Lf. 1.50° 38 40 
*Includes extras. 
Wash. Assn. to Handle 


Tacoma Toll Bridge Cover 


The Washington Toll Bridge Author- 
ity has designated Washington Assn. 
of Insurance Agents servicing repre- 
sentative to arrange renewal of the all- 
risk coverage on the Tacoma Narrows 
toll bridge, according to Gov. Langlie. 
The arrangement, as approved by the 
executive committee of the Washington 
association, provides that La Bow, 
Haynes Co. will be the supervising 
broker and Harold N. Mann, repre- 
senting the Pierce County Insurance 
Assn. will be associate broker. 

Over $11,400,000 all-risk direct dam- 
age coverage is being arranged, as well 
as $455 thousand of U. & O. The trust 
indenture provides that the equivalent 
of at least one year’s interest on the 
bonds be covered under a U. & O. form. 





Grove Joins North America 


Loyd L. Grove, Jr., son of Loyd L. 
Grove, vice-president of Texas Life 
of Waco, who began his insurance 
work with the McCall-Hibler agency, 
Austin, Tex., then served as manager 
of Wisdom Insurance Service of Ama- 
rillo, and later was special agent for 
the Paul Cunningham general agency 
in central Texas, has been appointed 
special agent for North America at 
San Antonio, Tex. 





STANDARD—UNIFORM 
Chicago Branch 


Special Agent 


ROBERT W. ZOBAC 
Special Agent 
1310 Third Ave., S.W. 
Waverly, lowa 





PAUL G. KASHEFSKA 
Special Agent 
3621 E. Williams St., Rd. 
Decatur, Ill. 


WEST BEND MUTUAL FIRE INSURANCE COMPANY 


(SINCE 1894) 
(Home Office) 


WEST BEND, WISCONSIN 


ARTHUR W. PETERSON, AN AGENCY 
Branch Manager meee E amg BY ‘‘BESTS"’ CENC 6349 N. Clark St. 
VICTOR A. HANSON, SERVICE A” + EXCELLENT COMPANY Phone: BR 4-9500-1 


PREFERRED RISKS 





JAMES P. DUNN 
Special Agent 
5774 E. 30th 

Indianapolis, Ind. 


SAMUEL T. TAYLOR 


State Agent Special Agent Special Agent 
483 W. Lynhurst Ave. 821 Lawe St. 2511 E. Belleview Pi. 
St. Paul 4, Minn. Kaukauna, Wisc. Milwaukee, Wisc. 


We invite Agency inquiries in Illinois—Indiana—lowa—Minnesota—Wisconsin. Certain territories for Agency representation 


NON-ASSESSABLE POLICIES 


WALTER J. STEGGALL 


Suite 301-302-303 


Chicago, Ill. 


JOHN RYERSON 
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Premium Taxes Reach 
$315 Million: Up 11% 


Insurance company state taxes on 
gross premiums or adjusted gross pre- 
miums in fiscal 1953 have reached 
$315,626,000, according to the Census 
Bureau. This was a rise of approxi- 
mately 11.2% collected during the 
previous fiscal year and was 178.8% 
over the $113,000,000 in 1942. The tax 
was levied in all 48 states. 

Leading all other states in amount of 
premium taxes collected during fiscal 
1953 was New York with receipts of 
$40,547,000, California running second, 
with’ collections of $29,171,000. Penn- 
sylvania was next with $23,123,000, 
and Illinois took in $18,544,000. 


Krapu Named General Manager 
E. N. Krapu has been appointed gen- 


eral manager of Northern States Agen- 
cy, general agents for National Indem- 
nity, for the state of Minnesota. Mr. 
Krapu, a C.P.C.U. was previously with 
the N. E. Arneson company as partner 
and manager. 


Adding to Home Office 


Grain Dealers Mutual of Indianapolis 
is erecting a $400,000 two-story addi- 
tion to the home office building, pro- 
viding an additional 24,000 square feet 
of working space for the Indianapolis 
agency offices and several home office 
departments. An enlarged parking area 
at the rear of the building is encluded 
in the plans. 





William J. Meyer, Milwaukee, Wisconsin 
state agent for Girard and past president of 
Wisconsin Fire Prevention Assn., spoke on 
“Capital Stock Fire Insurance,” at a meeting 
of Insurance Women of Kenosha. D. J. Trot- 
tier, special agent Loyalty group, spoke on 
casualty underwriting. 





ASSIGNED 
RISK 






EXCESS 
INSURANCE. 





The basic limits obtainable through the assigned 
risk plan are inadequate today. The answer is 


Assigned Risk Excess Insurance. 


Send us the name, address and age of your 
assured, a description of the automobile, the 
name and premium of the primary carrier and 
the reasons why the risk is assigned. We'll sub- 
if you wish, bind the 


mit our quotation and, 
Excess immediately. 


“Drive Other Car’’ coverage optional. 





Casal best 





CONVENIENT 
SERVICE WORLDWIDE 


CHICAGO 
175 W. JACKSON BLVD. 


NEW YORK 
32 CLIFF ST. 


LONDON 
KING WILLIAM STREET 
HOUSE, ARTHUR ST 


DENVER 
1615 CALIFORNIA ST. 


PHOENIX 
4727 N, CENTRAL AVE. 


LEXINGTON, KY. 
601 CENTRAL BANK BLDG. 





ATLANTA 
509 CHAMBER OF COMMERCE BLOG 





GEO. F. BRS wim & SONS 
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INSURANCE ADJUSTERS | 


Special training course in estimating cost of repairs to | 
wrecked automobiles. For complete information regard- 
ing material damage clinic, write— 


| COMMERCIAL TRADES INSTITUTE 
| 1410 W. Greenleaf 


Chicago 26, Ill. 

















Service Beyond 
the Contract 





a 


MARINE e 


The NEW ZEALAND 


Insurance Company Limited 


United States Head Office 
Since 1875 
San Francisco 


William M. Houston, U.S. Mgr. 


CASUALTY e AUTOMOBILE 











One of the outstanding features of the Blue Goose grand nest meeting at 
Winnipeg was the presentation staged by the host pond’s drill team. Shown 
here, in full regalia, are: Back row, from left, R. F. Swaine, G. Cunningham, F. 
Eastwood; middle row, C. R. Scott, R. G. Boyd, E. J. Don Rowand, O. E. McKush; 
front row, D. H. Rowan, S. Rombeau, J. K. McCollum, H. Shooe, H. Prender- 


gast, C. Langford, and M. Robertson. 








Convention Dates 





Sept. 13-15, Insurance Advertising Conference, 
annual, Sky Top Lodge, Poconos, Pa. 

Sept. 13-15, Pennsylvania Assn. of Insurance 
Agents annual, Bedford Springs, Pa 

Sept. 13-14, Vermont Agents, annual, Lake Mor- 
ey Inn, Fairlee. 

Sept. 14-15, Michigan Agents, 
hotel, Mackinac Island. 

Sept. 14-15, Texas Assn. of Mutual Fire & 
Storm Insurance Companies, annual, Driskill 
hotel, Austin. 

Sept. 14-15, Utah Agents, annual, Newhouse 
hotel, Salt Lake City. 

Sept. 14-16, South Dakota Agents, annual, 
Alonzo Ward hotel, Aberdeen, S. D 

Sept. 14-16, International Claim Assn., annual, 
geen, Bolton Landing, Lake George, 


annual. Grand 


Sept. 14-16, Montana Agents, annual, Butte. 

Sept. 15-18, Society of C.P.C.U., annual meet- 
ing and seminar, Bellevue-Stratferd hotel, 
Philadelphia. 

Sept. 16-18, Mutual Loss Research Bureau, 
Mutual Loss Managers’ Conference, Edgewa- 
ter Beach hotel, Chicago. 

Sept. 16-18, Ill. Assn. of Mutual Insurance 
Companies, annual, Pere Marquette hotel, 
Peoria. 

Sept. 17-18, Minnesota Agents, annual, 
son hotel, Minneapolis. 

Sept. 18-19, Nevada Agents, annual, Las Vegas. 

Sept. 20-21, Insurance Federation of North Da- 
kota, Fargo. 

Sept. 20-23, Idaho Agents, annual, Sun Valley 
Ledge, Sun Valley. 

Sept. 21-23, American Mutual Alliance, Insur- 
ance forum, Hotel Somerset, Boston. 

Sept 22-23, New Hempshire Agents, annual, 
Wentworth hotel, Portsmouth. 


Radis- 


Sept. 23-25, New Jersey Agents, annual, 
Haddon Hall, Atlantic City. 

Sept. 24-25, South Carolina Agents, annual, 
Francis Marion hotel, Charleston. 

Sept 28-Oct. 1, National Assn. of Insurance 


on. annual, Hotel Statler, Washington, 


Oct. 3-7, National Assn. of Casualty & Surety 
Executives, annual, The Greenbrier, White 
Sulphur Springs, W. Va. 

Oct. 5-8, Bureau of A. & H. Underwriters, 
annual, Seigniory Club, Montebello, Can. 


Oct. 5-9, International Assn. of Industrial Ac- 


cident Boards and Commissions, annual, 
Hotel Del Coronado, Coronado, Cal. 
Oct. 8-10, Colorado Insurors Assn., annual, 


Broadmoor hotel, Colorado Springs. 


Oct. 11-14, Federation of Mutual Fire Com- 
panies, annual, San Francisco. 
Oct. 11-15, Natl. Assn. of Mutual Insurance 


Companies, annual, San Francisco. 
Oct. 12-14, Ohio Agents, annual, Toledo, Secor 
hotel. 


Oct. 12-14, National Assn. of Mutual Insurance 
Agents, annual, La Salle hotel, Chicago. 

Oct. 14, Connecticut Agents, annual, Hotel 
Bond, Hartford. 

Oct. 14-16, Insurance Accountants Assn., an- 
nual conference and business show, Belle- 
vue-Stratford hotel, Philadelphia. 

Oct. 18-20, Kansas Agents, annual, 
hotel, Wichita. 

Oct. 19, Rhode Island Agents, annual, Shera- 
ton-Biltmore hotel, Providence. 

Oct. 19-21, Wisconsin Agents, annual, Schroeder 
hotel, Milwaukee. 
Oct. 19-21, S.E.U.A., 

N.C, 

Oct. 19-21, Western Underwriters Assn., White 
Sulphur Springs, W. Va. 

Oct. 19-23, National Safety Congress and Ex- 
position, National Safety Council, annual, 
Chieago. 


Broadview 


semi-annual, Pinehurst, 


Oct. 20-21, Massachusetts Agents, annual, 
Sheraton Plaza hotel, Boston. 

Oct. 22-23, Tennessee Agents, annual, Patten 
hotel, Chattanooga. 

Oct. 25-27, Arizona Agents, annual, Westward- 
Ho hotel, Phoenix. 

Oct. 26-27, Missouri Agents, 
President, Kansas City. 

Oct. 29-30, Nebraska Assn. of Insurance Agents, 
Hotel Fontenelle, Omaha. 

Nov. 2-4, California Agents, annual, Biltmore 
hotel, Los Angeles. 

Nov. 10-11, National Assn. of Independent In- 
surers, annual, Park Plaza and Chase hotels, 
St. Louis. 


REINSURANCE 


and 


INSURANCE 
UNDERWRITERS 


We want additional Corre- 
spondents throughout the 
United States and in Canada, 
Puerto Rico, Virgin Islands, 


annual, Hotel 








Alaska, Hawaiian Islands, 
Panama Canal Zone and 
Mexico. Tell us what insur- 


ance or reinsurance facilities 
you need —wire or phone 
now. 











Serving Agents, Brokers and 
Insurance Companies since 1921 











ND C h 
: ith & Water Sts:; ane ie 
-— William St. New York City 


> 





Telephone 
Baltimore, SAratoga 7-3500 








ADJUSTERS and SURVEYORS 
WORLDWIDE 


DARGAN & CO., INC. 


110 William Street New York City 
Telephone: DI 9-0670 Cables: NAGRAD 
Fire—Inland Marine—Wet Marine 
Aviation—Windstorm—General 
OFFICES 
or REPRESENTATIVES 
THROUGHOUT 
THE WORLD 


ASSOCIATES 
Penrose & Green, London, England 
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W. A. Alexander to Have 


Driver Education Campaign 


W. A. Alexander & Co., Chicago gen- 
eral insurance agents, are beginning 
this fall a campaign to urge adoption 
of separate courses of driver education 
in all Chicago high schools. 

Brayton Smith, the agency’s public 
relations representative, will appear 
before community service clubs, PTA 
groups, church and fraternal organiza- 
tions, with a half-hour chart talk de- 
signed to acquaint citizens with the 
facts about driver education. Advertis- 
ing and direct mail will augment his 
speaking engagements. 

Wade Fetzer, Jr., president, said in 
part regarding the program that in- 
surance rate adjustments up or down 
are not a solution to the young driver 
problem. “These rates reflect a condi- 
tion that exists. They are not the cause 
of the condition. The only way to solve 
the problem is to get at the cause—the 
human element. Driver education is a 
step in that direction. That’s why we’re 
doing all we can to see that it is made 
available to all high school students.” 

Officials of the agency and repre- 
sentatives of Chicago Citizens’ Traf- 
fic Safety Board met last week to dis- 
cuss the forthcoming program. 


Scott Jones to Idaho Post 


Scott Jones, former assistant actuary 
and supervisor of the violations di- 
vision of the Missouri department, has 
joined Continental Life & Accident of 
Idaho as actuary. Haight, Davis & 
Haight, Indianapolis, will continue as 
consulting actuary for the company. 








Conn. to License Realtors 


With the advent in Connecticut of 
public act 14, persons, partnerships 
corporations or salesmen employed by 
real estate brokers must be licensed on 
or after Oct. 1., obtaining their license 
from Commissioner Allyn. Those qua- 
lifying otherwise under the law can 
secure license without examination if 
they apply prior to Oct. 1. Every new 
applicant for license must pass a writ- 
ten examination after Oct. 1, the com- 
missioner said. 


Indiana Adjusters to Meet 


Adjusters Assn. of Indiana will hold 
its annual at Indianapolis Oct. 30-31. 
George Dunn of Kokomo is president. 
The featured speaker will be Glen 
Massman, executive secretary of the 
Foremen’s Club of Dayton. 


Gulf Issues Handbook 


Gulf of Dallas is distributing an in- 
formation handbook designed to an- 
swer questions employes most fre- 





Kellem Johnson, vice-president and 
treasurer of Gulf of Dallas, center, and 
a new employe in the automobile 
claims department, listen as Earnest 
Jett, company personnel adviser, ex- 
Plains a point in the new Gulf em- 
ployes hand book. 


quently ask. Not a rule book, the book- 
let is designed to provide the new em- 
ploye with pertinent information about 
the company, said Kellem Johnson, 
vice-president and treasurer. 




























































The Kansas City knows that 





prompt loss payment is vital 


to your business, andtoours... 


...its Loss and Claims Depart- 
ments are geared to 


serve youefficiently... 




















.,, its personnel are schooled 


in the values of property 


and equitable adjustment... 


To build more business . . . 

keep more business. . . 

represent The Kansas City— e 
@ progressive company 





for progressive agents. Levee 


301 West llth Street + Kansas City, Missouri 





...tomake fast settle- 


ment of losses! 
































Try Anchor's FAMOUS FORMULA 


for Increasing Your Fire Premiums ! 


“Here is the quick and easy way,” says Bos’n Dan, “for selling additional 
protection on homes and rental property.”’ It puts insurance in line with 


increased values. 


Use this table for added profit and the real service it can perform. Here’s 
how: If you are renewing a 3 year policy (written 1950) on a frame 
dwelling, the insurance should be increased 20%; a 5 year policy 


(written 1948) on a brick dwelling should be increased 24%. 


Fite + Fidelity & Surety 

Burglary + Plate Glass 

Workmen’s Compensation 

Automobile - Misc. Gen. Liability 
Allied Lines 







Use This Handy 








Anchor Table in 








YEAR 1942 | 1943 | 1944] 1945 | 1946 | 1947 | 1948 


Selling 








Insurance- 






































Brick Buildings |112% |105% | 95% | 86% | 70% | 44% | 24% | 15% 19%} 4% 13% 
Frame Buildings |110% |104% | 95% | 86% | 71% | 45% | 22%] 15% 20% | 4% 12% 
Contents 14%| 12% | 10% | 67% | 44% | 16%| 8%] 13%] 7%12%11% 


























%& See Your Anchor Man For Complete Details or Write ... 


4 TRY OUR MULTIPLE LINE FACILITIES 
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Lawrence B. Mortimer has joined the 
Hansen & Rowland general agency, 
Tacoma, in the ocean and inland 
marine department. Mr. Mortimer has 
22 years experience in marine insur- 
ance. To assume his new post, he re- 
signed as vice-president and Los 


Angeles manager of American Inter- 
national Marine Agency, which he was 
with for nine years in San Francisco 
and Los Angeles. Previously he was 
with Johnson & Higgins, Fire Associ- 
ation and Talbot, Bird & Co., with 
which he started in marine insurance. 





WANT ADS 








Rates—$18 per rr. insertion—1 inch minimum. Limit—40 words per inch. Deadline 5 P. M. 
Friday in cheat of ce—175 W. Jackson Blvd. Individuals placing ads are requested to make 


THE NATIONAL UNDERWRITER 








Experienced 
Accident and Health Executive 


desires wider scope—with present 
medium-sized organization since in- 
ception, and familiar with all aspects 
of management. Position desired 
with company engaged in other lines 
as well as accident and health. Reply 
Box U-28, The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 
4, iil. 








SPECIAL AGENT 


A growing Multiple line company offers an 
excellent opportunity for an ambitious 
young man to become a permanent part 
of our organization. If you are experienced 
in agency work and have a thorough knowl- 
edge of fire and casualty coverages, want 
to get ahead and willing to work and 
travel we have a place for you. We are 
located in a large se ie city with excel- 
lent living conditions. Address U-16, The 
National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Ill., giving name, address, 
age and experience. All replies will be 
kept confidential. 








UNUSUAL OPPORTUNITY 


Recently organized Retrospective Casualty Com- 
pany desires the services of a promotion-minded 
man. This man must be interested in big earn- 
ings and know how to bring in business. Casualty 
Company is closely affiliated with fast-growing 
Life Company. 


Profit sharing and stock purchases may be 
arranged. Opportunity to be elected to high 
executive position when ability has been proven. 
Earnings from all sources should be in the five 
figure bracket. 


Box U-20, The National Underwriter Co., 175 
W. Jackson Bivd., Chicago 4, Ill. 








CASUALTY UNDERWRITER 


Experienced in automobile and liability 
lines; opportunity to have charge of un- 
derwriting department in rapidly grow- 
ing mutual insurance company with 
Milwaukee home office. Married, not 
over age 35 preferred; hospital and in- 
surance benefits. Give age, experience, 
training and salary expected. Replies 
confidential. 


BADGER STATE CASUALTY COMPANY 
611 No. Broadway, Milwaukee, Wis. 











CASUALTY MANAGER 


Unusual opportunity for man under 40 to estab- 
lish Atlanta regional office for expanding 
Hartford multiple line stock company. Replies 
strictly confidential. Send experience, age, to 
U-30, The National Underwriter Company, 175 
W. Jackson Blvd., Chicago 4, Ill. 











STATE MANAGER 


Direct writing casualty company, most pro- 
gressive in the industry, wants three men— 
proven sales experience — Kentucky (the 
Lexington area), Georgia (Macon area), 
Alabama (Montgomery area). Base start- 
ing salary range $4500-$5400. Additional 
incentive commission plan—expenses and 
car furnished. You must be capable of as- 
suming responsibility for state production 
and direction of agency force. Replies con- 
fidential. Reply to P. O. Box 807, Peoria, 
Illinois. 








GENERAL INSURANCE MAN 
Available 
Fire—Marine—Bonds—Life Experience Heavy 
Casualty underwriting—all lines. Married—col- 
lege—age 35. Over I5 years experience. Special 
agent—State agent—general production man- 
ager. Full knowledge survey selling, Claims, 
Engineering, safety, Insurance teaching, public 
speaking, office procedures and personnel. Will 
relocate. Address U-29, The National Under- 
writer Co., 175 W. Jackson Blvd., Chicago 4, Ill. 








CASUALTY MAN 
AVAILABLE 

15 years experience, Underwriting, Special 
Agent, State Agent. Also experienced in 
negotiating reinsurance contracts. Trained 
at Hartford, Connecticut, Home Office 
Casualty & Bond School. Capable of or- 
ganizing and managing Branch Office 
Casualty operation. Age 41—Married. Ad- 
dress U-7, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 








CASUALTY MAN WANTED 
Long established national brokerage firm 
has opening in New York for experienced 
man to manage Casualty Department and 
contact clients. Address Box No. U-26, The 
National Underwriter Co., 175 W. Jack- 
son Blvd., Chicago 4, Ill. 








WANTED 
Experienced man with Fire and Casualty 
knowledge. Salary and profit sharing. Mid- 
West town of twenty thousand. Old estab- 
lished agency. Address U-27, The National 
Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








WANTED—SPECIAL AGENT FOR 
NORTHERN INDIANA 


who has Special Agent experience or foundation 
in Automobile underwriting. Opportunity for one 
who can produce. Locate in territory. Company 
is well established; in business 27 years. All 
replies strictly confidential. 
Suburban Casualty Co. 
Wheaton, Illinois 








FINE OPPORTUNITY 
For Insurance woman. Must be experienced 
in Fire and Public Liability Insurance for 
Chicago Loop mortgage firm. Write Fully. 
Address U-31, The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 








WANTED 
Experienced casualty and surety rer man, 
married and between ages of 28 and 45, as 


i.e ¢ of Syracuse, N. Y., service office, 
N. Y. S. & O., of a national compan Excellent 
salary for qualified man. Submit résumé. Ad- 
dress U-I8, The National Underwriter Co., 175 
W. Jackson Bivd., Chicago 4, III. 











Conn. Agent Makes First Hand Study 
of Subdivision Bond Situation 


John Howard, Norw. lk, Conn., agent, 
served a term on the planning commis- 
sion of his city, during the course of 
which, because a practical problem 
arose, he undertook a study of sub- 
division bonds. The purpose was to 
determine the feasibility of corporate 
surety bonds as a guarantee of subdivi- 
sion improvements required by the 
planning commission as a condition for 
approval of the subdivision. Upon ex- 
piration of his term on the planning 
commission, he continued the study 
and not long ago submitted a memo- 
randum on the subject to the commit- 
tee on subdivisions of Norwalk. 

Subdivision bonds are not attractive 
to agent or company even with full 
collateral, Mr. Howard found. Usually 
the amount of the premium is not 
adequate to compensate for handling 
the bonds. 

However, real estate subdividers are 
usually speculative builders and hence 
one of the best sources of dwelling 
risks which afterwards find their way 
into the hands of individual home own- 
ers. Getting this dwelling business 
from a builder and retaining it after 
the house is sold to an individual is one 
of the best sources of building the 
finest class of agency business that he 
knows. 

Bonds of this type are a very recent 
development, and Mr. Howard was un- 
able to find any reference work which 
mentioned this type of bond at all. 
Consequently, he based his report upon 
letters and interviews with the insur- 
ance department of Connecticut, Con- 
necticut Assn. of Insurance Agents, 
underwriters for many of the surety 
companies which have written such 
bonds in his area, the corporation 
counsel of the city of Norwalk and 
planning authorities of Norwalk and 
neighboring towns. 

Mr. Howard is convinced that a cor- 
porate surety bond, if the penalty is 
enough, is an adequate guarantee that 
the subdivider will do what he says he 
will do. In their very nature, bonds 
are as absolute as anything human can 
be. 

Requiring such bonds will also bring 
some incidental benefits to the city. 
As John A. Resony, rating supervisor 
of the Connecticut insurance depart- 
ment, puts it, “by requiring such a 
bond, the municipalities not only get 
surety but also the advantage of the 
surety companies’ experience with re- 
gard to the ability of the various op- 
erators or contractors.” 

However, Mr. Howard points out 
that the problem lies in a different di- 
rection. The experience of sureties 
with bonds of this type has not been 
good. In fact, one has described it as 
disastrous. It is altogether possible to 
get a bonding requirement which is so 
difficult for subdividers to meet that 
there would be little or no development 
and it could result in retarding or even 
arresting the growth of the city. In 
some areas where it was desired to 
discourage development, this device 
was used. 

If the city is to require corporate 
surety bonds, and at the same time 
have a normal amount of development, 
it is forced to consider the problem of 
both the developer and the surety com- 
pany. 

To a great extent this, whether by 
accident or design, has already been 
done. 


There are many provisions in the 
present subdivision regulations which 
encourage sound financing on the sort 
of things which surety underwriters, 
experienced in these matters, like, 
Specifically, Mr. Howard mentioned 
the one year time limit to complete 
improvements with a reasonably lib- 
eral policy towards extension. Many 
communities permit two years, and 
this encourages procrastination. 

Also helpful is the commission’s 
willingness to approve partial develop- 
ment of a large tract of land. This 
permits a subdivider of limited re. 
sources to undertake the job in units 
within his means. Very few surety 
companies will allow bonds of this 


type without full cash collateral, or its 
equivalent, from the subdivider. In ‘ 


answer to the question as to examples 
of applicants from whom he would 
not require cash collateral, one under- 
writer cited Ford Motor Co. and Met- 
ropolitan Life. 

is e . 

The cash collateral requirement 
poses a problem. Assume a developer 
who can meet this requirement has no 
other resources. He may still be un- 
able to develop his land because he 
would not be able to pay for the im- 
provements until the entire job was 
completed and the collateral released. 

For this reason, Mr. Howard tried to 
develop a set of circumstances under 
which the collateral could be posted 
with the surety under escrow or trust 
agreement and released as the work 
progresses so that the contractor could 
pay his bills as he went. He discussed 
with the comissioner of public works 
the possibility of reporting on the 
progress of the work when requested. 
He agreed to do this at the request of 
either the subdivider or the surety, 


provided such requests were not overly | 


frequent. This can benefit city, plan- 


ning commission and surety because | 
if a subdivision is heading for trouble, | 
this kind of check will reveal it much | 
sooner than under the present system. | 


There are other things a city can do 
to help solve the problem without 


jeopardizing its own position. Most | 


important is making available to sure- 
ties information quite important to 
them. This should be available upon 


request, e.g. the past experience of the | 


city with the proposed subdivider on 


previous subdivisions; other informa- | 


tion usually on file on subdivisions 


under consideration such as reports of | 


subdivisions committee, health officer, 
and commissioner of public works; and 


cooperation by replying to inquiries | 


from sureties after approval. 


There are certain pitfalls to avoid. 


It is important, in the first place, if | 


bonds are to be required, to require 
them in every case from every one. If 


not, the commission will have to justify | 


its position where bonds are required. 


If bonds are required of some and not I 
of others, sureties will be reluctant to | 
issue bonds because of adverse selec- | 


tion. 


It is desirable also to avoid pitfalls | 


of some alleged substitutes for corpo- 


rate surety bonds. Certified checks or | 


cash may be tendered, which will im- 
pose upon the city tremendous respon- 
sibility for safe keeping. Because the 
city is accepting them under trust, it 
is not as easy as might be assumed to 
supersede the subdivider and use the 
money to complete the improvements. 
If a subdivider uses the personal guar- 
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anty of a rich but ill-informed aunt, 
for example, the job of corporation 
counsel when he tried to collect from 
the outraged aunt will be a difficult 
one. 

The standard rate for bonds of this 
type is $15 per $1,000 if terminated 
within two years. If they run longer, 
an additional premium of $7.50 per $1,- 
000 per year is charged. Consequently, 
if a subdivider can satisfy all other 
requirements, the cost presents no 
problem. 


All of these reasons convince Mr. 
Howard that regulations should pro- 
vide for corporate surety bonds to 
guarantee completion of improvements 
in subdivisions in every case. This may 
seem overly rigid but in all but very 
few exceptions it is necessary. 

It is important to adopt a standard- 
ized bond form and accept no substi- 
tutes. This has many advantages, but 
most important are the elimination of 
the necessity of having corporation 
counsel approve each bond form and 
avoidance of the possibility of the 
surety inserting stifling conditions pre- 
cedent to collection under the bond. 
The standardized form should limit 
the amount the city can collect to the 
cost of completing the improvements. 
This provides the city an adequate 
guarantee and it is an easier bond for 
the subdivider to provide than one 
which would forfeit the entire amount 
of the bond to the city in case of de- 
fault. 

Mr. Howard sets out a suggested 
bond form, naming city, surety, penal- 
ty and plan of subdivision, specifying 
completion within a year, and limiting 
the amount paid by surety to that paid 
by the city to complete the described 
work and installations, with a ceiling 
on the penalty. 

He also suggests printing the fol- 
lowing instructions on the reverse of 
the standard bond or on a separate 
sheet attached to the bond: 

This form of bond is the only one 
acceptable to the city. Power of attor- 
ney of persons signing on behalf of the 
surety must be attached to the bond if 


' not already on file with the planning 


commission. 


Also, if the person acting as attorney 
for the surety is not a licensed resident 
agent of the state, the bond is to be 
countersigned by a licensed resident 
agent. The penalty of the bond is the 
planning commission’s estimate of the 
amount necessary to complete the re- 


' quired improvements. The file on the 


subdivision may be inspected by any 
representative of a surety or prospec- 
tive surety at the office of the planning 


_ commission, wherever it is located. 


The commission will consider ap- 
plication for extension of time to com- 
plete improvements when good cause 
for delay is shown. Upon request of 
developer or surety, the commissioner 
of public works will at reasonable in- 
tervals report on the partial completion 
of improvements. A copy of commis- 
sion subdivision regulations shall be 


. | available upon application to the com- 
| mission. The bond shall be completed 
'and filed with the city clerk after 
‘Notification of approval of the subdi- 
| vision by the planning commission and 
|prior to submission to the common 
| council. 





‘Hodge Steubenville Speaker 


W. A. Hodge of Aetna Casualty at 
Wheeling, W. Va., will give a talk at 
Steubenville, O., Sept. 15 at a meeting 
of the ninth district of Ohio Assn. of 
Insurance Agents. T. M. Gray, execu- 
tive secretary of the Ohio association, 
will speak on legislative matters 


Mass. Auto Driver 


Demerit Plan Implemented 


Massachusetts Motor Vehicles Reg- 
istrar King revealed that drivers with 
four or more points assessed against 
their reeords under the state’s new 
highway demerit system authorized by 
the 1953 legislature are liable to lose 
their licenses. 

Any driver who has four demerits 
listed on his record “will definitely be 
invited to come in and see us.” Those 
affected will be granted a hearing. 

Coordination of the demerit point 
program with the compulsory insur- 
ance rates on motor vehicles will not 
become operative until Jan. 1, 1956. 
Meanwhile, state officials will deter- 
mine just how heavy a surcharge to 
place on insurance premiums on the 
basis of the demerits assessed against 
the operators of the motor vehicles in- 
volved. 

Insurance Commissioner Humphreys 
said that as the program continues, the 
surcharges on the insurance policies of 


vehicles operated by poor drivers will | 


be based on records of the previous 
four years. 


Demerits will be assessed on the 
basis of traffic law violations and ac- 


cidents under a schedule devised by | 
King. Minor violations will call for | 


the assessment of one or two demerits 
while the more serious infractions will 
bring anywhere from three to 12 de- 
merit marks. All violations of the mo- 
tor vehicle statutes other than parking 
infractions will call for demerits. 
The Massachusetts plan is unique 
not only in that it will affect insurance 
costs but also in that it would be pos- 
sible for the owner of a car to have 
his vehicle ruled off the road because 
persons he allowed to use it accrued 
poor operating records while driving 
it. Connecticut and New Jersey have 
demerit systems, but they affect only 
the licenses of drivers and not the 
vehicles themselves or insurance costs. 
Those with good driving records are 
eventually expected to benefit finan- 
cially by lower insurance rates since 
the faulty operators will be forced to 
carry a heavier share of the burden 
under the new Massachusetts system. 





Montanans Ready for Rally 


The program is announced for the 
convention of Montana Assn. of Insu- 
rance Agents at Finlen hotel, Butte, 
Sept. 13-14. The evening of Sept. 13, 
Home will give a cocktail party. On 
Sept. 14 Gene Flack, the hot-shot 
advertising man and sales stimulator 
of Sunshine Biscuits, will give a talk. 
US.F. & G. will give a luncheon and 
there will be doings at Butte Country 











Club, and a cocktail party. The next | 
day Percy Lynch, Great American, | 
will speak on the new broad dwelling | 


house form, which will soon be intro- 
duced in Montana. Tom Aston, mana- 


ger of Montana assigned risk plan, | 


will speak, and there will be a business 
session and question and answer per- 
iod. That afternoon the company people 
will give a cocktail party and then 
there will be a banquet. 





Reinsurer on Stock Basis 


Midwest Reinsurance Underwriters, 
Inc., Cedar Rapids, Ia., has changed 
from a mutual to a stock company. 


The company, which has a capital | 


of $250,000, has accepted reinsurance 
and pooled it out to other companies. 
Under the change it handles the re- 
insurance itself and will also be able 
to write direct business. 





Elmer D. Becker, president of Ly- 
man, Richie & Co., Chicago, celebrated 
his golden anniversary with the firm 
Sept. 8. Company associates and home 
office executives attended a 50th an- 


niversary dinner for Mr. Becker held 


at Chicago Athletic Club. 





Photo shows control tow- 
er, service bridge and em- 
bankment stairs of a dam 
about 10 miles from the 
downtown section of 
Cincinnati, recently com- 
pleted for the Corps of 
Engineers of the U. S. 
Army, and bonded by Ohio 
Casualty. This is part of a 


vast flood control program. 





WHAT'S YOUR PART 
IN THIS PICTURE? 


Youre right. Almost every public construction job 
and many private projects call for a Contract Bond. 
Writing these bonds and the related coverages—such as 
Contractor’s Liability and Property Damage—is good 


business for the insurance agent. 


Ohio Casualty’s prequalification and rating plan has 
a definite appeal to many contractors. It puts Ohio 
Casualty agents in a strong competitive position to 


secure a large share of this type of business. 


We cordially invite responsible agents to get in touch 
with us with a view to joining our ever-growing, 
nation-wide corps of representatives. 


— 
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INSURANCE COMPANY 


Home Office, Hamilton, Ohio 
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“WE ARE WHAT WE DO" 








Says Insurance Withers 
in World Competition 


(CONTINUED FROM PAGE 20) 
portfolios of insurance from growing 
with the economy. Since premium 
writing tends to grow with the expan- 
sion of the economy while surplus ac- 
counts are prevented from doing the 
same, the lag of capacity behind the 
needs of the economy is the necessary 
result. 

The combination of actually prevent- 
ing the growth of surplus and under- 
rating the surplus we have by a me- 
chanical interpretation of accountancy 
figures results in the ironic fact that 
we have to seek insurance protection 
from shrinking economies whose actual 
strength gives us little safety in return 
for our premiums. We could, of course, 
increase our capacity if the splinters 
of excess reserves, spread over hun- 
dreds of insurance concerns, were ef- 
ficiently pooled. However, the pools, 
syndicates, and exchanges we have are 
largely limited to marine risks, and the 
largest of them, the American Hull 
Insurance Syndicate, has more than 
18% foreign, mainly British, participa- 
tion. Besides, the cleavage of our in- 
surance structure in stock companies 
and mutual companies prevents, at 
least for psychological reasons, any ef- 
fective coordination. Our lack of ca- 
pacity is, of course, most flagrant in 
the coverage of large and catastrophe 
risks. Within our generation—let’s say 
since 1920—there were only 9 catas- 
trophes which resulted in more than 
$10 million worth of claims. The com- 
bined strength of our insurance com- 
munity could take such losses in stride. 
But larger concentrated risks lurk just 
below the horizon. What combination 
of American underwriters is willing to 
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underwrite for instance a large atomic 
plant? 

As values rise and concentration is 
inevitable the problem emerges: Will 


the insurance community find a way, | 


will the insurance world market come 
to our aid persistently, sufficiently, and 
reliably, or will the government enter 
the picture as an insurer? Not counting 
genuinely “social” insurance which is 
generally accepted to be within the 
proper area of government action, we 
have already a number of government 
insurances in the property insurance 
field which is not generally accepted 
to be the proper area of governmental 
activity. We have a federal crop in- 
surance for all risks, the Commodity 
Credit Corp. insures warehouses, the 
Mutual Security Administration in- 
sures ocean marine risks, and a fed- 
eral flood insurance bill was before 
the last Congress (H.B. 7726) and 
will be introduced again. 


Experience teaches that governmen- 


tal property insurances have a tenden- ‘ 


cy—under inevitable political pressure / 


—to blur the demarcation line between 
insurance and taxpayers’ subsidies. 
The main danger of this development 
lies in the fact that honest calculation 
of a risk ceases once its insurance is 
subsidized. No social desirability can 
be seen, for instance, for a concentra- 
ton of risks in a flood area. But what 
if the taxpayer underwrites the risk of 
building a factory on cheap but ex- 
posed ground? The insurance market— 
by way of the premium rate—would 
force an honest balancing of the cost of 
the risk against the savings in other 
respects. If there is an insurance mar- 
ket. If there is none the government 
will probably insure both the insurable 
and the uninsurable with the taxpayer 
paying for both. And very few indus- 
tries have yet proven that their en- 
thusiasm for free enterprise prevents 
them from accepting subsidies pro- 
vided the taxpayer pays without asking 
too many questions. 

Thus the answer does not lie in in- 
surance by the taxpayer but in a sys- 
tem of pooling insurance strength. The 
similarity with the federal reserve 
system referring to banking is striking. 
The necessity of pooling bank reserves, 
seen clearly by the banking community 
for a long time, was finally seen by 
the public after the depression of 
1907. The Aldrich bill subsequently 
proposed a pooling arrangement under 
the auspices of the American Bankers 
Assn. Under the influence of public 


anti-trust feeling the federal reserve. 


act resulted as a compromise, provid- 
ing a workable combination of banking 
cooperation and government participa- 
tion. One might wonder whether in 
today’s climate of opinion the result 
would be equally moderate. It seems 
better to avoid the test and keep the 
initiative with management rather than 
with politics. Effective cooperation of 
the insurance industry, therefore, seems 
overdue. 
J e . 

It might be said that our unwilling- 
ness to pool resources effectively is, 
subconsciously perhaps, due to our 
emphasis on competition. Here, how- 
ever, our insurance community showed 
a singular ability of not eating the cake 
or not having it, either. The competi- 
tive situation in the insurance indus- 


try is perhaps, even more than any- | 


thing discussed sofar, the main factor 


preventing the industry from attaining | 


its proper stature. 

It is almost an accepted principle 
that strength in the world market lies 
in vigorous competition at home and 
concerted action abroad. This principle 
is recognized in the Webb-Pomerene 
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act and, for a limited field in the insur- 
ance area, in the merchant marine act. 
But, in general, in the insurance field 
we follow the reverse course: vigorous 
competition abroad and an almost air- 
tight monopoly at home. Instead of 
gathering strength by competition at 
home, and showing this strength 
abroad, we gather weakness in the 
protected atmosphere at home and, 
naturally, wither in the cool air of 
world competition. In other industries 
a pattern seems to emerge from the 
legalistic chaos of promoting monoply 
in some cases and prosecuting it in 
others. While generally our laws pro- 
mote competition, in certain areas free 
competition is considered socially un- 
desirable and economically wasteful. 
Mention has been made of the two 
laws referring to foreign trade. The 
main others refer to agriculture and 
fishing, and to transportation on land, 
sea, and in the air. In all of these cases, 
similarly to the large field of public 
utilities, monopolistic arrangements are 
permitted but conditioned upon pub- 
licity and public supervision. 

No similar pattern has yet evolved 
in the insurance industry. Encouraged 
by a famous decision of the Supreme 
Court of the United States in 1868 the 
insurance industry considered itself 
free from any anti-trust restraint. This 
exemption was bound to be misused 
sooner or later and following a re- 
versal of public opinion the Supreme 
Court reversed itself in 1944. However, 
it was immediately obvious that a pre- 
mium rate war would have wrought 
havoe with insurance solvency. Bills 
were introduced, therefore, to exempt 
insurance by statute from anti-trust 
laws. It is true that the purchaser of 
insurance, other than the purchaser of 
other things, is vitally interested in the 
continued solvency of his contractual 
partner and paying too little might 
cost him dearer than having paid too 
much. But it is also evident that the 
right to monopolistic arrangements re- 
quired offsetting public duties and su- 
pervision. Thus, public law 15 resulted 
as a compromise. Though its language 
is somewhat less than clear, the aim 
was to permit monopolistic arrange- 
ments upon the condition that the 
states enact supervisory legislation. But 
this was done only by two states. The 
others followed the proposals of a 
group of insurance men and state in- 
surance commissioners who, under the 
name of “All Industry Committee” 
worked out a model state bill. This 
bill, followed by all states but two, 
practically reverses the basic idea of 
public law 15. Instead of permitting 
and supervising monopolistic arrange- 
ments when such are proven necessary, 
the laws practically enforce an air- 


tight monopoly. Ironically, thus, mo- 
nopoly becomes the norm in insurance 
and competition is dubbed a “devia- 
tion”. Under the state laws the “devia- 
tionist” can be sued by his competitors 
to conform unless he shows good cause 
for his deviation. Any cheaper rate, or 


better type of contract, can now be ef- | 


fectively stopped by the non-competing 
competitor. As the president of one of 
our largest insurance concerns said, 
one might wonder where our automo- 
bile industry would be now if Mr. 
Ford’s competitors could have forced 
him in court to show cause for deviat- 


ing from the generally accepted model. | 


Efficiency in administration, careful 
underwriting, thoughtful investment 
policy will not, under this system, 
readily result in better contracts and 
cheaper prices. It can be seriously 
doubted whether this strait jacket was 
the only possible answer to the danger 
of destructive rate wars. An industry 


thus prevented from charting new | 
routes has little chance in the world | 


market. 

. a - 
This then is the picture which 
emerges: We underrate our capacity 


by a formalistic interpretation of it. 
We reduce our capacity by an invest- 
ment policy based on this formalistic 
interpretation. We leave existing ca- 


pacity unused because of our unwill- | 
ingness to pool resources and to coop- | 


erate efficiently. We discourage in- 
ventiveness, versatility, and efficiency 
by tying our hands in a monopoly en- 
forced and managed by public officials. 

The result is that foreign economies 
which could not survive without our 
assistance must be called upon to pro- 


tect our economy against insurable | 


risks. The nearly inevitable disappoint- 
ment of this hope for protection in case 


of a real catastrophe might force our | 


government to make new and signifi- 


cant inroads into our system of free | 
enterprise. This must not happen. The | 


insurance industry will have to face 


its problems: Can we devise a system | 


of evaluating insurance capacity on a 
flexible and realistic basis? Will the 
insurance industry take the initiative 
of pooling resources efficiently and 
economically? Can we devise a system 
which protects solvency, guarantees 
reasonable premium rates and yet en- 
courages active competition? Our econ- 
omy has solved many more difficult 


problems, though, considering the size 
of the insurance industry and its im- | 


pact on home, business, and farm, few 
more important ones. 





American Marine & General, affili- 
ate of Northern Assurance, has been 
licensed 
Plans for entering other Pacific Coast 
states are pending. 


in California and Oregon. | 


W. C. Rates in Pa. up 8.8% 


Pennsylvania workmen’s compensa- 
tion rate increases averaging 8.8% due 
to 1953 law amendments have been 
approved by Commissioner Leslie. The 
average increase in the manufacturing 
and utilities class is 7.3%; contracting 


and quarrying 10.8% and other in- 
dustries 9.2%. 





Missouri Fire Prevention Assn. on 
Sept. 23 will inspect Lebanon. About 
30 field men are expected to partici- 
pate. 








\ 
WE ARE LOOKING FOR 


MORE GOOD AGENTS 


Eager to Slash Office Costs 


Many of our agents have done 


away with duplicated effort, and 
boosted their profits—thanks 


to our Agency Management Service. 


Write today for the full story. 
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The Connecticut Fire Ins. Co. 
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$52 and class 2 $85, the new ABC classes in 1 and 2 are $44, $52, $63, $81, $93, 
and $111. In other territories 1B is close or slightly less than the old 1, 2A is 
somewhat less than the former 2; with 2B and 2C up. In territory 7, which 
includes Bellingham, Bremerton and Everett, the old rates were $40, $66 and 
$57. The latter remains the same but the six new classes are $34, $37, $48, $62, 
$71 and $86. 


Walter Williams N.A.I.A. Speaker 


Walter Williams of Seattle, Under-Secretary of Commerce, will address the 
closing general session of the convention of National Assn. of Insurance Agents 
at Washington Oct. 1. He is a former director of Paramount Fire and president 
of the mortgage banking and insurance firm, Continental, Inc. He was president 
of Mortgage Bankers Assn. in 1934. 


New N.A.U.A. Pattern in Oregon 


National Automobile Underwriters Assn. has filed in Oregon a new rate 
schedule. Oregon is first place N. A. U. A. has filed the new collision classifica- 
tion plan, which follows the old 1,2,3, plan of National Bureau and for which 
N. A.U.A. companies will charge 80 and 115% of the No. 3 or 100% rate. It 
formerly charged 90 and 100%, the latter being for young drivers. Now young 
drivers will take 115% of the 100% No. 3 business use rate. N.A.U.A. will 
follow this new classification in other filings it makes hereafter. 

Rates for $100 deductible collision are cut 22% in Portland and 20% else- 
where. For $50 deductible there is an increase of 8% in Portland and 18% 
elsewhere. There is an increase of .4% in fire, theft and comprehensive. 

N. A. U.A. has revised rates and rules in Arkansas and New Jersey, effective 
Sept. 14. 

In New Jersey the changes will result in an estimated annual decrease of 
$597,000 with fire, theft and comprehensive up an average of 9% and collision 
down about 1% on private passenger cars; commercial local hauling fire, theft 
and comprehensive reduced about 17% and collision about 6%. Intermediate 
and long distance fire, etc., rates are down about 25%. 

In Arkansas the saving will be around $108,000, with private passenger fire, 
etc., rates up about 1.5%, $50 deductible up around 8% and $100 deductible 
down 11.5%. Local commercial is down 28% on fire, etc., and collision more 
than 10.5, with intermediate and long distance fire, etc., reduced about 23% 
and increases in collision of about 7.5%. 


Empiro Policy B Approved in New States 


EMPIRO’s new homeowners policy B, which has been revised to include 
substantially the new provisions of the additional extended coverage endorse- 
ment, has been approved in Delaware and Pennsylvania. Maryland has now 
approved the EMPIRO filing of A and B, the B being the new edition of that 
package. 


e Hartford Accident has elected E. A. Cowie, in charge of the home office oper- 
ations of the casualty claim department and since 1950 a secretary, as vice- 
president, and has made A. A. Hansen director of engineering. W. D. Hendry 
has been named special agent at Shreveport, La. 


e Frank Distel, state agent of Home at Phoenix, has been made manager there. 
He joined Home at its head office in 1931 and after progressing through under- 
writing assignments was made special agent at Phoenix in 1938. In 1941 he 
became state agent. 


e L.M. McSchane of American District Telegraph Co. will address the Sept. 17 
dinner gathering of Assn. of Fire Insurance Examiners of Chicago. 








charge of his own Chicago advertising 


Buffalo Dinner Sept. 17 


E.M. Johnston of Syracuse, who is 
billed as a lecturer, author and human 
relations consultant, will address the 
annual dinner meeting of Insurance 
Club of Buffalo, Sept. 17. There will 
be an election of four directors and 
President Robert P. Lentz, Jr., will 
preside. 

The club is sponsoring a course 
through Millard Fillmore College of 
University of Buffalo. The first semes- 
ter classes commence Sept. 21 and run 
through Jan. 23. 





Hospital Ruling in Ohio 

The Ohio attorney-general has given 
opinion to the insurance department 
to the effect that if complaint is made 
that any association or hospital oper- 
ating under a service contract is pro- 
viding coverage beyond the scope of 
the contract approved by the depart- 
ment, allowing the hospital to receive 
compensation in excess of a fair val- 
ue of the use of its equipment or serv- 
ices supplied by it, the complaint 
should be referred to the state medical 
board for consideration. 





Deuss To Critchfield Ad Agency 
Edward Deuss, who has been in 


agency for several years, has joined 
Critchfield & Co. as vice-president and 
account executive. He also will be in 
charge of the agency’s public rela- 
tions division. Mr. Deuss has been in 
the advertising business for 22 years. 





Opens Up On Fire in La. 


NEW ORLEANS—Continental Casu- 
alty has launched its fire insurance 
operations in Louisiana with appoint- 
ment of Emery & Kaufman here as 
Louisiana general agents for the new 
fire division. E. & K. have been casu- 
alty general agents for Continental 
Casualty since 1918. 





Minn. Mutual Agents to Meet 

Minnesota Assn. of Mutual Insur- 
ance Agents will have its annual meet- 
ing Sept. 21-22 at Minneapolis. Among 
the speakers will be John H. Kroll, 
president of the National association, 
and George Mikan, the basketball play- 
er. 





N. Y. State Fair Exhibit 

The New York insurance department 
has an exhibit at the State Fair at 
Syracuse that runs Sept. 5-12. It is lo- 
cated in the Grange building and con- 


sists of technicolor movies showing 
major hazards of everyday life, the 
steps that should be taken to prevent 
their occurrence and the role of in- 
surance in providing protection against 
loss. There is also shown in graphic 
form the primary functions of the de- 
partment and its public services and 
facilities. 


Can Include Officers in 


Neb. Insurers’ Benefit Plans 


The new Nebraska rule governing 
benefit plans for domestic insurers has 
been modified to permit inclusion of 
company officers in such plans. The 
Nebraska supreme court some time ago 
in a case concerning Bankers Life of 
Nebraska ruled against including com- 
pany officers in benefit plans. 

The new rule does not set forth a 
specific maximum benefit, but instead 
makes the insurance director the final 
governing factor in determining 
whether or not benefits are too high in 
individual cases. 


N.A.LA. Casualty Group 


to Consider Auto Rates 


Joe H. Bandy of Stokes-Bandy, 
chairman of both the N.A.I.A. and 
Tennessee association casualty com- 
mittees, has announced that a meeting 
of the National association committee 
will be held at New York “about Sept. 
10,” at which rate adjustments will be 
taken up. 








Chicago Bank Gets Out of 


Premium Finance Field 


South East National Bank of Chicago 
has gotten out of the insurance pre- 
mium finance business. This bank had 
aggressively solicited this business 
for a number of years and had a 
sizable account. 





Mich. Adjustment Bureau 
Setup Is Being Changed 


Michigan Adjustment Bureau of 
Lansing is discontinuing operations as 
such. G. L. Ingebritson, who was the 
manager, has become assistant mana- 
ger of Cook County Loss Adjustment 
Bureau. 





Western Millers Changes 


R. W. Grissom, who has been field 
representative in Arkansas for Western 
Millers Mutual, has been transferred 
to the home office at Kansas City in 
the inland marine department. He is 
succeeded in the Arkansas field by Al. 
Lynch with headquarters at Conway. 
Mr. Lynch has been secretary of Ban- 
kers Ins. Co. of Conway. 


BRIEFS 


e John Hancock Mutual Life has es- 
tablished a fire and casualty insurance 
division to manage all general insur- 
ance purchased by the company. F. 
Lloyd Gilroy has been appointed man- 
ager. 


Joseph M. Schmitt, Inc., Charleston 
agency, has been granted charter of 
incorporation. Capital stock is $5,000. 
Incorporators are M. L. Leadmon, V. P. 
Condee and E. Q. Floyd, all of Charles- 
ton. 


West Texas division of Texas In- 
surance Fieldmen’s Assn. and the Lub- 
bock Insurance Exchange are sched- 
uled to co-sponsor a “Reporting Form 
Seminar” at Lubbock, Oct. 13. 


At Flint, Mich., Noffsinger and 
Rodabaugh Insurance Service, a part- 
nership of Clifford F. Rodabaugh and 
Gerald Noffsinger has been dissolved. 











——= 


Mr. Rodabaugh is retaining manager- 
ship for State Life in the Flint area 
and will combine that agency with his 
casualty business. Mr. Noffsinger has 
not announced his immediate plans. 


The Pence Insurance agency, Louis- 
ville, Ky, has appointed Tex Kurtz, 
manager. Mr. Kurtz has been in in- 
surance since 1937. A graduate of the 
University of Minnesota where he ma- 
jored in insurance, he is an army vet- 
eran. 


Cincinnati C.P.C.U. chapter will 
sponsor courses beginning Oct. 7 to 
cover parts one and two of the pro- 
gram and will meet on Monday eve- 
nings. 


Kentucky Assn. of Insurance Agents 
annual meeting program is nearing 
the completed stage. Meetings are 
scheduled for Louisville, Nov. 15-17, 
with an anticipated attendance of just 
under 500. 


The firm of Cousins & Birnbaum of 
62 Williams street, New York, have 
been appointed general agents for 
downtown Manhattan for Union Cas- 
alty & Life. The principals are Richard 
Cousins and Allen Birnbaum. 


Savings Banks Insurance Forum will 
hold its organizational meeting Sept. 
10 at New York City. William Owens 
of Emigrant Savings Bank, the new 
roo agaaaeat will announce his commit- 
ees. 


Milton Spahn has been elected presi- 
dent of Camp Brokerage Co. of New 
York City. Michael H. Levy becomes 
chairman. This is the firm that special- 
izes in camp and resort hotel insur- 
ance. Until recently Mr. Spahn was 
president of Trans-Oceanic Corp. 


There were 42 agents registered for 
the University of Maine agency man- 
agement institute under the auspices of 
Maine Assn. of Insurance Agents and 
the university. President Arthur A. 
Hauck of the university gave the wel- 
coming address. 


Balboa Ins. Co. of Los Angeles has 
appointed Oahu insurance agency of 
Honolulu as general agent for all of the 
Hawaiian Islands. 


W. J. Moffatt agency of Miami is 
going to put up a building of its own 
at 1036 S. W. First Street. It will be 
completely air-conditioned and will 
have a front of glass and aluminum 
and masonry facing material in color 
for its base and for its second floor. 


The Crawford-Towles agency, Som- 
erworth, N. H., was honored at a testi- 
monial dinner ‘at Portsmouth, marking 
the completion of 50 years as agents 
for U.S. F. & G. 


John A. Travers has been poometes to claim 
manager at Buffalo for S Accident. 
He has been a claim representative there and 
has a law degree from St. Louis university. 


Dorothy Winters of Wheeler, Kelly, Hagny, 
new president of Insurance Women of Wichita, 
entertained her officers and committee chair- 
man at a barbeque at her home. 


Donald Rader, with General for 19 years in 
planning and research, has resigned to become 
insurance manager for Pacific American Fish- 
eries, Inc., Bellingham, Ore. Mr. Rader replaces 
M. H. Nordlund, who joined Nicholas Jerns 
Co., Bellingham agency. 


Earle W. Day agency of St. Petersburg has 
opened an office in the Wallace S. building, 
Tampa. Miss Helen Latimer, who has been an 
agent at Sarasota for the last 11 years, has 
become attached to the Day office at Tampa. 


The Westfield, N. J., agency of R. R. Barrett 
Jr., with Gordon F. Crain as associate, has 
changed its name to Barrett & Crain, with Mr. 
Barrett as president and Mr. Crain as vice- 
president and treasurer. 


Denis T. Noonan, Jr., vice-president and 
treasurer of Berkshire Woollen has been elected 
a director of Federal Mutual of the Kemper 
group. His late father, Denis T. Noonan, Sr., 
was a director of Federal Mutual from 1938 
until his death Nov. 18, 1952. 


The Lindsey Agency, Cabool, Mo., has 
changed its name to Lindsey-Evans agency. 
Paul E. Evans has become associated with the 
organization. 


Martial A. Comeaux, formerly an adjuster, 
has joined Eugene E. Soulier, Jr. local agent 
at LaFayette, La. The title of the agency has 


been changed to Comeaux-Soulier. 
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adequate 


protection : 


Highland arms, distinctive 

and efficient as they were 

in their time would afford 

very little protection 

today. In insurance, too, 
protection that was once 
adequate becomes obsolete 

if not adjusted to current 
conditions. That's why 
Caledonian agents take pride 
in the up-to-the-minute 
protection that Caledonian has 
An eighteenth given for more than 147 years. 
century Skean-dhu. 
Small, flat, straight- 
bladed Scottish stocking 
knife ornamented with 
cairn-gorm and typical 


knotwork carved handle 





( the Caledonian insurance Company 
| en What are they looking for? 


Executive Offices - Hartford, Conn. 


Oldest Scottish Insurance Company - a 
Ga : : sists i Security in one form or. another. And, for most of them 


you can do nothing. They are beyond your boundaries. 


How about the people within your scope—your 
insureds, specifically—are you selling them enough 
of the right kind of insurance? Basic to that, of 
course, is renewal of Fire and allied coverages in line 
with TODAY’S values. That’s one 
road to security—one they can count on. 


OYAL: LIVERPOOL 
C ) Prsurance Group, ~) 


CASUALTY® FIRE* MARINE> SURETY 
150 WILLIAM ST., NEW YORK 38, N.Y 










| REINSURANCE 


ROYAL INSURANCE COMPANY. LTD. © THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD » ROYAL INDEMNITY COMPANY 


———____—_— GLOBE INDEMNITY COMPANY » QUEEN INSURANCE COMPANY GF AMERICA * NEWARK INSURANCE COMPANY © STAR INSURANCE 

I NM ¢ e COMPANY OF AMERICA + AMERICAN AND FOREIGN INSURANCE COMPANY + THE BRITISH & FOREIGN MARINE INSURANCE 

COMPANY LTD. © THAMES & MERSEY MARINE INSURANCE COMPANY, [TO + VIRGINIA FIRE & MARINE INSURANCE COMPANY 
_  g 


iy 





STUART BUILDING «+ SEATTLE, WASHINGTON 








YIIM 


Then it dawned on him 





There’s always a whole lot left! 


All too often, people overlook one very important fact 
when buying fire insurance. A house will burn, but a 
house lot will not! 

Many property owners unwittingly lump building and 
land together when establishing a fire insurance figure. 
They’re spending money for coverage on something that 
fire can’t destroy anyway. On the other hand, like many 
of us, these same people are almost invariably carrying 
too little insurance on the contents of their dwellings. 


Highly inflammable clothing, rugs and furniture go beg- 
ging for protection. 

It’s a case of unnecessary coverage in one direction and 
inadequate coverage in another. If this is your story too, 
you’re spending money ineffectively and flirting with ir- 
replaceable loss. 

Better take a good look at your fire insurance coverage. 
For a good man to help you, call in The Employers’ Group 
Agent — “The Man With The Plan”. 


The EMPLOYERS’ GROUP Insurance Companies 


THE EMPLOYERS’ LIABILITY ASSURANCE CORP. LTD. 110 MILK ST. 
AMERICAN EMPLOYERS’ INSURANCE CO. 
THE EMPLOYERS’ FIRE INSURANCE CO. BOSTON 7, MASS. 


For Fire, Casualty and Marine Insurance or Fidelity and Surety Bonds, see your local Employers’ Group Agent, The Man With The Pian 


This advertisement appears in full color in Time, September 28. 





